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Becomes 


JOHN W. 


W ATZEK, Jr. 


Born July 22, 1892, Davenport, Iowa. 

Attended High School, Davenport. 

Graduated from Andover Academy, 1910. 

Graduated from Sheffield Scientific School, Yale University, 1913. 
Awarded M. E. Degree, Cornell University, 1915. 


Became associated with Willamette Iron & Steel Works, Portland, 
Ore., 1915. 


Served as Second Lieutenant, Ordnance Department, during World 


War. 
Joined official staff Crossett Lumber Co., Crossett, Ark., 1922. 


Came to Chicago as an executive of Crossett Watzek Gates Indus- 
tries, 1925. 








Executive Head of National 


Presiding as toastmaster at the annual dinner 
of the National Lumber Manufacturers’ Associa- 
tion, George W. Dulany, Jr. introduced-the newly 
elected president, John W. Watzek, Jr., as “the 
youngest man ever elected to the presidency of 
that organization and the youngest president of 
any national industrial association.” In bestowing 
this honor upon Mr. Watzek, the association has 
chosen as its executive head a man exceptionally 
well qualified through education, experience and 
environment to guide the destinies of an organiza- 
tion representing one of the leading industries of 
the country and affecting the welfare of a sub- 
stantial portion of the population. Earnest and 


enthusiastic, he has devoted much time and 
thought to organized effort for the industry. 
Mr. Watzek’s father, the late Dr. John W. 


Watzek, settled in Iowa in 1875 and while prac- 
ticing his profession in that State, became asso- 
ciated in 1892 with E. S. Crossett in connection 
with the Fordyce Lumber Co. C. W. Gates 
joined the group at the same time and this was 
the beginning of an organization that has since 
developed into the Crossett Watzek Gates Indus- 
tries, which now comprise one of the most im- 
portant lumber and forest products groups in the 
country. 

John W. Watzek, Jr., after having completed 
the High School course in Davenport, Iowa, 
graduated from Andover Academy, then from 
the Sheffield Scientific School, Yale University. 
He then took a post graduate course at Cornell 
University, being awarded an M. E. Degree in 
1915. His first business connection was with the 
Willamette Iron & Steel Works, makers of log- 
ging machinery, Portland, Ore., retaining this 
connection until the entry of the United States 
into the World War. Throughout the War he 
served as a second lieutenant in the Ordnance 
Department. After being mustered out of the 
service, Mr. Watzek, with his brother, Aubrey, 
organized the Watzek Lumber Co., at Portland, 
Ore., and conducted a wholesale lumber business. 
In 1922 he went to Crossett, Ark., as an official 
of the Crossett Lumber Co., and had charge of 
the electrification program there, an electric power 
plant being installed that is considered by engi- 
neers and operators as one of the outstanding 
electric installations in the lumber industry. His 


connection with the organization continued and 
since 1925 he has been located in Chicago as one 
of the executives of Crossett Watzek Gates In- 
dustries; president Jackson Lumber Co., Lock- 
hart, Ala.; vice president Fordyce Lumber Co., 
[Turn to page 33] 


Fordyce, Ark.: Crossett 
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Do you know that over the country there are many WHOLE N 
sons who are following in the footsteps of their suc- — 
cessful fathers—buying their lumber from Winton? 

The founders of this business believed in quality and 
dependable value. The sons of the founders, now 
carrying this business forward, were brought up to : 
recognize the importance of maintaining the same high stand- 
ards of reliability. Winton will serve you well on ~~ 
IDAHO WHITE PINE ® PONDEROSA PINE @ WHITE SPRUCE @ DOUGLAS FIR - 
WESTERN HEMLOCK ® RED CEDAR SIDING AND SHINGLES *2 
May we prove it? Mar 
WHITE PINE MILLS: Winton Lumber Company, Gibbs, Idaho. PONDEROSA PINE MILLS: Ewauna Box Company, Klamath Falls, 
SPRUCE MILLS: The Pas Lumber Co., Ltd., The Pas, Manitoba, Oregon — Somers Lumber Company, Somers, Montana. | 
— —---- ——$——_—_—__—_—_— — Ann 
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Dealers have no trouble selling Frantz No. 40 Garage Ord 

Door Hardware. The reason is: This little set was de- Ref 

signed to fit the pocket book of the mass market and at I 

the same time offers all the advantages of elaborate Del 

expensive sliding-folding equipment. Profits from the sale & fe 

A ° of the No. 40 have been a big help to others—why not Str 
go after your share? Write for complete information D 

nnouncing eee and prices. ~ 


FRANTZ MANUFACTURING CO. Dr) 


NEW SALES HEADQUARTERS Sterling, Minos , 
AT LONG LEAF ——— se Ea 


Effective at once, the Sales Departments of The Crowell & 
Spencer Lumber Co., Ltd., and the Meridian Lumber Co., 
Ltd., will be co-ordinated into a single unit at Long Leaf, La., 
under the direction of E. H. "Pap" Williamson, General Sales 





























Manager. 
It has always been our policy to work as intimately as possible 
with all our customers, and we trust that this new step will 
result in even closer relationships with all our friends. —— 
TER) 
We take this opportunity of thanking all of you in behalf 
of both Companies for your loyal patronage during the past 
two decades and trust that these pleasant relations will — 
continue for many years to come. in the 
in the | 
Order 
The Crowell & Spencer Lumber Co. Ltd. — 
ea: 
AND an 
gle 
* ge | current 
Meridian Lumber Company, Ltd. : 
General Sales Office : LONG LEA F, LA. Guaranteed BUILDERS HARDWARE 
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AMERICAN LUMBERMAN 


High Hourly Wage or Good Annual 
Earning ? 


UILDING artisans, particularly in 
RB highly unionized areas, are prone to 

point with considerable pride to the 
high hourly rate provided in their wage 
scale, but all too often is it the case that 
this high hourly rate results in a very 
low annual earning because building is 
retarded by the fear of excessive costs. 
This problem of getting labor costs more 
in line with material costs and thus in- 
creasing building activity to the mutual 
advantage of all concerned often has been 
the subject of discussion among lumber- 
men and others interested. That this sub- 
ject is commanding the attention of lead- 
ing publicists is indicated in an able and 
thoughtful editorial in a recent issue of 
the Milwaukee Journal that should be of 
interest to every reader of the AMERICAN 
LUMBERMAN, Under the heading “High 
Hourly Rates” the Journal editorial 
writer said: 


“There soon is to be a meeting of 
building artisans to arrange ‘something 
new in collective bargaining.’ 

“A regional agreement on hours and 
wages is to be discussed. The agreement 
would be binding on all mason contrac- 
tors, and all bricklayers, hod carriers, 
building laborers, and stone, marble and 
tile masons, at least in Milwaukee county. 

“The proposed minimum wage for 
bricklayers would be $1.25 an hour, semi- 
skilled labor 90 cents an hour, and com- 
mon labor 75 cents an hour. 

“The State code authority for the ma- 
son contractors admits: 


To the uninformed person $1.25 
an hour may seem like high wages 
but it must be remembered that even 
in normal times the average annual 
working time for masons is 700 
hours. At present a bricklayer is 
lucky if he gets 200 hours a year. 


“Yes, but do masons, bricklayers and 
other building artisans hope to increase 
this ‘average annual working time,’ and 


thereby annual wages, by fixing ad- 
mittedly high hourly rates of pay? 

“No thoughtful citizen will deny that 
good building artisans should have fait 
wages. But can they get them by de- 


manding unduly high rates per hour, 
rates that, coupled with similarly high 
costs of financing and materials, will send 
the average small home owner, or pros- 
pective owner, scurrying away from 
building ventures like a scared rabbit ? 
“What is behind the building industry ? 
What makes it active and prosperous? 
“Behind that industry is the mass of 
ordinary, average people—the plain folks, 
who own or would like to own homes, 
and who spend much of their lives plan- 
ning, saving and striving for homes. 


“And what happens to these people 





when they read that it will cost them 
$1.25 an hour for every bricklayer or 
mason employed on a home they may 
build, and other high hourly rates for 
other artisans? 


“They just get scared to death. They 
just say: ‘Well, that let’s us out. We 


can't pay such rates.’ 

“So building isn’t done; repairs on 
present modest homes aren’t made; car- 
penters, masons, bricklayers, plumbers, 
other artisans aren't called except in dire 
emergency. 

“We repeat: The building artisans 
ought to get fair annual wages. They are 
entitled to good earnings and the com- 
forts of life. But would it be wiser to 
foster more building, more repairing, by 
moderate hourly rates, rather than dis- 
courage them by high rates that reduce 
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the number of hours of work that egg, 
artisan then gets? 

“Under which plan would a workmay 
earn most in a year?” 

It is fully as important that materig 
costs also be kept within reasonable limits 
Unfortunately, there is a tendency 
couple labor and materials when referring 
to high building costs, just as was don 
in the editorial above quoted when the 
writer said, “demanding unduly high 
rates per hour, rates that coupled with 
similarly high costs of financing and mp. 
terials” etc. 

The National Housing Act makes pos. 
sible more reasonable financing of homes 
ILumber costs are low and prices of other 
building materials are still under the ley¢ 
of former active building years. It wil 
be the part of wisdom to keep prices a 
a reasonable level on all materials used 


in home building. Certainly it is to be 


hoped that labor will also recognize the 
advantage of keeping its cost down to the 
point where building may be encourage 
and plenty of work be provided for all. 





zens.”’ 


Instead of curtailing crop production, we 
propose that every farmer be permitted to 
raise all that his farm can produce. From 
the ranks of the unemployed, the Govern- 
ment should select engineers to make a sur- 
vey of each farm, listing the needs in the 
way of equipment for storing one year’s 
crop—-grain bins, warehouses, cribs, and 
other buildings suitable for warehousing 
crops of every nature. ° 

At present most farms have warehouse 
room sufficient for only one year’s crop. 
They do not have storage facilities for any 
additional grain other than the current 
crop. That is one reason why each year 
so many ‘farmers are compelled to haul 
their grain to market regardless of the 
price, in order to provide storage for the 
new crop. 

It is now proposed that the Government 
lease a small tract of land on each farm; 
provide the necessary money with which 
to buy the materials, pay the workmen, 
and construct the buildings required to 
hold an extra year’s crop. This crop, paid 
for by the Government, should be stored 
under Federal seal, the crop to be sold 
back to the farmer whenever he needs or 
desires it—the agreement with the farmer 
being that he could buy back the grain, 


What do you think of it? 





A PLAN TO 
Promote National Security 


Believing that the people will be happier and better satisfied and 
the country will be more prosperous if there can be a definite assur- 
ance of a continued ample supply of food for everybody, regardless of 
what may happen, the AMERICAN LUMBERMAN is suggesting “a plan 
to re-employ idle men, to provide against famine, to insure a suffi- 
cient food supply in case of war and to restore the morale of the citi- 


paying the cost plus interest on the money, 
insurance and one year’s rental on the 
buildings. Whenever the farmer reached 
the point where he felt that he could own 
these buildings, the Government would sell 
them to him at cost. The proposal is that 
America at all times carry on its farms one 
entire year’s crop so that the people will 
not become alarmed for fear of a famine. 
There would always be a plentiful supply 
of food available, and in case there should 
be a war and the men should be called to 
the colors, there would be at least one 
year’s supply of food on hand. 

Handled in this way, this crop will not 
be a menace to the market, because the 
Government will carry in storage all the 
time one year’s crop; if and when the old 
crop is sold, a new crop will be put into 
the bins. This plan would result in thou- 
sands of men being re-employed in every 
industry producing and distributing the 
building materials, implements and _neces- 
sary additional farm equipment, and the 
money would be invested in products of 
the American soil. This would add to the 
sense of National security and cause every 
patriotic citizen to feel that his Govern 
ment was providing for the safety of the 
Republic under any and all conditions. 


The AMERICAN LUMBERMAN will be 
pleased to receive comments from any of its readers. 
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Many West 


AMERICAN LUMBERMAN 


Coast Mills 


Closed by Strikes 


Extent of Mill Tie-Up Uncertain 


[Special radiogram to AMERICAN LUMBERMAN] 

SeaTrLe, WaAsH., May 6.— Today was the 
deadline for the threatened strikes among west- 
erm sawmills. However, a good many mill 
forces went out last Friday. As nearly as can 
he determined, mills now closed include seven 
plants at Portland, all sawmills at Olympia, all 
plants at Anacortes, the plant at Onalaska, and 
a shingle mill at Chehalis. There is an uncon- 
firmed report that all mills at Everett and Ta- 
coma are down. Grays Harbor and Seattle 
mills are running this morning, but may go out 
during the day. No strikes are reported among 
commercial loggers. 


Resume Cutting on Temporary 
Union Agreements 


[Special telegram to AMERICAN LUMBERMAN] 

Tacoma, WaAsH., May 8.— Nearly eighteen 
hundred employees in a dozen woodworking 
plants here were at work today under tempor- 
ary agreements with the Sawmill Workers’ 
Union as the strike closed its third day. Added 
to thirteen hundred employees of plywood mills, 
which have not been molested pending a con- 
ference under way in Olympia, were approxi- 
mately 500 men employed by four door factories 
and four other woodworking plants that have 
resumed operations since yesterday morning. 
Another dozen major plants, including the big 
sawmills, are down. ‘They represent approxi- 
mately seventeen hundred employees. 

The strikers today turned their attention to 
the retail lumber yards, and two were closed 
this morning. Pickets were withdrawn from 
two other yards when Union officials reached 
agreements with the management for confer- 
ences to adjust differences. Three door and 
woodworking plants employing about three hun- 
dred men opened this morning. Two plants 
employing about 285 men and women closed 
this morning. 


Half to Two-Thirds of Produc- 
tion Is Closed Down 


[Special telegram to AMERICAN LUMBERMAN] 

SEATTLE, WASH., May 8.—The tie-up of Pa- 
cific Coast sawmills and shingle mills becomes 
hourly more serious. The strike of lumber and 
shingle mill employees spread to the Willamette 
Valley in Oregon today, when it was reported 
that three mills in the Valley were closed. 
Latest reports indicate that only four waterfront 
mills in Washington are operating this after- 
noon—the Weyerhaeuser and Long-Bell plants 
at Longview, and the Seattle Cedar and Bolcom 
Canal plants at Seattle. Inland sawmills and 
shingle mills also are affected. 

It is roughly estimated that from 50 to 65 
percent of West Coast production is down. A 
few shingle mills are reported to have made 
agreements with their men to continue opera- 
tions and to pay on whatever basis a general 
settlement is made. Commercial logging camps 
also are beginning to close, although reports are 
conflicting as to causes. 

Longshoremen are refusing to load lumber on 
vessels from mills on strike, and some lumber 
carriers are sailing with only part cargoes. It 
is said that some vessels are being diverted to 
British Columbia for loading. ; 

_ Among the demands of the strikers is a min- 
imum wage of 75 cents an hour for common 
labor and proportionate spreads for skilled 
labor ; a 30-hour week, and A. F. of L. recogni- 
tion. Fir manufacturers do not believe it pos- 
sible to grant these demands and meet competi- 
tion of other districts where common sawmill 
labor producing lumber from competing species 


is said to be had as low as 10 to 20 cents per 
hour. Although labor leaders are quoted as 
being optimistic regarding a settlement, opera- 
tors who already are sustaining heavy losses 
believe it is impossible to increase costs and 
continue their operations. 


Several Tacoma Mills Close 


Tacoma, WasuH., May 4.—Approximately 
3,000 employees of Tacoma lumber mills and 
woodworking plants are involved in the strike 
movement that has practically tied up the Pa- 
cific Northwest’s lumber industry. Although 
the strike was not due to start here until May 6, 
several of the smaller plants shut down today, 
their managers announcing that they had either 
completed their Code allotments for the week or 
had used up material on hand. Some operators 
said frankly that they had closed their plants 
in expectation of strike conditions Monday. The 
newly formed Sawmill & Timber Workers 
Union has made demands on the employers for 
an increase from a minimum of 45 cents an 
hour to 75 cents an hour, for a minimum work 
week of 30 hours, for union recognition and 
other conditions, including one that not more 
than 20 percent of the men in a plant be classed 
as common labor. The Lumber Code minimum 
scale is 4214 cents an hour, but a 45-cent hourly 
minimum, that established by the Loyal Legion 
of Loggers & Lumbermen mills, has prevailed 
in plants here for many months. Employers 
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here are agreed that they will not attempt to 
operate if picket lines are thrown around their 
plants and men do not volunteer to cross them. 
They declare it is economically impossible to 
meet the demands of the union. Employers 
profess to be in the dark about the strength of 
the new union. Secret ballots in some plants, 
they declare, have disclosed that a large ma- 
jority of the men do not want to strike. Similar 
conditions prevail throughout southwest Wash- 
ington. In Olympia, 300 employees of four mills 
went out Friday. Only eight of 260 men em- 
ployed by the Carlisle Lumber Co., at Onalaska, 
responded to a strike call Friday. 


Mills Advance Prices or 


Withdraw Lists 


[Special telegram to Aurrican LumMBERMAN] 

PorTLAND, Ore., May 8.—As a result of the 
lumber workers’ and loggers’ strike, spruce 
manufacturers here have canceled quotations, as 
have, also most fir and some pine manufacturers 
—those who cut both fir and pine. As in the 
southern Oregon district the pine mills are not 
affected by the strikes, the demand for pine is 
very active. Fir quotations obtainable are ad- 
vanced on all items, all the way from $1 to $3. 
There are no low grade uppers in fir to be had. 


Tacoma and Grays Harbor 
Plywood Plants Close 


[Special telegram to AMERICAN ILUMBERMAN] 

Tacoma, WasH., May 9. — Four plywood 
plants here, employing 1,300 men, and two ply- 
wood plants on Grays Harbor, employing about 
800, were closed today by the strike. A meet- 
ing in Olympia yesterday between employers 
and employees, to adjust differences in the ply- 
wood industry, ended without a decision. 


Reduce Freight Rates From 
Coast and Inland Empire 


Coast-to-Coast Rate of 72 
Cents Is Approved 


[Speciai telegram to AMERICAN LUMBERMAN] 

SEATTLE, WaAsH., May 8.—The West Coast 
Lumbermen’s Association was advised May 1 
that the President’s Conference of the eastern 
railroads had approved the proposed 72-cent 
lumber rate. This rate will apply from Pacific 
Coast points to territory east of the Illinois-In- 
diana State line, and north of the Ohio and 
Potomac rivers. The minimum weight will be 
50,000 pounds. The rate is published in Supple- 
ment No. 11 to to Transcontinental Freight 
Bureau Tariff 17-N and will be effective June 
10 if not suspended by the Interstate Commerce 
Commission. Railroad officials state that this 
action has been taken to meet water competi- 
tion. 

Objections from several interested sources 
are expected. N. H. Proebstel, traffic manager 
West Coast Lumbermen’s Association, who pro- 
posed such a rate ten years ago and has con- 
sistently fought for recognition of the underly- 
ing principle ever since, is leaving Seattle to- 
night to confer with railroad traffic heads who 
are preparing an affirmative statement of rea- 
sons for the rate. These reasons correspond 
closely to the commission’s suggestion in deny- 
ing applications for increased rates—namely, 
that the carriers should reduce rates where such 
reduction would result in recapturing lost traffic. 
The action therefore is in harmony with the 
commission’s attitude. : : 

This is a trial rate which will expire Dec. 31 
unless sooner canceled, changed or extended. 
It is made solely in hope of increasing the net 
revenue of the railroads. Shippers and buyers 


alike who are beneficially affected, must demon- 
strate to the railroads that the volume will be 
increased sufficiently to justify the rate reduc- 
tion if it is to be made permanent. As an ex- 
ample, on 2,200-pounds-dry Douglas fir dimen- 
sion, the saving amounts to $2.25 to $4 per 1,000 
feet. On heavier items, the saving will be 
greater and vice versa. 

West Coast lumber shippers consider this one 
of the most important single developments af- 
fecting their industry during the past quarter 
of a century. 

[In a report published in the April 27 issue 
of AMERICAN LUMBERMAN, it was indicated 
that this rate reduction would apply from all 
points west of Spokane to the Pacific Coast. 
Inquiry at the Transcontinental Freight Bureau 
in Chicago has developed the fact that the rate 
will apply from all points in Idaho and Mon- 
tana as well, thus giving Inland Empire mills 
the advantage of the reduced rate. The new 
rate has been agreed to by all the eastern lines. 
—Eprror. ] 


West Coast Plans Big Trade 
Extension Campaign 


[Special telegram to AMERICAN LUMBERMAN] 
PorTLAND, OreE., May 8.—Meetings are being 
held throughout the fir districts of Oregon by 
lumbermen and loggers for the purpose of get- 
ting together on a big campaign to increase the 
utilization of lumber and timber products. After 
reviewing market conditions for the past several 
years and the condition of the Jumber industry, 
Col. W. B. Greeley, secretary-manager West 
Coast Lumbermen’s Association, outlined these 

promotion plans at a luncheon here today. 








1. R. Reid, Houston, 
standing beside a 
model oil derrick re- 
cently built for dis- 
play purposes; to be 
placed at a down- 
town location 








Motoring through portions of the Lone Star State recently, 
a staff representative of the AMERICAN LUMBERMAN found 
exercise for his pencil, notebook and camera at a number of 
yards visited. It is the purpose of this travelog to weave into 
a sort of “continuity’’—as the Hollywood scenario writers put 
it—some of the results of his observations, though the story 
will necessarily contain wide gaps, due to hurried jumps, spoiled 
photographic films and other circumstances beyond his control. 


At Beaumont he visited the A. L. Carter Lumber Co., which 
was one of the first concerns in the Southwest to establish a 
modern display room. The latest addition to its stock has been 
a complete line of wallpaper. Recently the company held a 
three-day opening sale of this new department, during which 
home owners were given favors of their own choosing, includ- 
ing paints and other items of practical use. The new paint 
and wallpaper display room is floored with various hard and 
soft-woods, so the customers may see how a particular flooring 
or finish will appear. The same idea has been used in the 
interior trim; and walls and ceiling are covered with different 
kinds of wallboard. One of the photographs shows one side 
of the main driveway entering the lumber shed, along the wall 
of which are shown various roofing materials, including Johns- 
Manville asbestos shingles and Philip Carey asphalt shingles. 
On the opposite side of the driveway are shown different kinds 
of siding, and wood shingles. 


—“~ 


Co 





M. H. Remschel, son of one of the owners of Remschel Bros., in 
the company's store in Gonzales 


AMERICAN LUMBERMAN 







May 11, 193; 


What Some Texas 


As Observed by a Roving Represen 


At Houston is I. R. Reid (Reid Lumber Co.), one of 
the aggressive retailers of this section. Oil is a big source of 
business in Houston, there being several oil fields nearby. An 
oil derrick contractor has office space in Mr. Reid’s yard, and 
quite naturally that gentleman gets first call on his derrick 
business. Picture shows a model derrick that had just been 


Main driveway in shed of A. L. Carter Lumber Co., Beaumont. 
Note the wall display of shingles 





Display in new wallpaper department of A. L. Carter Lumber Co., 
Beaumont, recently opened with a three-days’ sale 


completed when the AMERICAN LUMBERMAN representative 
called. Mr. Reid is seen standing beside the model, which is 
to be in a permanent display downtown, doubtless resulting in 
considerable publicity for the Reid yard. 


In Gonzales, Remschel Bros., lineyard operators, maintain 
general headquarters and operate an uptodate building store, 
their line also including wallpaper. A complete line of paints, 
brushes etc. of course is carried, and at the time of the 
AMERICAN LUMBERMAN representative’s visit one whole win- 
dow display was given up to Dutch Boy white lead. A com- 
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ealers Are Doing 


tative of the American Lumberman 


plete stock of builders’ hardware is maintained. A new line 
recently added is grillwork for screen doors, and other decora- 
tive uses, this being a product of the Unique Products Co., 
Dallas. A photograph shows M. H. Remschel, son of R. A. 
Remschel, one of the owners of the yard, holding one of these 
grills. 


At San Antonio the ‘Thrift Lumber Co. was visited and its 
complete line of paints, builders’ hardware etc. was noted. This 
yard is located in a residential section, and finds quality garden 
tools good sellers. 


Nash, Robinson & Co. (Inc.), at Waco, maintain a large 
building store on one of the main streets entering the downtown 
section. A large business in wallpaper is done by this store, 
stock being purchased in carload lots. This company recently 
installed a Miracle paint rejuvenator, which Mr. Robinson said 
has proved to be about the biggest paint sale booster he had 
ever tried. In fact, said he, local painters will not purchase 
a can of paint without having it first placed in the machine. 
An accompanying photograph shows the rejuvenator installed 





Paint and wallpaper department of the large building store of 
Nash, Robinson & Co. (Inc.), at Waco 


in the paint section of the large display room. At time of the 
AMERICAN LUMBERMAN representative’s visit, 350 invitations 
were out to painters, architects and others for a demonstration. 
A paint company representative was to give a talk and demon- 
strate its products, and the rejuvenator also was to be ex- 
plained. The invitation included a full course dinner to be 
served in a nearby cafe. Mr. Robinson said that this method 
of advertising had been found profitable. 


The Waco Lumber Co. maintains an attractive display room 
where its various lines of merchandise are shown. An accom- 
panying photograph shows a playhouse, which is a product of 
the Frost Lumber Industries (Inc.) Other playroom equip- 
ment, known as the Kum-fit line, manufactured by the Dierks 
Lumber & Coal Co., also is shown. 


Waco also is “famous” as headquarters of William Cameron 
& Co. (Inc.). This concern not only operates a line of retail 
yards, but also is engaged in the manufacture of interior wood- 
work, sash, doors, and the Ideal line of built-in fixtures. An 
accompanying photograph shows the display of the Cameron 
company at recent convention of the Lumbermen’s Association 
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Showing the attrac- 

tive and practical 

door display of Wil- 

liam Cameron & Co. 

(Inc.) Waco, des- 

cribed in detail on 
this page 




















of Texas, at Houston. The display consisted of a very attrac- 
tive cabinet in which samples of doors are kept. The cabinet 
has three compartments, the center one having a glass paneled 
door, while the two outside ones have attractively painted de- 
sign doors. Pieces of 1xl inch are used to make grooves 
into which the doors are inserted. So that the front edges will 
be even, blocks are nailed at the back of the grooves to keep 
narrow doors from sliding back out of line. Small, black 
enamel handles are fastened on each door so that it can readily 
be pulled out. A factor in this door display is a dolly (also 
shown in the picture) with a screen door upon it. The dolly 
is mounted on casters, so that it may be run up to the cabinet 
and any desired door be pulled out directly on to it. An ad- 
justable clamp in the upright of the dolly holds the door se- 
curely in place while it is being shown. The display attracted 
a good deal of attention at the Cameron booth throughout the 
convention. 


At Austin, the Kuntz-Sternenberg Lumber Co. was among 
those called upon. This concern recently was “caught short’”— 
not on stocks, but in delivery equipment. A rush of business 
overtaxed its facilities, and a hurry order was placed for another 
Ford V-8 truck. The local agency was unable to make de- 
livery at once of the special type of body desired, so it loaned 
the lumber company a truck to help out on deliveries until the 
new one could be delivered. Incidentally, the borrowed truck 
was just leaving the yard with a load of lumber for “another 
new house.” 








Display of the Waco Lumber Co., Waco, features an attractive 
playhouse, and other woodwork specialties 





Spanish moss hanging over a river that is com- 
pletely covered with water lilies 


It’s quite usual in the South to find retail 
lumber yards combined with sawmills, plan- 
ing mills or contracting firms. In the city 
of Anderson, S. C., for example, we called 
at the plant of the Townsend Lumber Co. 
and found that this concern does contract- 
ing on a big scale in addition to retailing 
lumber. Chas. E. Daniel, with whom we 
talked, is general manager and gives most 
of his time to contracting. He told us that 
at the time he was working ona subsist- 
ence homestead project of the Federal Gov- 
ernment, in Alabama. Several of these 
projects are in course of construction at 
points nearer to Anderson, and most if not 
all of them are intended for workers in 
industrial plants. Everyone is familiar with 
the basic idea. The houses with their at- 
tached or community gardens are built near 
a factory that has a good record for con- 
tinuous operation. The industrial worker 
buys the house and the communal rights 
which go with it, raises at least part of his 
family’s food in his leisure hours, and pays 
for the house over a long period out of his 
industrial wages. 

Mr. Daniel thinks that at least some of 
the houses in these subsistence projects are 
not so well planned. 

“I know a good deal about these southern 
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industrial workers,’ he said. “As a rule 
they have large families. They don’t mind 
living in houses with comparatively few 
rooms; for they divide up the children anil 
put the girls in one room and the boys in 
another. But the rooms have to be large 
enough for a couple of beds. The Federal 
men seem to have followed two different 
policies in planning the houses they build. 
If the Government builds the house, it’s 
apt to be of good size and to have pretty 
good equipment. It it’s built by contract, 
the basic plan is rather sure to be small, 
and every possible corner is cut to reduce 
cost. Probably that’s all right. When they 
experiment they want to have full control; 
and when they build to get a low figure 
they’re content to let a contractor do the 
job. It makes no difference to me, at least 
in a business way, for I build what I’m 
hired to build. But I think these subsist- 
ence houses are not going to be satisfactory 
to the people for whom they’re planned. 
The buildings, including the individual 
rooms, are entirely too small. I don’t see 
how these families are going to live in them. 

“Dealers and other interested persons in 
Anderson have been getting Title I of the 
NHA into action with good results. Bank- 
ers are co-operating, but they’re asking one 
kind of co-operation in return. They’re ask- 
ing dealers to weed out the poor credit 
risks, and in some way or other to keep 
these people from asking for loans. Some 
who are not desirable loan risks are none 
the less depositors in the banks, and they 
might get sore if they got interested in 
building and their banks then refused to 
make them loans under the NHA. 


A TEXTILE TOWN BUILDS HOUSES 


“Business in Anderson is good. It’s not 
only promising but it’s actually being real- 
ized. I really don’t understand it; for 
Anderson is a textile town, and the mills 
are badly disturbed over labor conditions. 
The mill companies are doing no building 
or any other kind of expansion, and yet 
were doing more building than we did be- 
fore the depression. More building permits 
have been issued in the last year than dur- 
ing any equal period for the last ten years. 
I don’t know where the money is coming 
from, but houses are being built and 
financed. Except for textile companies, the 
people of Anderson are definitely prosperity 
minded. They want things to move. For 
the first time since the depression began 
they’re going forward as fast as they can 
insead of as slowly as they can. The dif- 
ference between those two states of mind 
makes a big difference to business.” 

We noticed a good many new houses and 
major repair jobs in progress. The new 
houses, judging from their framing, were 


of excellent design. The Dan Brown Lum- 





Not a double exposure. Said to be only double- 
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ber Co. (Inc.), has a yard here; but we gig again, Di 
not find any of the executives at the Office settle do 
The department then crossed the line into opinion 
Georgia and stopped at the city of Athens, Buyers ¥ 
home of the State university. This is a continue 
famous old southern institution, and we gay and by 
many well dressed young men. The upj. gets su 
versity, we understand, has an aristocratic profits, | 
tradition; using the term in the sense that to omit 
it was used in the original Athens of about th 
Phidias and Plato. I'll be s 
afraid t 
APPROVAL OF THE CODE IDEA cut pric 
Our first call was at the yard of the a * 
Dozier Co., and we found W. A. Dozier toward 
rather friendly to the NRA and contro -™ 
under the Codes. He stated that business Ling 
was a little uncertain, due chiefly to the | ys 
uncertainty felt at the time about what if = - 
anything Congress would do about further yield . 
Recovery efforts. While Mr. Dozier didn't 7 vanes 
give the Codes a hundred percent bill of { values 
health, he did say that during a critical) ) von 
period they kept some business men from j oa 
digging up the hatchet and going on the HANE 
war path. With some amusement he told LUMB! 
us a story of an unnamed young man who 
lost his job early in the depression through The 
no fault of his own. His company lost 9 ) southe 
much volume it had to reduce its working produc 
force. This man bought an old truck for lumbe: 
a few dollars, began digging sand and TOWS | 
trucking it to jobs, added a little stock of this fc 
cement, and got going in a small way asf to usé 
a builders’ supply dealer. His chief in- | T. V 
terest and object was the marketing of his factur 
own labor. A representative of a national office 
rating service called on him and asked for talked 
a statement about his capital and so on, for manu 
the purpose of giving him a rating. The Its OV 
young man smiled and said his capital was to ot! 
$36, fully paid in. He wasn’t much inter wee 
ested in price structures and began setting mill 
figures that allowed him to break even or f mn th 
a shade better; didn’t want to have any | ~—tri 
thing to do with modal mark-ups. But the ern © 
Code authority labored with him. He saw man 
the light and presently changed his ways; show 
was glad he did so. “NRA,” he is reported only 
to have said, “made a Christian of me.” mw 
“Our chief fear,” Mr. Dozier said, when deale 
he had finished the story of the company slow 
with the $36 capital structure, “is that un Mr. 
der the changes already made and those Fron 
contemplated, the old price competition the ; 
will return in an even worse form that gett 
it used to have. Business is improving, at tl 
and it’s my observation that the most diff told 
cult price competition appears in a period clea 
of recovery. Dealers seem more willing to cxpe 
sell without profit if they can see larger to | 
sales in the immediate future. They 40 it i 
without profits in the hope of getting a con- No . 
tinuing volume. They hope to keep and to It w 
increase this volume, in the belief that ing 
when things settle down a bit they cat R 
gradually increase prices. They look upo2 Ga. 
volume as all important at such a time. - 
It’s new business in a new era; a time whet an 


barreled piece of artillery in the world. Athens, Ga. 





buyers form their buying habits all over 
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Trade Promotion in Southland 
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Contracting Combined with Retailing—A Noted Increase 
in New Construction—Restraining Power of the Codes— 
Notable Use of Down-Town Stores 


again, pick out their source of supplies and 
settle down to steady operation. My own 
opinion is that this a shaky assumption. 
Buyers who are attracted by low prices will 
continue to be attracted in the same way 
and by the same means, and if a dealer 
gets such customers by cutting off his 
profits, he’ll keep them only by continuing 
to omit profits. I have no special theories 
about the right method of price control, but 
I'll be sorry to see all control removed. I’m 
afraid that may mean a general return to 
cut prices. Established dealers in this area 
have a pretty generally intelligent attitude 
toward prices; but we have some competi- 
tion with ‘pop-gun’ sawmills in the hills. 
These are especially difficult competitors. 
They operate at odd times when the owners 
are not farming and so on. If the mills 
yield day wages to the men running them, 
without any exact figuring of stumpage 
values or overhead for equipment, the own- 
ers are Satisfied. That’s a pretty hard thing 
to meet.” 


HANDLING LOCALLY-PRODUCED 
LUMBER 


The Dozier Co., like all or practically all 
southern yards, handles quantities of locally 
produced lumber. In the yard we noticed 
lumber air drying, ricked up like long 
rows of X’s. This was old-field pine, and 
this form of piling, if that is the right word 
to use, takes care of preliminary drying. 

T. W. Baxter, manager of the Moss Manu- 
facturing Co., Athens, was away from the 
office when the department called. We 
talked with W. M. Hartman. This company 
manufactures a lot of millwork partly for 
its own retail trade, partly for wholesaling 
to other Georgia retailers. This finish, as 
we understand it, is all special stuff. No 
mill operated in connection with retailing 
in this area—at least none we have visited 
—tries to make stock patterns. The west- 
ern mills get all that trade. But Mr. Hart- 
man said that volume in special items 
showed that trade was on the increase; not 
only locally but over the general territory 
in which it furnished finish through local 
dealers. The FHA is said to have been 
slow in getting into action in these parts. 
Mr. Hartman knew of no new-house loans. 
From various reports and dispatches along 
the grapevine it seemed that the FHA was 
getting a big push under way under Title II 
at the Atlanta office. A number of dealers 
told us with much interest of the slum- 
clearance project in Atlanta; not that they 
expected it to result in sales for them or 
to be echoed in their towns, but because 
it is a new project in the building field. 
No one guesses what if any collateral effects 
it will have; but dealers at least are watch- 
ing it with much interest. 

Robert Wheaton & Sons (Inc.), of Griffin, 
Ga., is a firm of general contractors and 
material dealers. Like most places in this 
area, Griffin is a textile town, and at the 
time of our visit was shivering under the 





possibility of mill strikes. In this office we 
heard repeated the “too much red tape” 
phrase in connection with loans under the 
NHA. However, this company believed that 
once the season got well under way, as of 
course it has by this time, the volume of 
building would show a_ steady increase. 
They tell us everywhere that spring was 
late and that those few weeks before cotton 
planting gets under way are important to 
the lumber business. If the weather carries 
the community right out of winter into the 
planting season, quite an important number 
of jobs get put off until later. Some of them 
get put off until later than that. 


A PROGRESSIVE SOUTHERN CITY 


Macon, Ga., is a handsome city and an 
important commercial and financial center; 
a city of boulevards, modern buildings and 
beautiful residence areas. At the time of 
our visit a good many civic improvements 
were being made or had been but recently 
finished; relaying of pavement, completion 
of a great post office and similar projects. 

Dealers in the city were co-operating in 
the promotion of repairs and new construc- 
tion under the NHA. They had joined 
forces in remodeling a house. This was not 
ready for the admission of the public; but 
as we got the story it was an unusual 
affair. Plans were so drawn that half the 
building could be remodeled, leaving the 
other half in its unregenerate state. After 
it had served its publicity purpose, the re- 
modeling job would be completed, and the 
house would go to work as some one’s home. 

Macon dealers have found it advisable to 
bring their sales rooms into the retail sec- 
tion of town. Some, of course, have not 
done this; for they are located in resi- 
dence areas near the circuit of the town 
and draw trade from these outlying dis- 
tricts. But a number have down-town sales 
rooms or are planning soon to add them. 
The first of these which we visited was 
that of the Central Sash & Door Co. 

This concern operates a big planing mitl 
which makes special millwork for the 
wholesale market. It also operates a large 
retail yard. At the down-town sales room 
we met R. J. Carmichael; an energetic and 
friendly young man, a type of executive 
which the South is developing and which 
goes far to explain the sweep of southern 
business progress. 

“We’ve found the downtown sales room 
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Office of the Townsend Lumber Co., Anderson, S.C. 


the best thing we've tried, so far as local 
trade is concerned,” Mr. Carmichael said. 
“It makes many sales directly; such, for 
example, as paint. Paint is one of our best 
lines, and to sell it we need to be in reach 
of shoppers; for it would be difficult to cul- 
tivate a pick-up trade if customers had to 
come out to the plant. This applies to 
more than the casual purchase of a half- 
pint can by a lady who wants to experiment 
with enameling a chair. It applies to prac- 
tically all paint bought by the customer, 
himself, and it helps in dealing with the 
professional painter. If our sales rooms 
were hard to reach, we’d notice the differ- 
ence immediately. 


AN ATTRACTIVE DOWN-TOWN STORE 


“You’ll notice our paint shelves are laid 
out in a serpentine fashion, except that 
they don’t actually follow curves. The off- 
set in the wall at the front was going to 
make these shelves partly hidden, so we 
laid them out in this way in order that 
there’d be no doubt of their being seen 
from any part of the store. We keep gallon 
cans along the front and quart cans back 
of them. These gallon cans give a uni- 
formity of appearance to the shelves. We 
always keep the shelves full. There is a 
reserve stock in a back room, and the case 
lots are kept at the plant. The shelves are 
filled up several times a day if that’s neces- 
sary, so that the stock is always complete, 
always fresh and always clean. People buy- 
ing paint are thinking of improved appear- 
ance, and to keep in key with that attitude 
we are particular about appearances here. 
The interior of this store is painted fre- 
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quently, and the floors are refinished when 
they show any wear. 

“This store actually helps us sell an oc- 
casional wholesale order. We got an order 
for millwork this morning from a dealer 
living 75 miles from here, and from casual 
remarks I know he bought of us because 
he easily found this office. It saves expense 
in collecting. Small buyers and those who 
pay by the month come here to make their 
payments. If they had to go out to the 
plant it wouldn’t be convenient; and be- 
fore they got around to do it they’d per- 
haps spent the money for something else. 
That would mean the keeping of a col- 
lector out much of the time, getting 
these payments that come to us here with- 


out solicitation. Some accounts must be 
collected, of course; but the difference both 
in saved expense and in increased goodwill 
as a result of this office is quite important. 

“We've been careful about the lines added. 
This is a building-material store; but the 
policy is to add only those lines which help 
us sell lumber and millwork, that can be 
handled by the staff without highly techni- 
cal training, and that will retain as far as 
possible the goodwill of other merchants 
of the city. Some lines, measured by this 
standard, didn’t look so good, and we didn’t 
include them. 

“Banks of the city are not very enthusias- 
tic as yet over Title II. They may change 
their minds. But I’m sure there is enough 
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money available locally to take care 
a big increase of new construction. [’q like 
to see some more promotion under Title J] 
just for the stimulative effect it would have 
upon certain people who have no credit prop. 
lem. A large part of the work stirreg up 
under the promotion of Title I was paiq for 
in cash. I think the same result would 
follow promotion of Title II.” 

Mention of other Macon dealers wil] be 
made in the next installment. 

_—_—CCC 


of even 


Beetles killed almost a billion feet of Pop. 
derosa pine timber in Oregon in 1931, and More 
than 100,000,000 feet in Washington: in 1939 
they killed 1,500,000,000 feet in Oregon and mor, 
than 250,000,000 feet in Washington. 


Sets Example in Modernization 


The John O’Rourke Co., lumber and building 
materials, West Orange, N. J., has set a notable 
example in practical modernization by remodel- 
ing six rooms on the second floor of its two- 
story building to represent the rooms in a six- 
room home, including a modern bathroom and 
kitchen. The cellar is also modernized with 
oak paneling, Colonial furniture and stoker. 

\s a demonstration method for dealers, this 
would seem to be a step in advance of the plan 
in vogue in various sections of the country, of 


al 


co-operative group efforts wherein lumber deal- 
ers work with other community interests to re- 
model an old house, and afterward open it to 
public inspection. The O’Rourke plan centers 
all of the benefit upon the individual firm. 

The modernization of this business home cost 
$4,000. When the work was completed the com- 
pany held a reception, which was attended by 
8,000 people in three days. The firm’s clerks 
acted as hostesses and refreshments were served. 
No effort was made to sell anything; neverthe- 
less, numerous orders were taken for moderniza- 
tion merchandise. 

The floors in the modernized rooms are of 
different woods, with different finishes. In one 








room the floor is divided into 16 black-bordered 
squares. Each square is of a different type floor- 
ing, with appropriate finish, so that a prospect 
for home modernization materials need not 
guess on how a certain flooring or finish will 
look, nor how it will wear. Here he sees it in 
actual use. 

The woodwork also is different. One room 
shows an enameled finish, another a varnished 
finish, another a stain etc. All doors, too, are 
different in woods, finishes and construction. 


| 





LEFT — Kitchen in 
the O'Rourke mod- 
ernization demonstra- 
tion house. The ceil- 
ing is paneled off in 
squares, showing 
various types of cov- 
ering. The sign on 
the wall announces 
that "All 
shown in these rooms 
can be bought here" 


material 


RIGHT—Note the in- 
sulation display, a 
section of the wall 


being divided 


squares, 


into 
each of 
which contains a 
sample of insulation 
material, cut diagon- 
ally so that its con- 


tent may be in- 
spected. The door 
opens, disclosing 


studding, with insula- 
tion in place 





Walls and ceilings show various coverings, from 
paint to wallpaper made of paper-thick wood. 

The kitchen is equipped with a built-in iron- 
ing board, kitchen cabinet, breakfast furniture, 
draperies and floor coverings. 

Various insulation materials are shown in one 
room. One entire wall is paneled off into 
squares. Within each square is a sample of in- 
sulation material, cut diagonally across so that 
the inside may be inspected. One square is a 
door, which, when opened, discloses an exact 
replica of the studding used in a house, with 
insulation material in place. This gives an 
“X-ray” demonstration of what house insula- 
tion is, and where it goes, and how it functions. 





Different kinds of builders’ hardware are 
shown in place on doors, closets, windows ete. 
Casement windows, steel frames, ordinary win. 
dow sash, weatherstripping, storm sash and 
screening all are shown in actual use. Stairs 


ascending from the first to second floor are 
banked on each side with regular outside siding. 
painted in various colors. The door at the head 
of the stairs, leading to the reception room, js 
an exterior door of Colonial design with a brass 
knocker underneath. Hanging from the ceiling 


of the stair well is a Colonial lighting fixture. 

Thus the layout combines an exterior, vesti- 
bule and interior staircase effect. In short, a 
prospect visiting this modernized business home 
can visualize for himseif just how moderniza- 
tion materials wil) took in use. 

Manager E. C. Balch says that home owners 
drop in regularly to inspect these rooms, and 
many of the “lookers” eventually buy. The 
company’s four outside salesmen also find it con- 
venient and profitable to bring their prospects 
here. Since the FHA has been in operation 
more interest has been displayed in home mod- 
ernization, and sales have increased about 30 
percent. 
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Dealer Goes After Trade 
of Home Workshop "Fans" 


IronTON, Mo., May 6.—A. P. Crow, well- 
known retailer of lumber and building ma- 
terials, has within the last month embarked up- 
on a new venture, in connection with his long- 
established business, with a view to cashing in 
on the growing interest in homecraft—in other 
words, the making of things, useful and orna- 
mental, in home workshops. 

Mr. Crow in a recent interview mentioned 
that he had been very much interested in a 
feature story entitled “Home Workshop— 
Hobby and Market,” which appeared on pages 
18 and 19 of the April 27 issue of the AmMeErR- 
ICAN LUMBERMAN. 

‘Tt will interest you to know,” he remarked, 
“hat I have branched out into this field in the 
last month, and am hoping to work up a mail- 
order consumer market for some of our native 
hardwoods, with enough other material stocked 
to enable me to give a well-rounded service. 
My conversations with Boy Scout leaders and 
others familiar with this field lead me to be- 
lieve that there is an opportunity here for one 
who will give service; and of course you can’t 
give service unless you have the materials that 
these home workers want.” 

Mr. Crow has compiled a four-page bulletin, 
in newspaper form, which is really a catalog 
of wood supplies for home craftsmen, to which 
he has given the title “Sportswood.” This pub- 
lication describes and lists various woods suited 
for sports and hobby purposes, such as bows 
and arrows, canoe paddles, diving boards, boats 
and dozens of other items. An “editorial” points 
out that the firm owns some choice hardwood 
timber and operates its own cutting-up and fin- 
ishing mill. 

This catalog is being mailed to prospects all 


over the country, whose inquiries have been re- 
ceived through advertisements in popular mag- 
azines read by boys and other woodworking 
hobbyists. 

“This may be a dud,” remarked Mr. Crow 
to the AMERICAN LUMBERMAN, “but I am will- 
ing to shoot a moderate amount of money for 
advertising to prove to myself whether or not 
| am wrong in thinking there is something to 
this idea. | am getting requests for my cata- 
log from all over the United States and Can- 
ada.” 

Mr. Crow says that it is rather early to 
know what the outcome is going to be in the 
way of orders, but is rather optimistic. As he 
puts it, “a bowstave is worth more than a rail- 
road tie, and if I can sell the former it is a 
darned sight more profitable.” 

He says that what advertising he has done 
along this line convinces him that the more 
information he can give in his advertising liter- 
ature, of a character that is helpful to the hob- 
byists, the better reception it will have. Follow- 
ing out that idea, he prints considerable advice 
as to how to make the various things that 
hobbyists are most interested in. 

Mr. Crow says that the “Sportswood” cata- 
log, or bulletin, costs him one cent each to 
print, and one cent to mail. 

—— 


Retail Yard Reconstructed 


Penpver, Nes., May 6.—The Moseman Lum- 
ber Co., with headquarters here, which last 
October acquired a yard at Wisner, has been 
rebuilding that plant. One lumber shed has 
been completely reconstructed, and a small an- 
nex to the elevator has been wrecked and re- 
placed by a new warehouse (22x60) for ce- 
ment, plaster, roofing etc., with direct unload- 
ing facilities. Later remodeling of the grain 
elevator is contemplated. 





This photograph shows how a re- 
tail lumber and building material 
dealer on the Pacific Coast displays 
composition roofing and shingles by 
means of a home-made rack of simple 
construction. Placed near the en- 
trance to the yard, where it is seen 
by everyone entering or passing, it 
has been a distinct factor in promot- 
ing sales of these materials. The rack 
is a two-sided affair, the triangular 
frame of which is built of 2x4s. The 
front is divided into three panels for 
the display of shingles, while the back 
is provided with five notches, for 
holding that number of rolls of roof- 
ing paper. The rack is mounted on 
casters, one at each of the four cor- 
ners, so it may easily be moved to 
any point desired. 

















Modernizing of Store Fronts 
Offers Sales Opportunity 


The modernizing of store fronts is a field 
to which retail lumber and material dealers, as 
a whole, are hardly giving the attention which 
it deserves. Here and there, however, is found 
a dealer who is alert to the opportunities offered 
in that line. Not long ago the AMERICAN LuM- 
BERMAN Carried a story telling of a dealer who 
makes a habit of suggesting to his business 
friends and acquaintances the increased profits 
which they might enjoy by making the fronts 
of their stores more attractive and uptodate. 
These casual suggestions have resulted in sev- 
eral modernizing jobs. 

In line with this trend, there comes to this 
department an interesting letter from W. E. 
Durig, manager E. F. Phillips Lumber Co., at 
New Martinsville, W. Va., advising that he is 
installing a modern store front for John F. 
Loehr, a clothier of that city. “This,” adds 
Mr. Durig, “is just one of the projects that we 
are carrying on at the present time.” 

In reply to a follow-up query from the 
AMERICAN LUMBERMAN, Mr. Durig told some- 
thing of how his company has made splendid 
progress during the depression years, keeping 
all of its departments working, and showing a 
substantial gain in business in the last two 
years. Instead of allowing the depression to 
“get it down,” this company has continually 
forged ahead on what Mr. Durig calls a four- 
fold plan, built on advertising, aggressive sales 
promotion, service and high-grade building ma- 
terials and workmanship. 


Along the line of publicity, said Mr. Durig, 
we have continued our newspaper advertis- 
ing, especially in the way of news items, 
making special mention of new homes, or 
other buildings, and repairs or remodeling 
work that are in progress, as an owner who 
is having work done nearly always likes 
to see his name appear in the paper. We 
aim to make special mention of the extent, 
the nature and the result of any new build- 
ing or repair work that is in progress. This, 
further, has a tendency to arouse interest 
and desire on the part of others to build, 
to repair or to improve. In addition, we try 
to make good use of all advertising matter 
that we can possibly obtain from manufac- 
turers, so that people may be better informed, 
for we find that the average person knows 
very little about the various materials and 
their proper application. We push this line 
of work very largely in connection with our 
sales promotion efforts. 


House to House Canvassing 


While we have somewhat curtailed our 
newspaper advertising of late, we have in- 
creased our sales promotion by having our 
representatives continually canvass and, 
many times, make house-to-house calls, in 
our surrounding territory. These calls are 
not of the high-pressure salesmanship kind, 
but rather of a helpful type that will help 
the customer decide regarding his contem- 
plated building, repair or remodeling work. 
After a prospective customer has expressed 
himself in general as to the kind of work 
that he would like to have done, our repre- 
sentative assembles all the advertising helps, 
samples of materials etc. that he can get 
hold of, so as to help the customer decide 
just what he wants done and what materials 
he would like to use. Thus the prospect is 
educated to have the work handled in a busi- 
nesslike way, with efficient workmen and 
good materials, resulting in high-class con- 
struction and a satisfied customer, which is 
one of the best advertisements. 

We carry a complete line of building ma- 
terials. Our slogan is “Everything from 
‘Foundation to Chimney Top.” A customer 
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can obtain everything he will want from the 
one place, which usually is more satisfactory 
than to deal with a number of concerns in 
order to get a finished job. In this way we 
have been remodeling homes, installing addi- 
tional porches and sun parlors, providing 
additional rooms or refinishing existing 
ones, installing modern kitchen equipment 
and bathrooms, new heating equipment, new 
roofs, putting new basements and founda- 
tions under houses, remodeling store fronts 
and doing considerable new building, so that 
all together we have been able to make splen- 
did progress even during the depression 





years, keeping all of our departments work- 
ing, and showing a substantial gain in bust- 
ness in the last two years. 





Retailer Gears Sales Efforts to 
FHA Campaign 

Fatiton, Nev., May 6.—The I. H. Kent Lum- 
ber Co., here, has profited by the FHA modern- 
izing campaign because it has hooked up thereto 
some original and aggressive promotion efforts 
of its own; which include sponsoring a cooking 
school, held in one of the largest halls in town, 
with a charming home economist as demonstra- 
tor, all the food cooked on the electric range be- 
ing passed out to the visitors who crowded the 
hall both afternoons. The sales punch lies in 
the fact that the above firm handles also electric 
appliances of all sorts. Two days before the 
time set for the cooking school, advertisements 
were inserted in the local newspapers calling 
attention to the fact that purchase of electric 
ranges and refrigerators could be financed under 
the National Housing Act. 

This company also installed an information 
booth at its office, equipped to inform all appli- 
cants as to how to proceed in obtaining loans 
for home modernization. In addition, specific in- 
formation and advice is given regarding con- 
struction of farm and ranch buildings, installa- 
tion of farm electric systems, installation of 
plumbing fixtures, paints, wallpaper, etc. 

Up to this time over $32,000 in FHA mod- 
ernizing loans has been placed in this (Church- 
ill) county, and the company has received its 
full share of this business, both as regards build- 
ing materials and permanent household appli- 
ances, due to the energetic manner in which it 
has gone after the business. 


Yard Remodeling Is Completed 


Hartrorp City, Inp., May 6.—The Willman 
Lumber Co. recently completed extensive re- 
modeling of its yard, and held a public opening 
which was attended by several hundred persons. 
The improvements include new office quarters 
and display room. A Colonial entrance was 
constructed, on either side of which are large 
and attractive display windows. Various types 
of flooring, in different finishes, are used in the 
display room, to show customers the attractive- 
ness of each kind. Just off the office is a small 
drafting room, which is also to be used for con- 
sultation purposes. Improvements made in the 
shed and yard facilitate the unloading and stor- 
age of materials. This company is headed by 
J. Needler, president; with Mrs. R. K. Willman, 
vice president, and Wirth Gadbury secretary- 
treasurer. Sam Moore, yard foreman, has been 
in the employ of the company for the past forty- 
eight years. 
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Nevada Retailers Active 
and Optimistic 


Reno, Nev., May 6.—Leading lumber and 
material dealers are decidedly optimistic regard- 
ing business conditions. All are co-operating 
with the FHA. 

The Red River Lumber Co., owner of a 
large, modern retail plant, confines itself very 
largely to lumber and millwork. Said D. T. 
Jones, manager: “Our books show spring busi- 





This trim-looking yard 

of the Red River Lum- 

ber Co., at Reno, Nev., 

is enjoying a nice in- 

crease in business this 

spring, the manager re- 
ports 





ness 15 percent ahead of last year. Trade is 
constantly increasing, and the summer and fall 
should show from 25 to 50 percent increase. 
New building, in particular, has started. Last 
year at this time we did not have a single 
house under construction; this year we have 
seven. We have nothing to do with furnishing 
labor. The unions are very strong here, and 
attend to that end of all construction work 
themselves. 

“Styles in roofing change each season. At 
present composition roofing is leading in de- 
mand—about 70 percent composition, 30 per- 
cent wood shingles. This is mainly due to the 
fact that we have the business of one of the 
largest roofing contractors, and he pushes com- 
position roofing. We do a nice business in 
doors, windows, cabinets, and baseboards. We 
handle three of the best known brands of wall- 
board, and also manufacture a wood wallboard 
of our own, which we push extensively. It is 
14 inch thick and can be sold in competition 
with the composition boards. We handle posts, 
lath and materials for fences and arbors, and 
by pushing these accessories, bring people to 
the plant where they have an opportunity to 
see our extensive line of lumber, all under 
cover.” 

The Hobart Estate Co. confines itself to lum- 
ber and millwork. Said Manager C. M. Oli- 
ver, “Business is improving steadily; our spring 
trade has increased 25 percent over last spring. 
There is considerable reshingling being done, 
and for this class of work, the composition type 
is in greatest demand. For new work wood 
shingles are being used almost exclusively. We 
advertise and demonstrate in our window that 
wood shingles can successfully be laid over old 
ones. 

“Business shows a slight improvement over 
last season,” said Harry Fray, secretary A. T. 
Eveleth Lumber Co. “Paint business is par- 





View of the new office, display and warehouse building of the San Carlos Lumber Co., 
Calif. 


Note the five types of roof covering 
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ticularly active, all painters of the City being 
busy. In the roofing end, | note a tendency ;, 
return to wood shingles, most of the new build 
ing jobs specifying same. 

“A bit of advertising that we have foyy 
particularly successful is having a blotter on 
the reverse side of our business card, Th, 
card is of regulation size, with our name, af. 
dress and telephone number. When the te. 
cipient discovers that it is an actual blotter fy 
keeps it for some time—and thus has our nan, 
and telephone number constantly before him, 

The Clover Valley Lumber Co. suggests th 
white clover in the neatness and simplicity oj 
its white buildings. Ralph Lariman, the map. 
ager, like all the other lumbermen, was opti. 
mistic. “We do a good wholesale business” 
he said, “and deliver lumber in truck loads 4) 
mines and dealers direct from our Loyalton 
mill. We find the telephone directory one ¢j 
our best advertising mediums. We Carry 3 
display ad in the classified columns of the . 
rectory, and thus impress ourselves strongly 
on newcomers who turn to the directory for , 
reliable firm in the lumber or building mg. 
terials line.” 





Modern Yard Exemplifies Mod: | 


ern Merchandising Ideas | 


San Car_os, CALir., May 6.—The new yari 
of the San Carlos Lumber Co.—one of the most 
modern on the peninsula—marks the third ex. 
pansion of the firm in its twelve years of busi- ; 
ness in this city. The managing owner is Jame; 
H. Martin, prominent citizen and a former | 
mayor of this city. The new yard occupies over 
two acres of ground. 

“Our whole thought,” said Mr. Martin to the 
AMERICAN LUMBERMAN, “was to modernize our 
business for the convenience of the public, and 
we have received much favorable comment 
our yard layout as it now stands.” 

A major objective in planning and construct- 
ing the new yard, Mr. Martin explained, was to 
have everything compact and convenient, and to 
bring the establishment up to a modern stani- 
ard of merchandising, instead of adhering to the ] 
old idea of a small office with everything scat- 
tered around it. 

The yard is situated on the main highway, 
with four lanes of traffic. The frontage aggre. 
gates about 500 feet. The office and storeroom | 
are in center of the frontage, and 100 long by i 
30 feet wide. The entire front is of glass. A 
space of 30 feet is partitioned off for office and 
store or salesroom, the balance being cut in two 
lengthwise, with the front divided into display 
booths, finished with various types of lumber | 
products in modern design, giving customers 4 | 
visualization of what they may have in their own 
homes. 

The other half of the building is used for 
storing roofing, doors, sash, wall board, nails, 
etc. There is a long shed for housing the finish 
lumber, while the common stock is all racked 
in the open. 

This company maintains a small but complete | 
mill, which it calls its “factory.” Trucks cat | 
be driven through this factory building, which 
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has plenty of windows on two sides, as well as 
sood light from above (skylights). The two 
ends are hung with double doors. On the root 
are five types of composition shingles, attording 
4 demonstration which helps customers select 
their materials in that line, 


Offers Plens for Low-Cost 
Homes 


The home advisory bureau of the Passaic- 
Bergen Lumber Co., Passaic, N. J., is co-oper- 
ating with registered architects and approved 
builders in oftering to prospects tloor plans for 
well designed homes ot Colonial type that can 
be purchased at prices within the reach of all. 
At present this company 1S offering plans for 
a home that can be built for $3,990, and pur- 
chased for $38 a month, which pays interest on 
mortgage, taxes and liquidates the mortgages in 
20 years. ‘Lhese homes are financed through 
the FHA. The purpose of this plan service 1s 
to show prospects that an attractive home, ar- 
chitecturally correct, can be built at a low price 
as well as a high one.’ The first floor has a 
large living room with log-burning fireplace, 
two good-sized bedrooms, kitchen with built-in 
cabinets, range and tile bath. ‘Lhe second tloor 
is so arranged that two additional rooms and 
bath can be added later at minimum cost. 
Qutside salesmen carry floor plans of the 
$3,990 home and to date a number of sales have 
been made. Many inquiries have also been re- 
ceived which look like sure sales later, says 
Manager Roy Sweney. 


Retailers Ask for Tariff Reduc- 
tion 


[Special telegram to AMERICAN LUMBERMAN] 
WasHINGTON, D. C., May 8.—Frank Carna- 
han, secretary of the National Retail Lumber 
Vealers’ Association, today filed a communica- 
tion with the committee on reciprocity dealing 
with the proposed trade agreement with Can- 
ada, asking tor a reduction in the tariff rates 
on lumber from Canada to the fullest extent 

authorized by the law, which is 50 percent. 





Home Improvement Show Attracts 
Over 100,000 Visitors 


ToLepo, Oulo, May 6.—That the Home Im- 
provement i:xposition, staged in this city, is 
one of the finest building shows held anywhere 
in the country, is the opinion of those well quali- 
fied to judge. It has attracted an attendance of 
over 100,000 people. Admission is free and 190 
exhibits of home improvements, materials and 
iurnishings are on display. 

A star attraction is the “Hixon” house, built 
as its individual exhibit by the Hixon-Peterson 
Lumber Co. This is an actual, full-sized house, 
standing on a plot 20x30 feet. 

The company has used extensive advertising 
space in the Toledo Blade for a complete, de- 
tailed description of its exhibit, and of the many 
high-grade products that entered into its con- 
struction, 

H. E. Mackinnon, vice-president of the Hixon- 
Peterson Lumber Co., is chairman of the com- 
mittee sponsoring this exhibit. 


To Stimulate Building 


New York., May 6.—As indicated in an ad- 
dress before the Sales Executives’ Club of New 
York, H. M. Shackelford, advertising and sales 
promotion manager of the Johns-Manville Cor- 
poration, believes that the continued delay in 
reviving construction industries is due to lack of 
co-ordination among the numerous interests con- 
cerned with promotion of home building, and 
improper methds of merchandising. Stating that 
every industry in the United States, no matter 
how remote it seems from the construction in- 
dustry, is vitally interested in a revival of build- 
ing, Mr. Shackelford said: 

Prosperity lags because the building in- 
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dustry, which in 1929 was the second largest 
in the country, is still held back by lack of 
demand. This demand is just being developed 
because manufacturers of building supplies, 
dealers, contractors and architects only re- 
cently awakened to the fact that sales meth- 
ods used in the marketing of automobiles, 
packaged merchandise and other consumer 
products must be utilized in the building 
field. Through co-operative effort, contrac- 
tors, architects, suppliers and manufacturers 
are beginning to go after the market in an 
efficient way. 

Mr. Shackelford thinks too much emphasis is 
being placed on prefabricated homes and ex- 
pressed the belief that the new type structures 
will not be major factors in the building indus- 
try for at least another five to ten years. In 
the meantime, though, people are holding back 
on plans for building homes. 


RFC Loans to Lumber Firms 


Wasuinecton, D. C., May 6.—During March 
the Reconstruction Finance Corporation made 
a loan of $25,000 at 6 percent interest to the 
Ozark Hardwood Lumber Co., Springfield, Mo. 
During the same month also the corporation 
loaned $50,000 to the Forest Box & Lumber 
Co., Long Island City, N. Y.; $8,000 to the 
Wallace Lumber Co., Iowa City, Iowa; and 
$10,000 to the American Shingle Co., South 
Bend, Wash. 








FHA Head Withdraws 


Resignation 


WasuHincton, D. C., May 6.—Since the last 
issue of AMERICAN LUMBERMAN went to press, 
Federal Housing Administrator James A. Mof- 
fett has definitely decided, at the insistence of 
the President, to take a leave of absence until 
Aug. 1, rather than to resign entirely from his 
organization. Assistant Administrator Stewart 
McDonald has been designated as acting admin- 
istrator during the absence of Mr. Moffett. 





Reopens After Five Years With 
Aid of RFC 


TuoLUMNE, Catir., May 4.—After a lapse 
of five years, logging operations are being 
resumed by the West Side Lumber Co., which 
has re-acquired its property from the Picker- 
ing Lumber Co. and rehabilitated the plant with 
the help of an RFC loan of $350,000. Locomo- 
tives pulled out of here on April 26 and are 
opening the railroad into the hills to a point 
thirty miles distant, where Camp 24 is located. 
It is not known yet how much snow remained 
in the hills or what troubles the locomotives 
will encounter in reaching Camp 24. When 
the road has been opened to Camp 39, 55 miles 
from Tuolumne, logging will begin. 











NEW MERCHANDISING HELPS 








An Opportunity for Dealers 


Dealers located near summer resorts or fish- 
ing and hunting streams may easily and profit- 
ably increase the volume of their business by 
catering to the constantly increasing demand 
for boats, either for rowing or propelled by out- 





board motor. The Star Tank & Boat Co., Go- 
shen, Ind., is offering dealers an exceptional op- 
portunity to supply this demand with the “Star 
Clipper” shown in accompanying illustration. 
The company will gladly supply complete infor- 
mation about these unusual boats upon request. 


——— 

° e je u 
"Something New In Siding 
The above line is only half of the complete 

title of an attractive folder recently issued by 
the Ruberoid Co., to describe and illustrate its 
line of rigid asbestos-cement siding shingles, 
merchandised under the trade name “Eternit.” 
The full title of the folder is “Something New 
In Siding That Will Jump Sales,” and the 
printed text and illustrations fully justify the 
claim, for here is shown a type of wall covering 
that satisfies every demand for beauty, adaptabil- 
ity and durability. e 
It especially features a new “money-maker — 
thatched asbestos-cement siding—which repro- 
duces the beauty of texture of weathered cy- 
press. This is of particular interest in re-siding 
Colonial homes, Cape Cod cottages, etc., and 
saves much labor compared with the old method 
of staggering butts to give the thatched effect. 
The modernization market, as well as new 


construction, offers a wide field not only for this 
particular pattern of siding, but for the other 
units of the Ruberoid line. Householders and 
prospective builders will be charmed by the re- 
alistic illustrations which clearly bring out the 
texture of these products. Copies of the bulle- 
tin may be had from the Ruberoid Co. at 500 
Fifth Ave., New York, or from any of the com- 
pany’s district offices. 





Protects Finish Against Bever- 
age Injury 

The fact that alcohol is a powerful solvent as 
regards ordinary paints, varnishes and other 
finishes, has raised a serious problem for care- 
ful housewives, as well as those charged with 
maintenance of hotel and institutional equipment. 
The problem has been met by the O’Brien Varn- 
ish Co. with its new product known as Alco- 
Safe, the thermolyzed tung oil finish, which may 
be applied over any interior varnish, enamel or 
lacquer surface. Used on household furniture, 
all fear of damage by cocktail guests is ban- 
ished, for beverage-laden glasses will not leave 
rings on it, nor will overflow cause white 
blotches. But Alco-Safe is only one of several 
thermolyzed tung oil finishes of the O’Brien 
Varnish Co. which dealers should know about. 
And the best and quickest way to get this in- 
formation is to drop a line to that company, at 
South Bend, Ind., asking for its special Alco- 
Safe folder and also for descriptive literature 
concerning the full line of O’Brien products. 


A Practical Selling Manual 


Among the sales promotion literature of 1935 
the Johns-Manville manual “Before and After” 
holds a high place. This notable publication de- 
scribes and illustrates the fifteen-point 1935 
J-M sales plan, and shows how these various 
services fit into a complete selling program. No 
dealer who aspires to be a good merchandiser 
of quality building products can afford to over- 
look such publications as this, which provide a 
complete “short course” in selling. Any dealer 
who may have been missed out in previous dis- 
tribution of this booklet may obtain a copy by 
addressing the Johns-Manville Corporation at 
22 East 40th Street, New York, or any of its 
district offices, 
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Helps Home Owners » 


AMERICAN LUMBERMAN 


Select Millwork 


Des Moines, Iowa, May 6.— 
To help the lumber dealer sell 
quality millwork, the Carr & Moehl 
Co., well known manutacturer in 
that line, maintains a model home 
in the back of its salesrooms, which 
is in effect a comprehensive demon- 
stration and “catalog” of many of 
its products. 

This model home is totally dif- 
ferent from the ordinary type, for 
its does not carry through any 
special architecture but instead 
aims to show as many different 
types of woods, styles of doors, 
sash, cupboards and other such 
furnishings as possible. In fact, no 
two windows or doors are alike. 
Each opening is different, and the 
woods range from knotty pine to 
walnut. Colonial, Dutch and Cali- 
fornia architecture are among the 
various types represented. 

Obviously, the reason for this 
type of exhibit is to make possible 
for the consumer to see just how 
certain types of millwork and dif- 
ferent woods look when actually 


finished and installed in a resi- 
dence, and thereby to increase 
sales. 


“For some time we have realized 
the lumber dealer’s handicap in 
helping his customers select their 
millwork requirements,” says E. J. 
Moehl, secretary and treasurer of 
the company. “Millwork catalogs 
frequently are out of date, and at 
their best are apt to be a little 
vague. We felt that the lumber 
dealer who had to rely entirely on 
a catalog to help him sell his cus- 
tomers millwork had little advan- 
tage over the mail-order houses, 
and needed help. The response to 
our project, which now is well in- 
to its second year, has proved that 
we were right. 

“As an example,” he continued, 
“only yesterday a lumber dealer 
drove here, bringing one of his cus- 


tomers 185 miles to see this ex- 
hibit. He informed me in advance 
that this customer was seriously 
considering ordering his entire 
home by mail, and of course the 
dealer didn’t want to lose the job. 

“The group spent considerable 
time in the show rooms, using the 
convenient desk for figuring and 
lounging in the comfortable chairs 
while discussing the various details. 
3efore these people left, the man 
and his wife had picked out the 
millwork for their entire new 
home. Furthermore, they had 
chosen more expensive woods and 
designs than they had previously 
planned, for as soon as they had 
seen the various items made up and 
installed they began to talk about 





This corner of the living room demonstrates two types of 
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elevation of the model home in sales-room of Carr & Moehl Co, 


Des Moines, lowa 


doors ond their 


matching panels 





This attractive showing of a modern kitchen has many selling points for the 
dealer to show his customer 





their beauty, instead of allowing 
the matter of price to dominate. 
When they left they were delighted 
with the prospect of their home, 
even though it was to cost $350 
more than the house they had 
planned to order by mail.” 

Several dozen homes have been 
sold from the floor in this manner, 
according to Mr. Moehl, and an 
average of twenty prospects visit 
these show rooms daily. 

Frequently dealers send their 
customers to this show room to see 
the displays by themselves. The 
millwork company supplies each 
dealer with “courtesy cards” which 
he in turn gives his customers. 
These cards read: “Kindly extend 
the privilege of inspecting your 
display of millwork to (name of 
person introduced). We would ap- 
preciate any courtesy and consid- 
eration shown. If any selections 
and purchases are made, please 
charge our account.” (Dated and 
signed with name and address of 
dealer). 

This introduction gives the cus- 
tomer the feeling of being granted 


special privileges, and tends to pro- 
mote a closer bond between him 
and the dealer. 

The house was built originally in 
early part of 1934 and has recently 
been remodeled. 

Open house was held during one 
week in April of last year to ac- 
quaint Des Moines and _ other 
nearby residents with the display. 
Invitations were extended by ra- 
dio and newspaper. More than 
1000 people visited it, and received 
souvenirs with the compliments of 
the firm. 


“We did not attempt to sell these 
people,” says Mr. Moehl. “In fact 
we do not consider that our job. 
Our success naturally comes from 
the success of the retailer. We do 
all we can to help, but leave the ac- 
tual selling job to him. 


“The continued success of this 
venture proves to us the real value 
of co-operation among members 
of the building industry. We must 
work together, and do everything 
possible to help customers visual- 
ize their future homes, to show 
them how a little thought and care 
will make the difference between 
an ordinary house and a real home. 
This co-operation is, in my opinion, 
one of the greatest factors in stim- 
ulating home building.” 


The accompanying photographs 
show part of the suite of rooms at 
Carr & Moehl’s. One entire end of 
the living room is devoted to a fire- 
place with mantel and_ trinket 
shelves at the side. The wood used 
there is knotty pine, finished with 
white shellac. In this living room 
are four doors. Each door is of a 
different style, with a matching 
panel of wainscoting. One door is 
of walnut, another of gum, another 
of birch, and one of Philippine rib- 
bon mahogany. 

The kitchen not only illustrates 
fine cupboards but also shows the 
new narrow and the old wide cas- 
ings. There also are a broom 
closet and an ironing board neatly 
folded into the wall behind a door. 

From the kitchen one goes into 
the solarium through a new “bub- 
ble” door. This is a modernistic 
design, with four round colored 
lights set in contrast to the regu- 
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lar glass. Fir paneling for the 
walls is shown here. Four win- 
dows are set along the side. The 
inside casing runs all around the 
windows. On the outside are 
chown two storm windows and two 
pes Of screens. 

Manother room which has created 
q great deal of interest is the den 
or home office. The walls are of 
cypress, and the window seat, doors 
and book-cases are of white pine 
and maple. , 

Two outside elevations are 
chown. One is the outside of the 
solarium and is finished in wood 
shingles as shown in one of the 
accompanying photographs. The 
other is of asphalt brick siding, 
showing three different blends and 
seven types of shingles. 

An interesting point, which has 
caused considerable amused com- 
ment, is the method used in mark- 
ing the new doors and frames. In- 
stead of giving each piece a num- 
ber it has been given letter com- 
binations that have become well 
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White pine, cypress and maple are used in this demonstration of a “den,” 


or home office, in Carr & Moehl Co.'s sales-room 
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known to citizens under the “new 
deal.” Thus we find a CCC door 
and a CWA frame, with other 
items marked AAA and PWA. 
Later, all these products will be 
given regular stock numbers, but 
while they are still new and being 
exhibited in this manner, the firm 
finds that the letters attract atten- 
tion and, what is more important, 
stick in the customers’ minds. 


A woopworKING bench where 
customers may do their work has 
been installed in the office of the 
Betts-Sine Lumber Co., Culver 
City, Calif. This produced both 
sales and advertising for the yard. 
Many customers mentioned this 
service to their friends. Soon a 
number of the smaller carpenters 
in the neighborhood became regu- 
lar patrons of the yard. Around 
the woodworking bench these men 
developed into regular customers, 
and the yard found a good trade 
builder at little cost. 


How Firm Handles Its Summer Cottage Business 


The erection of summer cotcages on nearby 


lakes has been a profitable source of business 
for the Rees-Notbohm Lumber Co., Delafield, 
Wis., during the past eight years. 

This progressive retail concern, located in 
the heart of one of Wisconsin’s most popular 
lake regions, long ago realized the possibilities 
of selling building materials through arranging 
for the building of modern cottages for summer 
homes. 

During 1933 the Rees-Notbohm company sold 
about 30 of the larger and about 50 of the 
smaller cottages and garages. These cottages 
ranged in price from $150 to $600, and about 
75 percent of them were sold on a credit basis. 

According to A. W. Notbohm, the material 
was sold to persons fully recommended by real 
estate firms, who had their lots paid for, and 
whom the lumber company believed could meet 
their payments. 

When the owner of a lake lot becomes in- 
terested in erecting a cottage, the Rees- 
Notbohm company, after credit is investigated, 
gets a neighborhood contractor to do the actual 
work. The company furnishes all material, 


including roofing, hardware and paint. 

The person erecting the cottage pays the 
contractor direct, the Rees-Notbohm company 
having no responsibility in this regard. Mr. 
Notbohm says his firm has never taken a mort- 
gage on a cottage or land, but has trusted the 
Losses through 


builders on open-account basis. 























End of lumber storage 
shed of Rees-Notbohm 
Lumber Co., Delafield, 
Wis., showing ease with 
which lumber is un- 
loaded from car on 
switch-track directly into 
bins. Also note the roller- 
hung doors which form 
that side of the shed 





such policy have been less than 2 percent. 

Usually when someone builds a cottage the 
news spreads; and other interested people ask 
if they can make a similar arrangement. Thus 
considerable business in this line gravitates to 
the Rees-Notbohm yard. Until 1933 the firm 
averaged one cottage a day during the season. 
With general business conditions improving, it 
looks forward to a resumption of lake cottage 
building in this area this year and next. 

In addition, the Rees-Notbohm concern sells 
many builders’ items to other resorters, for 
every home-owner finds it necessary to make 
repairs now and then. 

Periodically the firm mails out large hand- 
bills to customers and prospects in its trading 
territory. These bills advertise a variety of 
items, and give both farmers and townfolk 
an idea of the varied 
stock carried. 

The Rees - Notbohm 
firm also has yards at 





























Typical (all-year) cot- 
tage completed last fall 



































by Rees-Notbohm Lum- 
ber Co., for Charles 
Simpson. Located at 
junction of Bark River 
and Lake Nemahbin 
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southern Wisconsin. 


sig Bend, Wales and 
Waukesha, thus serving 
portion of 








Becomes Executive Head 
of National 


(Continued from Front Page) 


Lumber Co., Crossett, Ark.; and Director of 
Crossett Western Lumber Co., Wauna, Ore. 

Mr. Watzek has been a director-at-large of 
the N. L. M. A. for ten years and his associa- 
tion activities have included: Chairman National 
Lumber Manufacturers’ Interinsurance Ex- 
change; member advisory committee U. S. Ep- 
person Underwriting Co. of Kansas City; alter- 
nate on Lumber Code Authority for Southern 
Pine Association. Recently he was elected a 
director of the National Association of Manu- 
facturers of the United States and he is a. vice 
president and director of the American Forestry 
Association. 

Having long been actively interested in for- 
estry and forest conservation, he was a logical 
choice as a member of a group invited to make 
a trip to Europe in 1934 under the auspices of 
the Carl Schurz Foundation, to investigate for- 
estry methods, particularly in Germany. 

Among the club affiliations of Mr. Watzek 
are University Clubs of Chicago and Portland, 
Ore.; Yale Club of New York City; Chicago 
Club and Chicago Golf Club. 

In assuming the exacting duties of president 
of the National Lumber Manufacturers’ Associa- 
tion, Mr. Watzek has the best wishes and is 
assured the co-operation of not alone the lead- 
ers, but of the rank and file of the lumber in- 
dustry in all its branches. 





beetles and windfall together destroy annually 
over 1,000,000,000 feet of pine timber which is 
considerably more than all the sawmills in that 
area cut. 





W. M. RITTER, W. B. NETTLETON, 
Washington, D. C.; Seattle; 

Vice President Vice President 

and Treasurer (Douglas Fir) 


Strengthened and fortified by recent regional 
action the National Lumber Manufacturers’ As- 
sociation is stronger than it has been for many 
years, both in representation of the industry and 
in the interest which lumbermen take in its 
affairs, it became apparent at the annual meet- 
ing April 25-26 at the Blackstone Hotel in Chi- 
cago, and the organization now is definitely 
assured of the wholehearted support of lumber 
manufacturers throughout the country, who are 
entrusting to it the task of conducting all ac- 
tivities in the general interest of the lumber 
industry, including protective as well as gen- 
eral lumber promotion. 

Preparations begun at the board of directors 
meeting last December, to reconstitute the Na- 
tional as a federation of the several regional 
or species associations, were practically com- 
pleted, it was announced, for in a canvass of 
these regional groups it was learned that most 
of them already are members of the National 
or have officially determined to affiliate, and 





Resolution 


PROTESTING LABOR 
BOARD ACTION 


The National Lumber Manufacturers’ 
Association protests against the decision 
of the National Labor Relations Board in 
the Weyerhaeuser and Long-Bell cases 
as a perversion of the provisions of Sec- 
tion 7A of the National Industrial Re- 
covery Act, as harmful to the interests 
of employees, as conducive to industrial 
unrest and strife, and as directly con- 
trary to the purposes of the Recovery 
Act to promote recovery. The decision 
is based on a discriminatory and in- 
equitable principle which seeks to deny 
to minority groups of employees the right 
of collective bargaining guaranteed by 
Section 7A. The lumber industry is 
struggling to keep its labor employed at 
comparatively high wages in the face of 
low demand and poor prices. Minimum 
wages are as high as in 1929. Lumber 
manufacturers can not and will not accept 
the principle of majority rule, which car- 
ries with it a denial to minority labor 
groups of their statutory rights. In the 
interests of employees, recovery, and in- 
dustrial harmony, the decision of the 
board should be promptly rescinded. 
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Industry Making Plans fo, 
Modern Selling of Lumber 


the others are virtually certain to do so (as 
indicated by the unofficial action of large ma- 
jorities within the respective groups) in the 
near future. 

In the meantime, pending completion of the 
necessary arrangements, support of the asso- 
ciation during the next six months will be 
sought from individual firms, both in affiliated 
and in non-affiliated regions; by the end of that 
period it is confidently expected that the re- 
newed federation will be entirely organized, 
strongly supported by regional association con- 
tributions at the rate of 1% cents per thousand- 
feet production, and the budget adopted is such 
as will come well within the resources to be 
reasonably anticipated by this means. 

John W. Watzek, Jr., of Crossett Watzek 
zates, Chicago, was elected president and, after 
a change in the by-laws to provide for four vice 
presidents instead of three, the following officers 
and directors were named to give Mr. Watzek 
a thoroughly representative governing body to 
work with: 

Vice 


president and Treasurer—W. M. Rit- 
ter, Washington, D. C. 
Vice president—W. B. Nettleton, Seattle 


(president West Coast Lumbermen’s Associa- 
tion). 

Vice president—J. F. Coleman, Kinzua Pine 
Mills Co., Kinzua, Ore. (president Western 
Pine Association). 

Vice president—Ernest L. Kurth, Angelina 
County Lumber Co., Keltys, Tex. (president 
Southern Pine Association). 

Secretary-Manager— Wilson Compton, 
Washington, D. C. 


Board of Directors 

California Redwood Association—Harry W. 
Cole, San Francisco; A. S. Murphy, Scotia, 
Calif. 

Northern Hemlock & Hardwood Manufac- 
turers’ Association—W. A. Holt, Oconto, 
Wis.; R. B. Goodman, Marinette, Wis. 

Hardwood Manufacturers’ Institute—Ben 
Johnson, Shreveport, La.; Parrish Fuller, 
Oakdale, La.; Lee Robinson, Mt. Vernon, 
Ala.; Fred Schatz, Chicago. 

Northern Pine Manufacturers’ 
—S. L. Coy, Cloquet, Minn, 

Southern Cypress Manufacturers’ Associa- 
tion—C. R. Macpherson, Palatka, Fla. 

Southern Pine Association—Charles Green, 
Laurel, Miss.; E. L. Kurth, Keltys, Tex.; C. 
C. Sheppard, Clarks, La.; M. L. Fleishel, 
Shamrock, Fla.; E. A. Frost, Shreveport, La.; 
J. W. Foreman, Elizabeth City, N. C. 

West Coast Lumbermen’s Association—E. 
W. Demarest, Tacoma; Frank Reed, Shelton, 
Ore.; M. C. Woodard, Portland; Charles Snell- 
strom, Eugene, Ore.; E. C. Stone, Seattle; W. B. 
Greeley, Seattle. 

Western Pine Association—J. F. Coleman, 
Kinzua, Ore.; Walter Neils, Libby, Mont.; 
James G. McNary, McNary, Ariz.; B. W. 
Lakin, McCloud, Calif.; R. R. Macartney, 
Klamath Falls, Ore. 

Appalachian Hardwood Manufacturers 
(Inc.)—W. M. Ritter, Washington, D. C.; 
Fred Bringardner, Lexington, Ky. 

Maple Flooring Manufacturers’ Association 
—A. C. Wells, Menominee, Mich. 

Northeastern Lumber Manufacturers’ Asso- 
ciation—J. J. Farrell, Poland, N. Y. 

American Walnut Manufacturers’ Associa- 
tion—R. E. Hollowell, Indianapolis. 

Indiana Hardwood Lumbermen’s Associa- 
tion—C. H. Barnaby, Greencastle, Ind, 

National Oak Flooring Manufacturers’ As- 
sociation and Red Cedar Shingle Bureau— 
directors not yet named. 

Directors at Large—J. W. Blodgett, Grand 
Rapids, Mich.; George W. Dulany, Jr., Chi- 
cago; P. V. Eames, Minneapolis; J. W. Wat- 
zek, Jr., Chicago; F,. E. Weyerhaeuser, St. 
Paul; Walter B. Nettleton, Seattle. 


Association 
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Amendments and Resolutions 


The general arrangements were given ¢. 
tailed and careful consideration Thursday }y 
the recommendations and nominations commit. 
tee of the board of directors (at which My 
Watzek presided), and were ratified Friday a 
an executive meeting of the stockholders an( 
directors, which followed the open meeting, 
Other details of organization, effected hy 
amendments to the by-laws, included the follow- 
ing provisions : 

Executive committee consist of the 
president; two of the directors-at-large 
(elected by the board of directors); and one 
member of the board of directors from each 
of the member regional associations. 

No representation on the board of direc- 
tors by any group of lumber or timber prod- 
ucts manufacturers, timber owners, or ex. 
porters, unless regularly organized as an as- 
sociation; when any such new association 
is formed, and subscribes to the National, 
provision may be made for its representation 
on the board and also for its proportional] 
share of stock in the National (which stock 
may be held only by an association, not by 
an individual.) 

The president to be elected by 
directors at its first meeting 
meeting of stockholders. 

Two new standing committees—one on 
lumber industry credit service, to “advise 
and co-operate with” the Lumbermen’s 
Credit Association; and the other on inter- 
insurance exchange service, to advise, co- 
operate with, and observe the operation of, 
the various reciprocal exchanges serving the 
lumber industry. 


to 


board of 
after annual 


_ Besides the three resolutions printed herewith 
in full the association also adopted other reso- 
lutions as follows: 


Asking the trade promotion committee to 








develop and recommend 
ordinated program of national and regional 
or species activity in promotion which may 
be put into effect nationally and regionally 
as promptly and as completely as available 
facilities and funds will permit.” 

Reminding lumbermen that although the 
promotional activities of the National Lum- 
ber Manufacturers’ Association itself must 
be limited to projects—chiefly defensive and 
protective—which will benefit the entire in- 
dustry because they are financed by the en- 
tire industry, there available an agency, 
American Forest Products Industries (Inc), 
capable of doing any or all types of promo- 
tion for which special “earmarked” funds are 
made available; and urging interested asso- 
ciations and firms to take more advantage of 
the facilities of this organization, because 
much research activity and aggressive pro- 
motion are necessary if the lumber industry 
would sell its products in today’s markets. 

Authorizing the National to conduct a lum- 
ber export service as funds are made avail- 
able by the interested export organizations. 

Authorizing the president to nominate two 
N. L. M, A. representatives to serve on the 
advisory board of Rankin-Benedict Under- 
writers (Inc.), attorney-in fact for Manufac- 
turing Lumbermen’s Underwriters; these two 
representatives are to report to the board of 
directors at intervals of six months (or more 
often if necessary). 

Asking the president, after consultation 
with regional associations, to appoint a rep- 
resentative committee to confer, at their 
early mutual convenience, with officials of 
the Forest Products Laboratory at Madison, 
Wis., to aid in determining the most useful 
fields of forest products research for the 
fiscal years 1935 and 1936. (This was at the 
request of Laboratory officials.) 

Appreciative recognition of Axel H. Ox- 
holm’s “public services and services to the 
lumber industry” over a score of years in 
his various capacities as lumber trade com- 
missioner, director National Committee on 
Wood Utilization, and chief of the forest 
products division of the Bureau of Foreign 
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AMERICAN LUMBERMAN 


National Association at Annual Meeting Shows 
Greater Strength Than for Many Years, With 
the Support of Entire Industry Assured G Lum- 
hermen Scan Effects of Prospective Legislation 


& Domestic Commerce, and wishing him well 
rd his new undertaking in forest products 
export. 

“Memorial to the late Dr. John W. Watzek. 


FRIDAY (OPEN) SESSION 


The public meeting Friday was largely a 
stock-taking and information-giving occasion, to 
iet lumbermen know what the association had 
heen doing, what the present situation is, and 
what the indications are that the future may be. 
By previous mutual agreement the past, present 
and future of NRA and the Lumber Code were 
allowed to intrude comparatively little into this 
dav’s discussions, for it was thought best to 
leave as much as possible of that talk for the 
Saturday meeting, which was to be under the 
sponsorship of the Lumber Code Authority. The 
central and important theme of the day was 
trade promotion—its methods and its opportu- 


nities. 
President's Address 


C. C. Sheppard, who has made a brilliant rec- 
ord as president of the National during the past 
two turbulent years and before that was presi- 
dent of the Southern Pine Association for three 
years—and who now fondly imagines he can go 
back home to Clarks, La., and devote his atten- 
tion to making and selling Louisiana Central 
Lumber Co. lumber—in his annual address 
briefly mentioned the unusually heavy demands 
of the office during his incumbency, but far from 
complaining he declared “it was fun,” particu- 
larly because of the many lumbermen, in every 
State, whom he came to know as friends. 

His two-year term as National president was 
especially difficult because it started just after 
enactment of the National Industrial Recov- 
ery Act, when lumbermen were gazing raptur- 
ously into the code-filled future, with its prom- 
ises of renewed opportunities—some lumbermen 
so blithely hopeful that they saw no further 
need for the N. L. M. A. Mr. Sheppard re- 
called this situation, then described (not with 
“jaundiced eye” but merely candidly) the in- 
dustry’s subsequent disillusionment, culminating 
in the Belcher fiasco, a process that brought to 
lumbermen an increasing appreciation of the 
importance of their own self-controlled national 
association, and Mr. Sheppard could remember 
no time when “as many lumbermen were taking 
such a deep interest in the affairs of the asso- 
ciation” as they are now. He told of the ex- 
cellent progress being made in reconstituting 
the National as a federation of regional asso- 
ciations and declared that this is the time for 
concerted, decisive action, to obtain recovery by 
merchandising instead of attempting it by legis- 
lation. 

“The time has come,” he said, “when the lum- 
ber industry must give serious consideration to 
promoting the use of its product. We can no 
longer postpone it.” He reminded his hearers 
that the National staff’s efforts “bring about 
increased sales of our product,” and as one 
outstanding example of what can be done by 
united action he cited the recent railroad rate 
case, when all the regional groups not only au- 
thorized the National to act in their behalf “but 
also contributed talent—expert witnesses, traf- 
he men, and others,” an effort the success of 
which is well known to the industry. Mr. Shep- 
pard said he was told by a prominent traffic 
oficial that the arguments presented by the 
lumber industry at that hearing were “the finest, 
most effective, most logical” and that “the con- 
clusion of the commission was unescapable.” 
This sort of work is worth while, Mr. Shep- 
pard said, for it “can be translated into cash- 
register results.” 


To any group of lumbermen in which there 
might be some doubt as to the value of the Na- 





tional association to this group itself, Mr. Shep- 
pard expressed an urgent invitation to send 
some alert representative to Washington for a 
few days to watch what happens at the asso- 
ciation offices, as the staff busies itself about 
supplying, to consumers, information that will 
help sell lumber. “After a personal investiga- 
tion he will be sold completely,’ Mr. Sheppard 
promised, 


Secretary-Manager's Report 


Wilson Compton, secretary and manager of 
the association, who for the past ten years has 
been accustomed to include in his report an 
analysis of the current economic situation for 
the guidance of lumbermen, announced that he 
was not doing so this time, explaining that this 
decision was not because his usual printed 
analysis would be unjustified, for “it was never 
more important that lumbermen be able to sep- 
arate the wheat from the chaff, and facts from 
guesses,’ but he thought he should add “no 
more fuel” to the present flames and should 
refrain from discussing the situation “until the 
smoke clears away.” He did, however, make a 
few general observations as to industry policy 
and types or trends of national legislation, which 
in brief were: 

I have always urged the lumber industry, 
when undesirable legislation was proposed, 
to fight the Government in the courts and in 
Congress, but after they have acted, to co- 
operate with the Government. I still hold 
to the same view. (Concerning subsistence 
homesteads, in which lumber has a large po- 
tential market by virtue of a favorable Gov- 
ernment attitude toward lumber construc- 
tion) The lumber industry is not responsi- 
ble for the spending program, but the Gov- 
ernment is committed to it. 

The Government has just authorized nearly 
five billion dollars for work relief, and there 
will be other appropriations. There are 
doubts as to how far the Federal Govern- 
ment may go in some directions, under the 
Constitution, but there is no doubt about its 
authority to borrow. If Congress has the 
power to enact legislation it wants, it will 
do it directly; if it apparently does not have 
the constitutional power, it will be done in- 
directly, through the Government’s power to 
finance. 

Title II of the Steagall Banking Act bill 
if enacted will result in State socialism in 
the United States. Every lumberman should 
familiarize himself with the provisions of 
this bill and act accordingly. 

I believe there will be a continuance of the 
N.I.R.A. in some form. 

Constitutionality of the N.I.R.A. is to be 
tested in the Supreme Court with the Schlech- 
ter poultry case—not on splinters but on pin- 
feathers. It is properly known, I under- 
stand, as the Great Chicken Case. 


Concerning affairs within the association it- 
self Mr. Compton expressed pleasure that the 
organization was to become once more a fed- 
eration, for “there is no other adequate form of 
organization for this industry,’ and the only 
reason that form was suspended was that there 
was no alternative if the association was to be 
continued on a national plane during the trying 
years just passed. 

He urged careful attention to the program of 
lumber trade promotion, of which, he said, “the 
industry is not doing as much as it should and 
not as much as it can.” Even with its limited 
funds, however, the association has been able, 
by concentrating its efforts in comparatively 
few channels, to do some things effectively. 
Among these things were Government contacts 
for the purpose of acquainting Federal specifiers 
and purchasers with the merits of lumber; the 
Government bought “from somebody” over 400,- 
000,000 feet of lumber for C. C. C. camps, and 
will buy 300,000,000 feet more; also in the 
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building of 3,500 homes for subsistence home- 
stead projects the construction is about 81 per- 
cent lumber; Mr. Compton assured the lum- 
bermen that these Government decisions to use 
wood were “not entirely accidental.” 

The secretary closed with a strong personal 
commendation of the work of President Shep- 
pard through difficult situations, during times 
when a strong “skeleton organization” had to 
be maintained even though the interests of the 
association had to be subordinated to the inter- 
ests and opportunities of the industry served; 
Mr. Sheppard had also the responsibility of 
chairman of the National Control Commitee, a 
dual job that was “a heavy burden to him per- 
sonally,” and “not very many men have as 
much enthusiasm, grit and the determination to 
get things done” as has the retiring president, 
a combination of attributes that caused Mr. 
Compton to declare, “One of the privileges of 
my connection with the lumber industry has 





Resolution 


COMMENDING WORK OF 
RETIRING PRESIDENT 


Two years ago the lumber industry of 
the United States drafted as the president 
of the National Lumber Manufacturers’ 
Association a man who over a quarter- 
century had secured for himself an en- 
viable place in the industry and had 
endeared himself to his fellow lumber- 
men in the South. Last year he under- 
took additional difficult duties as chair- 
man of the National Control Committee 
of the Lumber Code Authority. During 
these years he has been active in the 
representation of the industry in many 
capacities and has won for it enviable 
public recognition. 

The lumber industry in all its branches 
s under great obligation to Charles C. 
Sheppard. He is now retiring from the 
presidency of the association. He con- 
tinues as a director, but whether in office 
or out he will continue one of the main- 
stays of this industry. He may retire 
from an industry office but he cannot 
retire from the position which he has 
won for himself in the respect, esteem 
and affection of his fellows in the lum- 
ber and timber products industries of 
America. 


_e 
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been my association with Mr. Sheppard, and the 
consciousness of his willingness to help. 


Trade Promotion a 1935 Necessity 


Arthur T. Upson, N. L. M. A. promotion 
manager, did not go as fully as usual into the 
activities for holding lumber markets, for nearly 
all the men present had heard him at the vari- 
ous regional association meetings he has visited 
in recent months but he did give a good, com- 
prehensive picture of this work which, he said, 
‘is of direct benefit to all timberland owners 
and to every manufacturer of lumber and lum- 
ber products, regardless of his location, whether 
his operation has long life or short life, whether 
he cuts hardwoods or softwoods, whether he 
buys logs or logs his own timber and mills it, 
produces yard or factory or structural material, 
makes good lumber or poor lumber, sells na- 
tion-wide or only locally—in fact, whether he 
wants to belong to his industry association or 
not.” However, although the industry as a 
whole benefits, the cost of this program has 
heen borne largely by a few energetic and far- 
sighted lumbermen who have permitted this 
use of the funds originally intended for the pro- 
motion of their gwn types of products; but they 


will be relieved of this burden when the re- 
newed federation “takes over” the support of 
the general industry services and protective 
WoOTkR, 

\fter listing the names of the men on the 


staff and their respective duties Mr. Upson re- 
viewed the various lines of association promo- 
tion endeavor, and among the points he touched 
on were the following: 

Standardization of structural grades on the 
basis of correct engineering principles and spe- 
cific stress-grades has received widespread ap- 
proval in past six months by specifiers and con- 
sumers. System adopted as a tentative stand- 
ard by American Railway Engineering Associa- 
tion and published last March. American As- 
sociation of State Highway Officials have ap- 
proved system, will incorporate it in forthcom- 
ing Manual of Recommended Highway Construc- 
tion Practices. American Society for Testing 
Materials has its committee on timber (of which 
staff representatives of National and West Coast 
Lumbermen’s Associations are members) pre- 
paring a draft of this type of structural grading 
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tion at annual meeting in June and inclusion in 
A.S.T.M. manual of standards. Users of these 
three manuals represent specifiers and consum- 
ers of 80 percent of structural timbers purchased 
annually. Regional associations should not de- 
lay making all grades and designations con- 
form to these standards, so that lumber may 
be easier to specify and to buy intelligently. 

Publicity department complimented by im- 
portant Government bureaus and commissions 
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as best in Washington. Its 3,000 stories during 
the past year have appeared in 15,000 publica- 
tions that the association knows of. 

Lumber-use information—10,000 requests each 
year, and this year’s increase of certain classes 
of requests shows more local interest and ac- 
tivity in home modernizing and new construc- 
tion, and signifies an approaching revival of 
heavy construction. “Lumber Grade-Use Guide” 
and “Wood Structural Design Data,” two man- 
uals released last December, have proven to 
be the most valuable and widely sought publica- 
tions ever issued by the National association and 
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Over half of the 139,400 copies of th 
(34,000 for regional associations) have 
tributed, 90 percent upon specific request ot 
manufacturers, wholesalers, retailers, engines 

architects, purchasing agents, public utilities and 
others, and paid for by them; the first printiy 
of 3,300 copies of the Data book is practically 
exhausted. 


Building Code Work Basic 

Basic to all effective promotion of lumber for 
construction use is an adequate building-cog, 
service, both to the industry itself and to mu- 
nicipalities, States and regions, for building 
codes affect the construction-material buying 
habits (either by direct prohibitions or by word. 
ing that influences buyer’s choice) of more than 
seventy million people. Most building codes ara 
effective within 30 days after adoption, ang it 
discriminatory to lumber will result in an im- 
mediate stoppage of portion of market. Thre 
members of the National staff have participateg 
in the preparation of new codes, or the revision 
of existing codes, in cities aggregating 26,899. 
000 people, and in regions and States for which 
“master codes” are pending, 26,280,000 people. 
Consumed under building law are 5,441,000,009 
board feet of lumber, timber and millwork. The 
efficiency of Association building-code service 
can not be maintained much longer without the 
lumber industry indulging in types of research 
which will yield new information, new facts, new 
tools with which to work, as manufacturers of 
other materials do, for acceptance by local ay- 
thorities of our recommendations with respect 
to lumber construction can not go on forever on 
a basis of skillful persuasion or of past good 
reputation of lumber as a construction material, 
when those same officials constantly receive new 
information on the other materials. 

Almost as important are the nine semi-public 
and professional organizations (such as boards 
of underwriters etc.) which make recommenda- 
tions relating to materials of construction. Only 
four of these have been covered by the assocla- 
tion, simultaneously with building codes. 

The $4,800,000,000 work-relief fund recently 
created by Congress, and other Government 
projects, should, by reasonable computation of 
probable allocations, result in a lumber market 
of more than $1,500,000,000, if Government of- 
ficials are kept informed of the advantages of 
using wood for certain requirements. Presi- 
dent Roosevelt has announced that the already- 
established Government agencies will have the 
responsibility of spending this huge sum. In 
Washington the Government has 75 offices and 
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and grade designation for favorable considera- perhaps by any lumber-industry organization. 200 officials concerning themselves with design- 
es - = 
Resolution Pointing Out Defects of Wagner 
« ° 
Labor Disputes Bill 
The National Lumber Manufacturers’ Association has carefully 


a National Labor Relations Board. 


interests. 


majority 


collective bargaining. 





studied the purposes and provisions of the pending bill, commonly 
known as the Wagner Labor Disputes Bill, to promote equality of 
bargaining power between employers and employees and to create 
It is in sympathy with the an- 
nounced purposes of the legislation to the extent that it proposes to 
protect employees from unfair treatment and in the exercise by them 
of full freedom of association and collective bargaining. 
opposed to the substantive provisions of the bill which go far 
beyond this purpose, propose literally to leave industry at the 
mercy of labor racketeers, strike promoters and disturbers of in- 
dustrial peace and harmony, and in our opinion work directly 
contrary to the interests of labor in our industry. 

The bill proposes to outlaw all organizations of employees in 
which employers or management exercise a voice, whether or not 
such organizations are regarded by employees to be in their best 
It proposes to violate the principle of the bill itself by 
asserting that a minority of employees must follow the rule of the 
regardless of the manner in which it is 
whether its activities are beneficial to employees. 
legalizing the closed shop to discriminate against those employees 
who do not wish to join labor unions, and to deny to those who are 
in the minority, whether associated in unions or not, the right of 
In effect, the bill attempts to legalize by 
statute the activities of the present National Labor Relations Board 
for which it has been impossible to secure approval of the Courts. 

It is well known, not only to employers of labor but to the public 


They are 


exercised or 
It proposes by 


unrest and strife. 


generally, that the whole machinery of the National Labor Rela- 
tions Board has been captured by a large national labor union, the 
American Federation of Labor. We believe that this labor organiza- 
tion, no matter what it claims as its ultimate purpose, is engaged at 
the present time in creating and capitalizing a situation of industrial 
unrest for its own benefit and it submerges industrial recovery, the 
improvement of working conditions and standards of labor and the 
interests of the employees in its struggle for power. 

The National Lumber Manufacturers’ Association represents an 
industry which is second to none in having exerted every possible 
effort to provide employment for its workmen under trying condi- 
tions. The industry has accepted the principle of collective bargain- 
ing, but it states as a primary and fundamental fact that it cannot 
bargain if the answer is to be dictated in advance by an outside 
labor organization which gains its only support through impossible 
promises of higher wages and shorter hours which mislead employees, 
and which seeks through the passage of this bill to have the support 
and authority of the United States Government put behind it. 

It is the firm belief of the National Lumber Manufacturers’ Asso- 
ciation that the Wagner Labor Disputes Bill will not promote recov- 
ery, will not improve the standards of labor or conditions of employ- 
ment, but that on the other hand it will provide the means for pro- 
fessional labor agitators to exploit labor and to promote industrial 
It urges that the Congress do not at this time 


give its approval to legislation of this character which will dis- 
appoint labor and will destroy the first faint vestiges of industrial 
recovery which are now on the horizon. 
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ing, specification writing, and purchasing of 
construction materials, and in the field another 
135. offices ; aside from its building-code serv- 
ice the National association is concentrating 
on supplying these officials with information 
about jumber so as to secure the maximum 
jegitimate use of forest products in Government- 
created markets for construction materials, and 
during the year 2,176,000,000 board feet of lum- 
per and timber, or their equivalent in other for- 
est products, were actually consumed or will be 
consumed under the final specifications. 


Helping Retailers Sell Lumber 


Inaugurated last October, the merchandising 
service for retail lumber dealers is now in full 
and effective operation, conducted jointly by 
N.L.M.A. and the National Retail Lumber Deal- 
ers’ Association. More than 1,300 retailers have 
purchased about 10,000 newspaper mats and 
direct-mail material, at a cost far below what 
it would have been if prepared by each dealer 
individually. It is estimated that these dealers 
have been saved $60,000 in expense by this 
means. A result has been 224,000 lines of pro- 
motional advertising dealing entirely with lum- 
per for construction; improvement and repair— 
mostly for homes. 

What the National and regional associations 
have done to promote modernizing and new 
construction since advent of FHA has been ef- 
fective, but the aggregate of all these efforts has 
been far less than what only one company work- 
ing in other materials has done on the housing 
phase only, involving prefabrication of low-cost 
homes. 

House construction is the backbone of the 
lumber market. With that market gone, liter- 
ally the doors of one-third of the sawmills in 
the United States might as well be closed and 
locked. That market will start to go if the lum- 
ber industry does not do more about it than 
it is now doing. The type of house that will be 
greatest in demand, if and when a house build- 
ing boom starts, is the low-cost home for the 
persons who can not build better or larger quar- 
ters. Manufacturers of steel and compositions 
are conducting research in hopes of seizing the 
low-cost home market, predicating their objec- 
tive on the factory-made or prefabricated house. 
The opinion is quite widely held that before the 
nation will be re-housed, present building costs 
must come down. Construction materials are 
at their lowest levels in many years. Reduc- 
tion in costs must come in labor. Competitive 
materials manufacturers, it is apparent, figure 
that the prefabricated or factory-made building 
will reduce that labor cost. 

Whether or not they are right, the lumber 
industry should start at once, in well-organized 
fashion, architectural style studies and engineer- 
ing-design research of prefabricated lumber 
dwellings and farm buildings. It should deter- 
mine whether mass production is feasible and 
economical to the final consumer as well as to 
the producer and distributor; whether the sec- 
tional or panelized building should be produced 
at the sawmill, at an intermediate fabricating 
plant, or in the retail yard. It should be done 
with advice of retail lumbermen. It should in- 
volve methods of distribution as well as methods 
of prefabrication. The study should be ap- 
proached without preconceived notions that 
every part must be 1- and 2-inch lumber, wood 
trim, and millwork. 


Mr. Upson closed his report with a summary 
of the splendid results thus far obtained with 
the promotion of the modern timber connectors, 
which double the strength of timber joints and 
make timber construction effective and econom- 
ical for jobs otherwise impossible to it; as ex- 
amples of this type of jobs he displayed large 
photographs of the Dolan Creek bridge near 
Monterey, Calif., and the new radio tower of 
station WRVA at Richmond, Va., [described in 
Jan. 5 and April 27 issues of the AMERICAN 
LUMBERMAN], both of which have aroused much 
Interest in the construction field. “The bridge 
Job,” said Mr. Upson, “absolutely was sold for 
lumber by the connectors, for another material 
was already specified, but specifications were 
changed when it was shown what could be done 
with wood by using these connectors.” 

He further explained that by virtue of the 
fact the patents on these connectors are owned 
or controlled by the Timber Engineering Co., 
which in turn is a subsidiary of American For- 
est Products Industries (Inc.) and therefore 
operated in the interest of the entire industry, 
there is no danger of the connectors being mo- 
nopolized by any one company and thus restrict- 
ing the use of timbers. Further, the fact that 
a salesman can say, “These connectors are rec- 
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ommended by the lumber industry,” often gives 
him an entry to the man otherwise hard to 
reach, for the reputation of the connectors— 
or of any other device which the Timber En- 
gineering Co. may promote to broaden the use- 
ful possibilities for lumber—is safeguarded. 


How Much Lumber Do Lumber 
Dealers Sell? 


“Right from the shoulder” seems a good way 
to describe the manner in which a brief but 
pointed message was brought by George La 
Pointe, of the O. & N. Lumber Co., Menomonie, 
Wis., president of the National Retail Lumber 
Dealers’ Association. 

“Less than 30 per cent of the sales of my own 
company are lumber,” he said, and explained 
that this is not because of lack of interest in 
lumber. “My father was a lumberman, and my 
grandfather before him, and I am a Jumberman, 
as were all my associates before they cut out. 
For years we used to think that cement, and 
asphalt roofing, and wall board were our com- 
petitors, and refused to sell them or have any- 
thing to do with them, but they came into the 
market and did a good selling job to our cus- 
tomers, so that we had to get on the band 
wagon. In the meantime the lumber industry 
has been contenting itself with the smug idea 
that there was and always will be a market for 
lumber—that all we had to do was make it and 
stock it and then wait for people to come and 
buy it from us—and that all our competitors 
were inside our industry.” This can not go on, 
Mr. La Pointe declared, if lumber hopes to 
have and hold a market, and furthermore it is 
“time for action, not speeches.” He mentioned 
the success the automobile industry has had in 
the past fifteen years with its policy of always 
offering “more car for less money,” and as- 
serted that the lumber industry can not suc- 
ceed on a policy of “less house for more money.” 
He was not inclined to favor the mass-produc- 
tion, prefabricated house, stoutly maintaining 
that homes must be kept individualized. 

Mr. La Pointe spoke then of distribution, and 
largely blamed NRA for the fact that “our 
house is out of order.” The situation must now 
be “unscrambled,” he continued, for with re- 
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tailers becoming wholesalers and wholesalers 
becoming retailers and manufacturers selling di- 
rect the retail volume is cut down to such a 
low point that his cost of retailing what he does 
sell is forced too high. He believes this un- 
scrambling is quite possible now, for not only 


is N. L. M. A. greatly strengthened but the 
National Retail Lumber Dealers’ Association 


is enjoying the greatest strength in its history, 
with all State, regional and metropolitan retail- 
ers’ associations affiliated, and the result is a 
machine that really works and which will make 
it possible for lumbermen to “get our feet under 
the table and talk things over.” He urged that 
this be done immediately, so the lumber industry 
can obtain full value from the increasing bene- 
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fits offered by the National Housing Act, which 
the N. R. L. D. A. helped “put across.” He 
praised the Housing Act as a splendid, sound 
program that produces business and costs the 
Government nothing, and he praised also the 
work of Administrator Moffett. In this pro- 
gram of housing the industry must keep lumber 
in the foreground, he said, and closed with an- 
other urgent appeal to the manufacturers to 
straighten out the distribution difficulties for 
“we retailers are your best customers.” 

Max Myers, of Nicola, Stone & Myers Co., 
Cleveland, president National-American Whole- 
sale Lumber Association, said that he found 
.many familiar faces among the manufacturers, 
due to the numerous Code meetings in Wash- 
ington; he described the lumbermen’s hopes un- 
der NRA as “a beautiful dream, like the pot 
of gold at the end of the rainbow, but when we 
went to reach for the gold along came the 
Belcher case and knocked us all out of bed.” 
And so, he continued, the industry is faced with 
the fact that after all, lumber must be sold by a 
selling process, not a legislative one, and al- 
though the industry may have been asleep for 
years it is time now to wake up and do a lum- 
ber merchandising job, whfch he described as 
“life insurance for the lumber industry,” and 
added: “We wholesalers do not want to be 
left out of this trade promotion campaign. It 
is vital to our business, as it is to yours.” 

The entire lumber industry should work to- 
gether, he said, and suggested that one means 
to this end would be for the various interests 
to attend each others’ conventions. He invited 
any manufacturers who could to attend the 
National-American convention at Atlantic City, 
N. J., May 15-16. 


Radio—Supersalesman for Lumber 


A surprise feature of the meeting was a sam- 
ple half-hour radio program designed to give 
the lumbermen an idea of how this increasingly 
important medium of public information might 
be employed to make it easier for the retailer 
to sell lumber, by helping to induce a favorable 
attitude toward lumber (and toward the build- 
ing of new homes) in the minds of prospective 
customers. 

The program was presented in the studios of 
station WLS on West Washington Boulevard 
and “piped” (as the radio men put it) by tele- 
phone lines to a loudspeaker in the Blackstone 
ballroom. In commenting on the commercial 
possibilities of radio for lumber William R. 
Cline, representative of the station, said that 
the romance associated with the history and 
operation of the lumber industry is of particu- 
lar advantage in catching and holding the at- 
tention of a radio audience, and makes radio 
peculiarly adapted to dramatically presenting 
the fact that there is and will continue to be 
an ample supply of timber in America, that it 
is available today in greatly improved form, that 
it is not the fire hazard some persons say it is, 
and that it is most economical as well as most 
efficient. He asked the lumbermen to listen to 
it not as lumbermen in a meeting, but as if 
they and their families were listening to it at 
home, over the family radio. 

Included on the musical part of the program 
were the WLS Rangers, an instrumental quar- 
tet; Henry Burr, widely known singer of bal- 
lads; and a piano solo by Miss Dorothy Ellen 
Ford, accomplished young American artist, 
daughter of A. L. Ford, managing editor of the 
AMERICAN LUMBERMAN. With these as a back- 
ground a short dramatic sketch and commer- 
cial announcements were added, calculated to 
make listeners want new homes, to want them 
built of wood, and to call on the local lumber 
dealer to seek his help in building the longed- 
for home. Mr. Cline, at the close, directed at- 
tention to the fact that this sort of program 
presented by lumber manufacturers would re- 
sult in a greater consumer demand for lumber 
and would encourage retailers to put added vigor 
into their merchandising of lumber, just as the 
merchandising of other materials tends to make 
: more worth while for a dealer to “push” those 

ines. 


Market Already Created—Sell It 


J. Howard Ardrey, of Washington, D. C., 
FHA deputy administrator, reminded the lum- 
bermen that a market for homes already has 
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been and is being created by the power of the 
national campaign that has been presented by 
the housing administration, and that now if the 
lumber industry does not step in and take ad- 
vantage of this fact, it is missing an unparal- 
leled opportunity. “Your job,” he said, “is 
selling the market the FHA creates.” 

“I do not intend to try to tell you how to sell 
your market,” Mr. Ardrey said, “but to tell you 
why you ought to do it.” He first went about 
showing that there is a market, and that it 
steadily is increasing, for the National Housing 
\ct is a workable plan and it is “soundly, sanely 
and wisely administered, by business men, not 
by politicians.” The administration itself is well’ 
pleased with the progress made, for it is re- 
alized that the Act represents some new ideas 
and a large program, that will take time to put 
completely into effect; he suggested that those 
who are inclined to be impatient at what they 
may consider too little speed of fullfilment 
“thought we could make more and faster recov- 
ery in the construction industry than it is pos- 
sible to make.” 

The chief difficulty is in inducing the banks 
to participate under Title II before they see 
Title III set up ready for action,, and Mr. 
\rdrey urged the lumbermen to make every 
effort to get their own bankers to do this, so 
there may be set up a volume sufficient to at- 
tract capital under Title III. This would be 
more than a patriotic gesture—it would be prac- 
tical work in the lumber industry’s own inter- 
est, and “of all FHA contacts, none is more 
important than lumber.” To expedite the mak- 
ing of Title II loans the FHA is now accepting 
applications direct from prospective borrowers, 
investigating the risk, and making “tentative 
commitments” on those that would be acceptable 
for insurance if they were offered by a bank 
or other approved mortgagee. 


Both Lender and Borrower Benefited 


Advantages for both lender and borrower are 
made possible under Title II that are not offered 
anywhere else in the world, he continued, and 
listed as one of the most important features the 
fact that, unlike the usual five-year mortgage, 
the borrower under FHA is not promising to 
do something which he knows at the time he 
can not fulfill, for these loans are made on 
terms that he can meet at his present income, 
without necessity for second or third mortgage 
and avoiding also the expense and insecurity 
caused by necessity of renewing the mortgage 
every three or five years. It is a mortgage that, 
unless some unforeseen calamity overtakes him, 
the borrower can pay out of his regular income 
and then have his home free of encumbrance. 

The lender has extra security against possi- 
bility of default, for as a check on his own judg- 
ment of the ability and integrity of the borrower 
and the value of the property is the FHA ap- 
praisal of the soundness of the loan—an ad- 
vantage also to the borrower, for it guards him 
against danger of being “gypped” into paying an 
unjustifiedly high price—but if the borrower for 
any reason should default, the lender is assured 
that he will not be forced into the real estate 
business. He does not have to hold the prop- 
erty, which to a banker is often equivalent to 
“holding the bag.” 

He obtains title to the property, either by vol- 
untary conveyance by the borrower or by fore- 
closure if necessary ; the Government takes over 
the mortgage and issues to the banker deben- 
tures covering the amount of the loan and the 
cost of the action which debentures are a direct 
claim upon the property; to the borrower is 
issued a claim certificate in lieu of his equity. 
When the property is sold the Government first 
takes up the debentures issued the bank, and 
then any surplus is paid to the borrower. This 
means that the borrower does not stand to lose 
everything he has when the mortgagee takes 
over the property, and as a result it is to be 
expected that comparatively few foreclosures 
will be necessary—the mortgagor will volun- 
tarily convey title to the mortgagee, to save cost 
of foreclosing, which saving in turn is paid back 
to the borrower himself after the property is 
sold. It makes a home a better investment than 
ever (by thus making salvage possible) and it 
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is a protection also to the lending institution 
as indicated. 

“I’ve been in the money lending business all 
my life,” concluded Mr. Ardrey, “and I believe 
the National Housing Act is economically and 
financially as sound as any legislation that ever 
has been put on the books.” 


Wood Possibilities for Future 


Prefabrication of wooden buildings had been 
mentioned at numerous times during the meet- 
ing, as a possible method of lowering construc- 
tion costs, and the lumbermen looked and 
listened with close attention as George W. 
Trayer, senior engineer at the U. S. Forest 
Products Laboratory at Madison, Wis., de- 
scribed experiments along this line which had 
been conducted at the laboratory. He had 
lantern slides to show pictorially the construc- 
tion of a large plywood warehouse which is 
supported by glued-up arches (described on 
pages 38-39 of the April 27 issue of AMERICAN 
LUMBERMAN) and of an experimental four-room 
house built of thin panels of plywood, strips and 
insulation—a house that was sent in knocked- 
down condition to the Madison Home Show and 
was built up by seven men in three seven-hour 
working days (as described on page 58 of our 
April 13 issue). He also had demonstration 
panels and members on the platform, to show 
lumbermen the method of fabrication and join- 
ing. Mr. Trayer explained that this is the only 
house of its kind ever built and that it is not on 





Resolution 


ATTACKING STEAGALL 
BANKING BILL 


The National Lumber Manufacturers’ 
Association regards Title II of the 
Steagall Banking Act bill as calculated to 
result in the nationalization of the func- 
tions of banking under political domina- 
tion. It hereby records its opposition to 
it and condemns it as a perversion of the 
Federal Reserve System from a govern- 
mentally supervised system to one under 
complete political control, capable of 
working dangerous effects upon monetary 
and economic conditions and likely to 
force upon the United States a condition 
of State capitalism. 











the market anywhere, but is simply a demonstra- 
tion of what can be done with wood when fabri- 
cated in this manner (the house could be built 
by factory methods, he said, at a cost of less 
than $2,000 and a local contractor had sub- 
mitted a bid to build it for $2,080 but without 
the floors which he doubted his ability to make 
in such manner). It is a field for lumber re- 
search, and an indication of what may be devel- 
oped by research. He brought the laboratory 
staff’s request for a committee of lumbermen 
to confer with laboratory officials and help plan 
and determine the most useful lines of research 
to which the laboratory can devote its time and 
resources, including the added finances expected 
from part of the $4,800,000,000 work-relief fund. 
(The association in a resolution provided for 
the appointment of such a committee.) At the 
conclusion of his remarks Mr. Traver wasi asked 
about the amount of wood used in the experi- 
mental house, and he replied that it used 5,400 
board feet of lumber and 5,900 square feet of 
plywood; it utilizes casement windows only, 
and if double-hung windows were desired the 
walls would have to be thicker (these are only 
134 inches between plywood panels) which 
would use more lumber. 


Resigns from Long Public Service 


Axel H. Oxholm, chief of the forest products 
division of the Department of Commerce, con- 
gratulated the lumber industry on having the 
advantages of a practical scientist like Mr. 
Trayer engaged in forest products research, and 
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said that the laboratory at Madison is the poused, 


est and best of its kind in the world—that have fare 
only ones approaching its efficiency abroad are —_ fe 
laboratories modeled after it. <o is no’ 
Mr. Oxholm then “sprung a surprise” on the In this 
industry by announcing his resignation from the “sticks to 
public service in which he has been engaged meetings 
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for eighteen years, all of which time he has beep 
working in close co-operation with lumber jp. 
terests. He entered the Government service jp 
1916 as lumber trade commissioner with the De. 
partment of Commerce, having been selected }y 
a committee of lumbermen and Government off. 
cials, by competitive examination. In 1921 he 
was appointed chief of the lumber division oj 
the Department, and in 1925 became director of 
the National Committee on Wood Utilization 
In 1933 he was appointed to his present position, 
which he now leaves to become managing direc. 
tor of Pacific Forest Industries (Inc.), an ex. 
port corporation of Pacific Northwest plywood 
producers with headquarters in Tacoma. 
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That a man so well informed as Mr. Oxholm Industrial 
leaves a prominent Government post at this it was 2 
time to seek his fortunes in a private enterprise Autnorny 
is convincing evidence that the industry today night, an 
holds opportunities irresistible to one who can National 
see them. To the attending lumbermen he men. ~~ * - 
tioned some of these opportunities, saying that the «oer 
the lumber industry, now that it is beginning to a 
realize the value of research and merchandis- [ rae 
ing, is at “the turning point” in its career. Some T. Us 
of the things he said were: partment 

Heintzel: 
All Lumber and Timber “Upped” in Value and ment’s at 
Utility ber Code 

Do you realize that modern connectors .. Shep 
have a definite bearing on timber values? Circun 
These connectors, which by foresight and the Belc 
clever action are controlled by the industry Depart 
itself, double the strength of wood—they “coven 
permit species heretofore thought unfit for = “44 
the purpose to be employed in structura committ 
uses—they open new markets to the species April 1. 
already established as structural timbers— were re 
by putting additional species into structural c Mas 
use they “up” the value of all species, and ing this 
put new value into standing timber. ment, W 

The 320-foot WRVA radio tower is an ex- Notw 
ample you can see, of how these connectors this Cx 
open new markets for timber, for this is the regulat 
highest wood tower in the western hemis- ulation 
phere—but in Europe I have seen _ towers tablish 
over 600 feet high, built of southern pine. f (c) tré 

Foreign markets are and can be opened wy require 
with these connectors. Especially in Latin } metho 
America, for there it is difficult to obtail or rela 
good carpenter labor, and connector-built } provisi 
structures can be put up without the need § approv 
for so much skilled labor. | tablish 

There is a process which permits wood to § design 
be bent and even tied in knots’ without thereo 
destroying its strength—think what this can theret 
mean in the manufacture of chairs, for ex- erning 
ample, avoiding the necessity of cutting tion « 
across the grain, which impairs the strength contro 
This is an old process and I think the patent § or Sel 
has run out, but it ought to be looked into. | fectiv 

In some countries gas from wood, as fuel § withir 
for automobiles, is being sold on a commer § and 3 
cial basis. Consider what this may mean in §& Act, 1 
supplying power for your woods operations. § Natio 

The British are the leaders in ship build- § such 
ing, and there is not a British ship built that R any, ; 
does not use wood. They know that if they | It > 
use heavier materials, particularly in_ the F 
superstructure, it will tend to make the ship ame 
top-heavy and also will reduce the pay load appro 
possible. becon 

A number of agencies are working on the In su 
problem of how to fireproof wood at a cost woulc 
low enough to make it commercially prac- of tt 
tical. It now costs about 25 cents a cubil (Col. 
foot to fireproof wood. All research on fire- repre 
proofing ought to be co-ordinated—probabl) le 
by contact with the laboratory at Madison— plan 
so one agency will not waste its time I" & woul 
duplicating the work of another. : tion, 

The future of the lumber industry is it to e) 
diversification. The company that makes amen 
only “straight lumber” in years to come * be in 
going to have rather hard sledding. The TI 
industry is going to take more interest iD & the ( 
profits available in extracts from wood. In tive 
Sweden one concern alone has_ seventeen “sl 
chemists working on this. ang 

At Stockholm, Sweden, is a housing devel- tion, 
opment in an area five times the size 0 it m 
Stockholm itself, where 50,000 people with such 
$800 to $1,500 yearly incomes have bee 
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used, and of that number only two cases 
on their payments. The 
ses cost mostly manufactured in 
_ - mills. A complete report of this 
te now in process of being printed. 
- ‘this country the _ lumber industry 
“sticks too much to itself.” It needs joint 
eetings With engineers, architects, nail 
mt nufacturers and others of similar interest, 
M develop means of getting closer to the 
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consumer. 

Mr. Oxholm concluded with a strong com- 
mendation of the work of the National Lumber 
Manufacturers’ Association and of its staff, 
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especially praising the work of Mr. Compton. 
Government officials have great confidence in 
the N. L. M. A. staff, he said, for they have 
learned that they always can find out anything 
they want to know about lumber by calling the 
National, and that what they are told will be 
truthful and accurate. 

The association meeting closed with a well at- 
tended banquet in the evening, where the speak- 
ers were Donald Nelson, assistant to Donald R. 
Richberg, chairman National Industrial Recov- 
ery Board, and Strickland Gillilan, newspaper 
man and humorist. 


Future of Lumber Code 


The Saturday session was entirely taken up 
with discussion of the lumber industry’s situa- 
tion, present and prospective, under the National 
Industrial Recovery Act and the Lumber Code; 
it was a called meeting of the Lumber Code 
Authority, which lasted all day and far into the 
night, and there was a “hold-over” session of the 
National Control Committee on Sunday morn- 
ing. Among the Government officials present at 
the meeting were Col. C. H. Crawford, recently 
appointed by NRA as forest products adminis- 
trator; Deputy Administrator A. C. Dixon; J. 
T. O'Hara, of the Government Contracts de- 
partment, Legal Division of NRA; and B. W. 
Heintzelman, forester directing the Govern- 
ment’s administration of Article X of the Lum- 
her Code. The meeting was presided over by C. 
C. Sheppard, chairman control committee. 

Circumstances surrounding the dropping of 
the Belcher case in the Supreme Court by the 
Department of Justice, and the subsequent 
“seven point” agreement between the control 
committee and NRA (reported in full in the 
April 13 issue of the AmeRICAN LUMBERMAN) 
were reviewed by Mr. Sheppard and by David 
T. Mason, LCA executive officer, and follow- 
ing this Major Mason read a proposed amend- 
ment, which would be Article XIX of the Code: 

Notwithstanding any other provisions of 
this Code to the contrary, no (a) rule or 
regulation (except procedural rules and reg- 
ulations of the Authority or any agency es- 


tablished under this Code); (b) re strictions; 
(c) trade practices; (d) interpretation; (e) 
requirement of reports; (f) standards or 


methods of forest practice; (g) authorization 
or relaxation relieving any person from any 
provision of this Code; (h) approval or dis- 
approval; (i) exemption or exception; (j) es- 
tablishment of a division or subdivision 
designation of the agency or governing body 
thereof, or the territory or persons subject 
thereto, or removal of such agency or gov- 
erning body; and (k) action on or determina- 
tion of any matter relating to production 
control under the provisions of Article VIII 
or Schedule A of this Code, shall become ef- 
fective or constitute a provision of this Code 
Within the meaning of 3(b), 3(c), 
and 3(f) of the National Industrial Recovery 
Act, until after the approval thereof by the 
National Industrial Recovery Board, after 
such notice and opportunity to be heard, if 
any, as said Board deems necessary. 

It was believed by NRA officials that this 
amendment (which would require Government 
approval of any Authority action before it could 
become effective) would put the Lumber Code 
in such shape as the Department of Justice 
would vigorously enforce, and that the creation 
ot the post of forest products administrator 
(Col. Crawford’s office) with a staff of qualified 
representatives from the NRA research and 
planning, consumers’ and labor advisory boards, 
would assure prompt NRA action on each ques- 
tion, and the Lumber Code Authority was urged 
to exercise its legal authority and approve the 
amendment so such promised enforcement might 
be immediately forthcoming. 

[he Authority, however, after a canvass of 
the Code situation and sentiment in the respec- 
tive Divisions and Subdivisions, and after pro- 
longed discussion of the merits of the proposi- 
tion, decided that regardless of what legal right 
It might have, it had no moral right to adopt 
such an important amendment without full un- 


or 


Sections 


derstanding and majority assent of the entire 
lumber industry; further, that it would not be 
wise to adopt this amendment in a tentative 
fashion (as some present suggested), as an offi- 
cial mechanism to permit its enactment in any 
separate Division or Subdivision that subse- 
quently might vote to accept it, for the majority 
of the members of the Authority and the other 
lumbermen in the room participating in the dis- 
cussion were strongly of the opinion that the 
industry should present a united front on this 
matter, to either adopt or reject this amend- 
ment as an entire industry. Therefore it was 
decided to submit the amendment to the various 
Divisions and Subdivisions for their thorough 
discussion of it, with the request that they make 
known their assent or dissent at the next meet- 
ing of the Authority. Similar action was taken 
in regard to the proposed establishment of a 
Lumber Code “seal” to identify shipments that 
comply with the Code. 

There was much interest in Col. Crawford’s 
report of progress made by NRA since the con- 
ference with the control committee in which 
the seven-point program was agreed to. He in- 
troduced Mr. O’Hara, who assured the lumber- 
men that from now on no Code violator will be 
allowed to participate in any Government con- 
tract if the fact of his violation can be ascer- 
tained by the contracts department before the 
shipment is delivered, and he declared, further, 
that the Government is now instituting its own 
investigations of violations, not relying only on 
complaints by administering agencies. Contracts 
by violators, with private corporations using 
Federal funds, can also be canceled if the Fed- 
eral funds borrowed are “ear-marked” for the 
particular project in which the disputed contract 
is involved, he said. 

Prospects for new legislation extending, or 
similar to, the National Industrial Recovery Act 
were discussed in detail, and it appeared that 
most lumbermen are favorable toward the NRA 
idea in general, if it can be thoroughly and 
equitably enforced, but they are definitely of the 
“you'll have to show me” attitude as to the 
likelihood of such enforcement. 

The status of the Lumber Code in event Con- 
gress votes an extension of the present recovery 
act came up for comment, also, for unlike most 
other codes the Lumber Code contains in itself 
a definite expiration date; it was decided that 
this will depend on the wording of the legisla- 
tion, and that legal opinion, not lumbermen’s 
arguments, will prevail. 





Organizes Furniture Plant 


EvansvIL_e, Inp., May 8.—Three hundred 
skilled furniture makers will go back to work 
on June 1, when Evansville’s newest industry, 
the Klamer-Goebel Furniture Corporation, gets 
under way. Employment will be doubled in a 
short time, according to Oscar A. Klamer, 
president. The new plant has 100,000 square 
feet of floor space. It is being renovated and 
equipped throughout with motor-driven ma- 
chinery. The company will build bed and din- 
ing room furniture exclusively, specializing in 
medium-priced period suites. American wal- 
nut and maple will be used chiefly. B. J. Brun- 
ning, designer for the Klamer factories for 
fifteen years, will design the new furniture. 
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Because: 


Capitol Rock Wool Bats are WALL- 
THICK (3-34) 


They fit snugly; cut readily to odd 


shapes; are simple to install; 
Flexible; resilient; permanent; fire-proof; 


Manufactured 15” x 23” x 3-56”, fitting 
between standard 2 x 4 studding spaced 
16” or 24” centers; 


Packed in cartons convenient to stock 
and sell; 


Supported by vigorous advertising and 
merchandising. 


Use the coupon below for full de- 
tails on this new profit-making prod- 
uct. Act today — now — before the 
opening in your vicinity is filled. 


CAPITOL 
ROCK WOOL 


INSULATION 


MAIL THIS COUPON 
The Standard Lime & Stone Co., Balto., Md., (Est. 1888) 
Please send us full details on making profits in the 
insulation field: AL-5 


Name..... 


I aid Vda 


Attention of.... ; ios ra 
0 Check if interested in Blowing for insulating existing houses. 
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Downtown Demonstration 
of Modernizing 


Satt Lake City, Utaun, May 6—An old 
frame dwelling has been turned into an attrac- 
tive, thoroughly modern bungalow at a location 
on South Main Street, right in front of the 
general post office, where it could not escape 
the scrutiny of the downtown throngs each day. 
This home, so much admired at this writing by 
the crowds passing through it as they note its 
charm and conveniences, was so disreputable in 
appearance at first that the mayor and city 
commissioners ordered its prompt removal as an 
eyesore when it was first brought to the down- 
town district unless the organization responsible 
for the project started on the work of re- 
modeling without delay. 

The home cost the committee $175 and was 
sold for $1,000. A member of the committee 
admitted to the AMERICAN LUMBERMAN corre- 
spondent that as an economic project the en- 
terprise was not a success. He said, however, 
that they accepted the first offer to sell the 
remodeled home that was received. Later they 
were offered much more. 

Here is what was done to this old frame 
home: New roof, new shingle siding, adding of 
front and rear porches, No. 2 oak floor for 
the living room and the dining room, complete 
new bathroom fixtures, kitchen equipped with 
mechanical refrigeration, new lighting fixtures, 
new wallpaper, painted inside and out, new 
windows, new doors, and new partitions be- 
tween rooms. 

The: purchaser of the home will move it at 
his own expense, dig a basement and connect 
the plumbing with the sewer, it was stated by 
the committee, and when this is done he will have 
one of the most attractive little frame homes 
in the city. It is a real advertisement for the 
lumber business. It means more than a dem- 
onstration of the possibilities of remodeling: 
it is a big boost for frame construction and 
frame construction here lags far behind brick. 


The project was under the auspices of the 
Better Housing committee of the Salt Lake 
Chamber of Commerce. Representing the lum- 
bermen on this committee were Secretary Ralph 
W. Todd of the Utah Lumber Dealers’ Associ- 
ation and the Lumbermen’s Bureau of Informa- 
tion, and Ernest Anderson of the Anderson 
Lumber Co. 

Several lumbermen were asked by the Amer- 
ICAN LUMBERMAN correspondent as to the re- 
sults obtained by this remodeling project, which 
at this writing, in a sense, has not been com- 
pleted, for many hundreds of people are still 
going through the home—making tens of thou- 
sands in all—so that the full benefits will not 
be felt yet. Those available for questioning in- 
cluded Ernest Anderson of the committee; M. 
QO. Ashton, head of the Sugar House Lumber & 
Hardware Co.; Frank E. Loose, McConaughy & 
Loose Lumber Co., and W. H. White of the 
Lumbermen’s Bureau of Information. All said 
they thought the enterprise was well worth 
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trace actual results. Mr. Ashton said that 
“there are evidences of the benefits of remodel- 
ing on almost every city block.” 

Another renovation campaign is being car- 
ried on by a group of ladies of the city at the 
women’s civic center on Regent Street. Here 
the idea of making the home beautiful is 
stressed, but utility is not overlooked. There 
are more than 30 exhibits. 

Yet another project—and this one has to do 
with new construction—consists of erection of a 
model home at First South and State streets, 
right in the retail district, sponsored by the 
E. B. Wicks Co., realtor. It will have seven 
rooms and all modern conveniences will be 
provided. 

Mr. Wicks said the cost of the home in the 
residential district would be less than $1,000 per 
room. The place will be given a big send-off. 
More than 50,000 people are expected to go 
through it when it is formally opened. 





Ask Creation of a Representative 
Mortgage Corporation 


WasuinctTon, D. C., May 6.—Frank Carna- 
han, secretary National Retail Lumber Dealers’ 
Association, and H. R. Northup, of the Na- 
tional Lumber Manufacturers’ Association, 
represented the lumber industry at a confer- 
ence held here recently with representatives of 
the building trade. Representatives of the Fed- 
eral Housing Administration were also present. 
A resolution was passed calling for the imme- 
diate creation of a mortgage association, with 
a substantial capital, by the Reconstruction 
linance Corporation, for the purpose of stimu- 
lating more general interest on the part of the 
banks of the country in making loans under 
Title II of the National Housing Act, and a 
committee was appointed to request Adminis- 
trator Moffett to make such recommendations. 





Against background 
of Salt Lake City's 
post-office is shown 
old house, before and 
after modernizing 
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Modernizing Project At. 
tracts Throngs 


Datias, TEXx., May 6—The “Inspiratic, 
House” and Better Homes Exposition, whig 
since its opening March 24 has attracted mo, 
than 150,000 visitors, is producing tangible y,. 
sults for its hundred exhibitors and sponsor, 


, facturé 

It has been declared to be one of the most gy. = wide 
— building shows yet staged in the Soy, sponsored 
Toa ni P ion. He h 
The nineteen local lumber firms which spe. Oe hesiasm. 
sored the exposition selected for its site on aThen th 


of the most prominent corners in the City, Cedar 
Springs at Pearl, on a traffic lane that lead 
to three of the most important suburban ge. 
tions. An old three-room house was move 
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to this site and thousands of passers-by daily 
watched its transformation into a_ beautify 
Colonial cottage. 


As the job neared comple. 
tion, a block-long tent 
covering 21,000 square 
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was intended not only to illustrate how cheaply parr set 
a small home can be attractively remodeled, Nineties 
but how a home can now be an aggregate 0 | : 


the finest materials and modern conveniences 
and in good taste, at relatively low cost. 

W. M. Lingo, of the lumber company beat- 
ing his name, general chairman of the expos: 
tion, estimates that 200,000 persons will have | 
visited “Inspiration House” by May 12-1! 
closing date. Building material dealers and } 
allied tradesmen are unanimously enthusiastt 5 
over the decided impetus which the show ha 
given to orders for building and remodeling § 
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LUMBERMAN 


in Photographs and Type 


Expands His Home to 
Meet Family’s Needs 


A man who practices what he preaches is 
w. E. Wherity, general lumber freight agent 
of the Illinois Central System, Chicago. In the 
‘oint interest of his railroad and the lumber 
manufacturers, Mr. Wherity has been advo- 
cating widespread use of the construction loans 
sponsored by the Federal Housing Administra- 
tion. He has urged the program often and with 
enthusiasm. ; 

Then, the first thing you know, the fine, up- 
standing family of eleven children (4 boys, 7 
girls) possessed by Mr. and Mrs. Wherity find 
that they are a little cramped for space in the 
g-room Wherity residence at 6933 Calumet Ave- 
nue, Chicago. Accordingly, Mr. Wherity ar- 
ranged with the Continental Illinois National 
Bank & Trust Co., of Chicago, for a $2,000, 
4-year loan under Fed- 
eral Housing Adminis- 
tration auspices, and 





Principal reasons for the 
Wherity housing loan: 
Left to right, back row 
—William, Jr., Jose- 
phine, Marie, Catherine, 
Lorraine, Jerome, Mr. 
and Mrs. W. E. Wherity, 
John; front row—Ed- 
ward, Eileen, Patricia, 
Regina 





a 2- 
the 


started work on 
room addition at 
rear of his house. 

The rooms to be added will be a new kitchen 
and a bedroom, each 16 by 18 feet. They are 
expected to be ready for occupancy within the 
next few weeks. 

The eleven Wherity children who are to 
benefit by the housing loan range in age from 2 
to 23. Their father, after ten years in the 
trafic department of the Illinois Central Sys- 
tem, became traffic manager of the Lehigh 
Banana Case Co. of Chicago in 1919, and later 
served ten years as district manager at Chicago 
for the Southern Hardwood Traffic Association. 
He re-entered the service of the railroad in 1932. 

Mr. Wherity’s example is in keeping with the 
co-operation rendered the Federal Housing Ad- 
ministration by President L. A. Downs of the 
Illinois Central System. To further the pro- 





tial iN. oe 


The Wherity homestead at 6933 Calumet Avenue, 


Chicago. fhe housing loan will add two rooms at 


the rear 


gram among the patrons and employees of the 
railroad, Mr. Downs caused information regard- 
ing the loans to be carried on the dining car 
menu cards, time tables and suburban station 
platforms and in the suburban cars and the IIli- 
nois Central Magazine, the employees’ publica- 
tion. 


Typical of the messages sponsored by Mr. 
Downs are the following excerpts from the one 
printed on the dining car menu cards, under 
heading “The Thought of Home’: 


Travel—no matter how commonplace or 
businesslike it may seem—has in it even to- 
day something of the spice of adventure, and 
in the back of nearly every traveler’s head 
is the thought of return to home. We get 
the utmost out of travel, when we make it, 
because we are essentially a home-loving and 
a home-honoring people. It is by the stand- 
ards and comforts of home that we judge the 
things we come across on our travels. 


The United States Government is therefore 
upon sound ground in devoting a consider- 





able part of its recovery program to the sub- 
ject of better homes. The National Housing 
Act is a challenge to the pride of the indi- 
vidual home-owner and a pledge to him of 
the government’s interest in the betterment 
of his living conditions. * * * 

The Illinois Central System welcomes this 
opportunity to remind its traveling patrons 
of the methods by which the homes which 
they are leaving or to which they are return- 
ing may be made more beautiful or comfort- 
able through the operations of the National 
Housing Act. 


This Bank Has Completed 599 
Modernization Loans 


PHOENIX, Ariz., May 6.—An example of di- 
rect increase in employment due to the National 
Housing Act may be found in the fact that the 
Valley National Bank, of this city, has recently 
added two new full-time employees, whose sole 
duties are to handle applications for loans for 
modernizing and new construction. 

This bank is actively promoting modernization 
and construction loans under the National Hous- 
ing Act, with some minor modifications to make 
the plan more readily adaptable at this time, 
which modifications are set forth in a 4-page 
folder issued by the bank under the title “Loans 
to Build New Homes.” The principal modifi- 
cation noted is that, being a commercial bank, 
it is not feasible to make loans up to the maxi- 
mum of 80 percent until such time as mortgage 
companies have been formed for rediscounting 
mortgages. Until then, loans are limited to 60 
percent of the fair valuation of the property in- 
cluding the land. 

“Delinquencies on the number of loans we 
have made under the FHA plan to date,” said 
Assistant Cashier W. R. Montgomery, to the 
AMERICAN LUMBERMAN, “are very small in 
comparison to the total loans, and our experi- 
ence with this type of financing to date has been 
entirely satisfactory. Pending completion of 
Section III of the National Housing Act we are 

















FOR PERMANENT 
WEATHER PROOFING 


Why Share Roofing Profits ? 


UNDREDS of Lumber Dealers are 
finding that they can sell the basic 
materials for built-up raofing and re- 

coating jobs. Abesto does the work for less 
money and can be applied more easily. That 
means cheaper, better jobs for your custom- 
ers—and more profit for YOU. 

No special equipment is required for ap- 
plying Abesto — it’s simply brushed on 

OLD. Our special demonstration panel, 
supplied free to Dealers, helps you sell by 
showing how simple and how effective an 
Abesto job really is. 

Check your stock today and see that you 
have Abesto on hand—or if you haven’t 
been handling it, here’s an item it will pay 
you to investigate. 


Write at once for full par- 
ticulars—and a free sample— 
no obligation. 


cAbesto Mfg. Co. 
Michigan City, Indiana 


| A RE a IRR 


LASTING 
POPULARITY 


You'll say so too—after a visit to Pitts- 
burgh's popular Hotel—the popularity is 

















deserved. Quality Accommodations at 
a low price—plus real hospitality. And 
what food! 


800 Rooms, $1.50 -- $3.00 
NONE HIGHER ; 


FORT PITT HOTEL 


DIT p , GAIAT C1 wu n 
PlLIilLOBURGHN VN t VANILLA 














HOTEL BENSON 


Portland, Ore. 


E believe 

that there is 
no other hote: in 
the entire United 
States more hand- 
somely furnishedor 
that offers more to 
the traveler. 









Keller and Boyd 
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accepting applications for the construction of 
new homes on a basis slightly different from the 
terms of the Act, as explained in our pamphlet.” 

Mr. Montgomery further stated that up to 
Feb. 20 his bank had made modernization loans, 
under Section I of the Act, to the number of 
599, totalling $226,348. This total represents 
loans made by the bank’s fifteen offices through- 
out the State. He added that since electric re- 
frigerators and various other electrical appli- 
ances had been declared eligible the demand for 
loans had shown a sharp increase—this resulting 
in addition of the two new employes already re- 
ferred to. 


Lumber Exhibit at New York's Better 
Housing Exposition 

The accompanying photograph shows the 
only lumber exhibit at the Better Housing and 
Modernization Exposition sponsored by the 
New York Better Housing Committee of. the 
FHA, held March 25-31. The display was 
made possible by co-operative efforts of the 
West Coast Lumbermen’s Association, the Red 
Cedar Shingle Bureau, and the Intercoastal 
Lumber Distributors Association (New York). 

The booth attracted many visitors from the 
crowds, numbering over 700,000 persons, which 
attended the show. 

Representatives of the New York offices of 
various lumber concerns donated their services, 
to answer questions, dis- 
‘tribute literature etc. 
Among these firms were 
Bloedel Donovan Lum- 
ber Mills, R. B. Everett 
Lumber Co., Hold- 








Among the items on 
display were Douglas 
fir and Sitka spruce 
products, fir and hem- 


lock dimension, fir gut- 





ter, cedar siding and 
trim, flooring, ceiling, 
fence pickets, lawn 
furniture etc. 
Meredith Lumber Co., 
Arthur E. Lane Mill 
Service, Pacific Atlan- 


tic Lumber Corpora- 
tion, Shepard & Morse 
Lumber Co., Sherman 
Lumber (Inc.) and Weyerhaeuser Sales Co. 
W. B. Richardson, newly appointed eastern 
representative of the Red Cedar Shingle Bu- 
reau, was at the booth throughout the show, 
and R. T. Titus, executive officer of the Inter- 
coastal Lumber Distributors Association, spent 
some time there each day. 

The little house shown is a miniature of the 
all-wood model dwelling known as “America’s 
Little House,” erected on Park Avenue by the 
setter Homes in America Committee. 





Home Builders’ Show Big Success 


SEATTLE, WasH., May 6.—The huge Home 
Builders Exposition closed last night after five 
days in the Civic Auditorium. A Honeymoon 
Trail contest with first prize of a completely 
furnished home valued at $5,000 for the bride 
resulted in many thousands of admission tickets 
being sold. Other lesser awards include an auto- 
mobile, electric range and other home essentials. 

The West Coast Lumbermen’s Association 
maintained an attractive exhibit, through the 
local office of Lumber Research (Inc.) and ar- 
ranged that retail lumbermen be present at the 
show by turns. One retailer declared he got 
more prospects than a 100-mile drive would net 
him, and the last days of the exposition found 
the retailers anxious for a second turn at the 
exhibit. 

Thirty miniature houses, the work of the 
Seattle Master Builders’ and Master Painters’ 
associations and fifteen architects, the whole 
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forming a village, occupied one end of the hall. 

Booths were maintained by the Columbia 
Lumber Co., Blackstock Lumber Co., Elliott 
Bay Lumber Co., Seattle Cedar Lumber Manu- 
facturing Co., A. A. Owen Lumber Co., and the 
Red Cedar Shingle Bureau. 





Display of Building Products 
3ALTIMORE, Mp., May 6.—A two weeks dis- 
play of the various products manufactured and 


distributed by the Celotex Corporation is being 
held in the Home Friendly Insurance Building 





under direction of R. L. Wigton, local repre- 
sentative. Demonstrations of Celotex for in- 
terior finish and other uses have been given, and 
the material has been shown in all of its ap- 
plicability, such as in panels, borders, figure de- 
signs and other devices, and there have been 
presented also practical demonstrations of the 
working of the product, such as the cutting of 
grooves in sheets, to give them a paneled ap- 
pearance. Material in smooth and rough sur- 
face has been shown, with samples of ceilings 
and sides; and in other ways the varied uses 
of this product have been impressively presented. 
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The house is located 4 
1906 Commonwealth 
Street, Houston, Owned 
by Carl B. Ehman, 
is being converted into 
a triplex, providing one 
apartment for the owner 
on the first floor and 
two rental apartment; 

on the upper floor 





District of Texas 


A photograph reproduced above shows 4 
pioneer in the long parade of new construction 
and extensive remodeling jobs expected to re- 
sult from the Title II provisions of the Na- 
tional Housing Act, this house being in fact the 
object of the first Title II loan made in the 
southeastern district of Texas. The loan was 
made through the Gibraltar Savings & Building 
Association, of Houston. 

The old material in this house was found jn 
excellent condition, prompting R. D. Walton, 
assistant loan manager of the Gibraltar Savings 
& Building Association, to inform E. E., Hall, 
sales manager Wier Long Leaf Lumber Co, 
of Houston: 

“Incidentally, al: of the old material in this 
house was longleaf lumber and a good per- 
centage all heart; the same kind you ship from 
your famous Wiergate (Tex.) mill.” 








Demonstration Home Tells Story of 
Better Housing on Pacific Coast 


San Francisco, Carir., May 6.—Placed in 
the heart of the Civic Center by a group of 
firms sponsoring the Better Homes Show, the 
Demonstration Home has been visited by thou- 
sands since its opening early in April. An old 
house was presented to the association by the 
owner; transported through the streets on 
trucks, preceded by a band, and followed by 
the mayor, city officials, and members of the 
association in autos; dumped on the ground in 
the presence of the beautiful buildings of the 
Civic Center, it looked indeed like a drab and 
dirty little Cindereila. But under the magic 
wand of modernization it evolved into the at- 
tractive modern cottage herewith presented 
This house is to be given as the door prize at 
the Better Homes Exposition. The home was 
completely furnished by one of the large depart- 
ment stores of the city. 

Across the bay, in Oakland, is another Model 
Home. This, however, is a new one, erected 
by the Home Planning Bureau. During the 
first four weeks it was visited by 76,000 people. 
It was sponsored by 50 dealers in lumber and 
building materials, and the entire cost of mate- 
rials was contributed by the sponsors. 


eee A 





Not to be outdone by 
other cities, San Fran- 
cisco has staged this 
Modernizing Demonstra- 
tion—in the Civic Cen- 
it is being 
viewed by hundreds of 
visitors daily 


ter, where 
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ets its place in the sun 


The action of the United States Government in making available millions of dollars to thousands 
of prospective home builders creates a great new market for Better 
Quality Hardware and other building materials 


FIRST STEP 


Advertisements reach- 
ing thousands of pro- 
spective home build- 
ers and those whowill 
modernize homes. 


Stanley acts to bring pari 
of this money to your store 


Three-step advertising campaign sells home 
builders the value of better quality hardware 
and other building materials. Reminds home 


owner he will be paying back money for 20 tg SECOND STEP 


years. Will his home be livable and attrac- _ ae 








Unusual booklet gives 





tive when last payment is made ? Tells home PN | complete selling story 
AY My on advantages of Bet- 
builder Better Quality Hardware and other WZ : a ter Quality Hardware 
— , , "ieee and other building 
building materials play an important part. pretty 
e 68 
There is one step for you to take — Fill out 
P y THIRD STEP 





the coupon. It will bring you free of charge 
Striking window dis- 
play that gives your 
store the benefit of 
this powerful national 
and directadvertising. 


Booklets and Display — will enable you to 


take full advantage of the new business for 





Better Quality Hardware. 


THE STANLEY WORKS 


New Britain, Conn. 


STANLEY HARDWARE 8555 
| FOR THE HOME : 


(] BOOKLETS (Quantity) 
"| WINDOW DISPLAY 


with this constructive program — no cost to us. 
i 
; 
i 
% ; i 


eae: 3 % : 3 
See”. Be ech es 3 pluie 
set Kn ~- _ ee 
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Kansas Retailers Study ‘Pure Lumber Law 


Wicuita, Kan., May 6.—Retail Lumber 
dealers throughout Kansas are studying rather 
closely the terms and the possible effects of a 
“pure lumber law” passed at the last session of 
the legislature, which is intended to eliminate 
some unfair practices that heretofore have pre- 
vailed in connection with the letting of bid con- 
tracts for lumber and timber products to be used 
in highway construction in this State. Desig- 
nated as House Bill No. 133, the Act provides 
for “uniform specifications in grade, size and 
species, and uniform inspection throughout the 
State of Kansas, of all lumber and timber prod- 
ucts used in the construction of Kansas high- 
ways, County roads and bridges,” the Act in 
detail being as follows: 

SECTION 1. That the State 
neer shall provide uniform standard 
fications for all lumber and timber products 
used in the construction of the highways of 
the State of Kansas, and that the county 
engineers of the State of Kansas shall follow 


engi- 


speci- 


highway 


said uniform standard specifications of the 
State highway engineer in the purchase of 
lumber and timber products for all county 
highways and bridges, and that the specifi- 


cations of all county engineers shall be clear 
and definite with reference to grade, quality, 
size, and treatments required, and 
that the same specifications shall be submit- 
ted to all bidders, and that specifications for 
all classes of lumber and timber products 
shall be clear and nonconflicting. 

Sec. 2. On purchases of 
ber products in 
carloads county 
bidders with 


species 


tim- 
more 
furnish all 


lumber and 
quantities of one or 
engineers shall 
identical proposals and specifi- 
cations, and successful bidder shall be re- 
quired to deliver materials in all respects 
the same as were described in the engineers’ 


specifications, 
thereof 


Shall furnish as 
certificate of 


and evidence 


inspection by an au- 
thorized lumber inspector representing the 
lumber manufacturers’ associations or any 


other accredited lumber inspection agency; 
and also, in the case of materials treated 
with a preservative an affidavit shall be 
furnished, signed by an agent of the treat- 
ing plant, or an agent of an accredited treat- 
ing inspection agency, setting forth the kind 
and quality of preservative used, the method 
of impregnating the wood, and the quantity 
of the preservative finally retained therein. 

Sec. 3. It shall be unlawful for 
county to purchase and make 
any invoice of lumber and timber products 
in quantities of one or more carloads for 
which invoice a certificate of inspection is 
not of official county record. 

Sec. 4. No purchases of 
ber products in 
carloads shall be made except 
titive bids have been 
chasing officer, or board; nor sooner than 
the tenth day after proposal forms have 
been made available to bidders; nor shall 
any change be made in specifications after 
publication unless the time for opening bids 
be extended ten days (or more) from the date 
of making such change: Provided, However, 
That in case of emergencies caused by floods 
or fires which have caused the highways or 
bridges to become unusable the provisions of 
this section shall be waived. 

Sec. 5. That the neglect or refusal of any 
officer charged with the administration of 
this act to enforce or comply with the pro- 
visions herein shall constitute a misde- 
meanor and on conviction he shall be fined a 


any 
payment of 


and tim- 
one or more 
after compe- 
tendered to the pur- 


lumber 
quantities of 


sum not exceeding five hundred dollars 
($500), 
Sec. 6. This act shall take effect and be 


in force from and 
the statute book. 


Enactment of this law was due largely to the 
efforts of W. A. Stippich, well known Wichit; 
lumberman, who had the co-operation and sy. 
port of the lumber interests of this section.” 

It is understood that an organized effort wil! 
be made to secure complete observance of th 
law and in this connection the various State de. 
partments will be supplied with lists of all jp. 
dividual lumber yards and purchasing offices jy 
the State. x 


after its Publication 


Specifications for Bridge Lumber and 
Timbers 


After consultation with representative lym. 
bermen, the materials engineer issued the folloy. 
ing “supplemental specifications to the standard 
specifications edition 1934,” with the notation 
that “wherever these supplemental specifications 
conflict with the standard specifications, thes 
supplemental specifications shall govern.” 

SPECIES: Bridge timber 
be of Douglas fir or 
conform to all the 
specified. 

GENERAL REQUIREMENTS: Classification, man. 
ufacture and grading shall conform to the 
rules and _ specifications of the standar 
grading and dressing rules for Douglas fir 
of the West Coast Lumbermen’s Associa- 
tion effective July 1, 1934, or the standari 
specifications for grades of longleaf or short- 
leaf yellow pine lumber of the Southern Pine 
Association effective Sept. 1, 1932. 

DouGLas Fir: All sizes of Douglas fir lun. 
ber up to a nominal thickness of four (4 
inches and a nominal width of fourteen (14 
inches and wider shall conform to the graé 


and lumber § shal) 
yellow pine and shal 
requirements hereafter 








CENTURY OLD 
HOME 
OF LONGLEAF 
PINE 


Dealers who attended the an- 
nual convention of the Lumber- 


men's Association of Texas at 
Houston recently were impressed 
with the merits of longleaf yellow 
pine as a long-life construction 
wood through an attractive folder 
distributed by the Wier Long Leaf 
Co., This 
folder showed a picture of the 
home of |. D. Norwood, Norwood, 
La., built in 1826, of longleaf yel- 
Although 109 
years old, this building stands just 
as originally constructed, with the 
exception of a new roof and the 


replacement of one short piece of 


Lumber of Houston. 


low pine lumber. 


sill. Mr. Norwood, who occupies 
this home, is an uncle of Mrs. R. 
W. Wier. This 
splendid example of the longevity 
of genuine longleaf yellow pine. 


old home is a 


. 
. 
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requirements for, “No. 1 dimension plank” 
paragraph 195, page 33, and the density re- 
quirement of paragraph 301, page 62. ; 

All sizes of Douglas fir timber having a 
nominal thickness and width of five (5) 
inches and greater shall be side cut and 
shall conform to the grade requirements for 
“select structural posts and timbers,” para- 
graph 210, page 38, of the grading rules. 

YetLow PINE: All sizes of yellow pine lum- 
per having nominal thickness from two (2) 
to five (5) inches and nominal widths from 
ix (6) to sixteen (16) inches shall conform 
to the grade requirements for “shortleaf 
structural joist and planks, dense No. 1 struc- 
tural,” paragraph 390, page 80, of the grad- 


ing rules. 

All sizes of yellow pine timber having 
nominal widths and thicknesses of six (6) 
inches and greater shall conform to the 
grade requirements for “dense structural 


square edge and sound” timbers, paragraph 
971, page 73, of the grading rules. 

SpecIAL SIZE REQUIREMENT: All pieces of 
Douglas fir or yellow pine lumber shall be 
surfaced one side and one edge, hit or miss, 


so that the thickness and width will be 
within one-sixteenth inch (1/16), plus or 
minus, of the nominal dimensions. When 


this requirement conflicts with the grading 
rules, this requirement shall govern. 
INSPECTION : Inspection on all grades and 
species will be made at the mill by a repre- 
sentative of the Kansas Highway Commis- 
sion. 

Materials Department, Topeka, shall be in- 


formed as to the name and location of the 
mill immediately after the order has been 
placed. DO NOT SHIP LUMBER FROM MILL 


WITHOUT INSPECTION. 


Asked by a representative of the AMERICAN 
LUMBERMAN for a statement with reference to 
this “pure lumber” law, W. A. Stippich re- 
marked that he thought a little history might 
be interesting, and said: 

When first used for highway 
purposes, full sawn 3x12 rough; 
then the chiselers conceived the brilliant 
idea of scant sawing and still charging 
almost as much as the fellow who was figur- 
ing on full size. At the start only %-inch 
scant was attempted. This was not detected; 
so the plank were sawn one-half-inch scant. 
This was noticed; so the material was given 
aname of “commercial sawn.” Planks 2%x 
ll inches have been common, while some 
looked more like 2x12. Many were cut from 
the punkest kind of second growth. This 
would not weigh as much as solid timber; 
hence the freight was less. 

Now we come to treated lumber and 
piling. The purchaser had no way of know- 
ing the grade of the oil or the amount re- 
tained, nor whether the wood was live timber 
or not; and many unfair practices were 
indulged in. 

Inexperienced County or State officials were 
schooled, by salesmen using unfair methods, 
in the idea that planks and timbers are of 
a high technical nature and that local lum- 
bermen do not have enough intelligence to 
Properly supply the lumber needs for public 
use. This very argument was effectively 
used before NRA early in the game and 
Was one of the contributing reasons why 
we do not have a sensible distribution clause 
today. Any local lumberman is competent 
to sell or furnish State and County mate- 
rial needs if he can compete on the same 
identical article as other bidders. 

The difference between a commercial sawn 
Plank and a 


lumber was 
plank were 


full sawn plank is about 25 
Pereent of the delivered cost. On treated 
lumber there is a difference of approxi- 


mately $3 per thousand for every two pounds 
of oil omitted, and a difference in weight of 
about a hundred pounds. In addition, there 
8 @ saving in using a cheaper oil. This 
i$ On rough lumber. On scant sawn and 
surfaced lumber there are greater differen- 
tials and a tidy sum to play with unfairly. 
This law will eliminate some of these un- 
fair practices if the lumbermen will use it. 
Before this bill was introduced in the 
legislature, Howard Darling, a competitor; 
Harry Ortmeyer, a line-yard owner, and I 
went to Topeka, where we contacted the 
materials engineer of the State highway de- 
partment and his assistant. We took all the 
current grading rules covering the various 
Species used in Kansas. We found the ma- 
terials engineer was following these rules 


AMERICAN LUMBERMAN 


correctly and intelligently, 
best knowledge. We found only one size at 
variance, and this is not objectionable to 
any square shooting sawmill. The materials 
engineer had very properly consulted with a 
well informed representative of the National 
Lumber Manufacturers’ Association. 

Before we went to Topeka, some inquiries 
had been sent out that were conflicting as to 
sizes. After we had shown him where these 
inquiries were in error, the materials engi- 
neer caused to be issued “supplementary 
specifications to the standard specifications, 
edition 1934,” and he thanked us for our 
interest in his behalf. The supplement was 
used on the first inquiry sent out after our 
visit. The State highway specifications are 
“clear and non-conflicting’’ as required by 
the State law. The materials engineer and 
his assistant are competent to advise the 
County engineers as to the proper sizes and 
grades for highway construction. They have 
all the data in Topeka. They are square 
shooters, who welcome the opportunity to 
co-operate with the lumbermen, and to see 
that lumber is given a square deal. They 
are especially pleased with the law, as they 


according to his 


will now get what their specifications call 
for. 
After many contacts with the officials of 


our highway department, it is my observa- 
tion that our public officials welcome counsel 


from fair-minded lumbermen; that many of 
our past grievances resulted from the fact 
that we lumbermen did not take the time 
and trouble to visit and confer with our 
officials; that many things that appeared 
wrong to us were not intentional, but were 


due to inexperience on the part of officials. 
It must be remembered that the highway 
department buys everything from pins to 
road-making machinery and naturally does 
not have intimate knowledge of everything 
that is purchased. We lumbermen have 


overlooked a lot of bets. We can not begin 
too soon to mend ovr ways. Better highway 
construction means better construction in 
other lines, and it follows that there will be 
a more widespread and more intelligent use 
of lumber in all branches. 

Lumber has been kicked around from 
pillar to post. Many times substitutes have 
been used where lumber is better. I am a 
firm believer in the idea that lumbermen 
should always push the sale of lumber where 
lumber is equal to or better than a substitute 
On the other hand, whenever a substitute is 
better, lumbermen should recognize that fact 
and abandon that particular field. If this 
idea is followed, I believe we will have a 
much greater volume of lumber sales. 


Advertising Backed by Quality 
Bringing Repeat Orders 


CampEN, ArxK., May 6.—That there has been 
a distinct improvement both in demand and in 
price in the lumber market in this section is 
indicated in a bulletin to his salesmen sent out 
by M. B. McLeod, manager the Arkansas Lum- 
ber Co., of this city. Advising the salesmen 
that they may expect stocks to be badly broken 
on account of heavy sales and interference with 
operations by bad weather, Mr. McLeod said: 

At last the worm has turned, and the lum- 
ber market is now a very lively market, with 
the possibility that further price advances will 
go into effect within the next week or ten days, 
because many mills are actually turning down 
business offered them at prevailing. prices. 
Others report they are refusing orders, only to 
have them sent back to them with advances 
from $1 to $2 per thousand, with the request 
that they be entered and shipped when possible. 
One inch No. 1&C and B&better continue to be 
searce items at our mills. 

Salesmen are requested not to quote their cus- 
tomers on straight carloads of B&better rough 
or -S4S finish without first communicating with 
the Camden office, as most of this stock is 
needed for filling mixed-car orders. 

Mr. McLeod is especially well pleased with 
the number of repeat orders that are coming 
from the trade, and attributes these to the fact 
that the Arkansas Lumber Co. is making good 
on its claims as to the high quality of its prod- 
uct and its prompt service. He says: “The 
general quality of any lumber manufacturer’s 
product can be judged by the number of repeat 
orders he gets from his first customers.” 
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Long Leaf 


For Dependable Value 


For almost half-a-century, this brand 
has been the buyers’ guide to dependable 
value in Long Leaf Timbers and Dimen- 


sion. For many years to come, it will 
continue to signify Long Leaf products 
of the highest quality. 

Zimmerman stock also means economy 
—there'’s no waste—all of. it is clean, 
dry, straight, bright lumber, treated to 
prevent sap discoloration—carefully air- 
dried by our time-tested methods—and 
accurately graded. 

When you specify “Zimmerman,” 
you're sure of strong, dependable lum- 
ber for your customers’ buildings and 
structures—and_ attractive, easy-selling 
stock for your yard. Let us quote on 
your needs in: 


Long Leaf Yellow Pine 


Dimension & Timbers 
Lignasan Treated Lumber 


JABENTLEY LUMBER CO. 


ZIMMERMAN. LA. 











SAVE 


WHY WAIT ? wnowey now 


NO FIXED PRICES 


OCKWOOD 
OAK FLOORING 


SOFT TEXTURE UNIFORM COLOR 
Ask for Stock and Price List 

GEO. C. GRIFFITH STAVE CO. 

1750 Ry. Exch. Bidg. ST. LOUIS, MO. 











H.E.WEBSTER- 
|S) 2) -) 3  Rotek 


KANSAS CITY, MO. 


Uniform zz 
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QUALITY 


2) 8 
Fhode 





There Is Profit In Boats 


Every Lumber 
Dealer near water, 
can sell boats this 
year. People are 
more outdoor 
boating minded 
than ever. 

Star Metal Boats 
will sell and give 
lasting satisfac- 
tion. 

Send for our 
special) Lumber 
Dealer offer and 
attractive  litera- 
ture today. 


STAR TANK & 
BOAT CO. 
Boat Dept. 


Goshen, Indiana 
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National Production, Shipments and Orders 


WasuineTon, D. C., May 6.—Following is the National Lumber Manufacturers’ Association report for two weeks ended April 27 
teen weeks ended that date, covering mills whose statistics for both 1935 and 1934 are available also percentage comparison with 


mills for the corresponding period of 1934: 














*7, and for seyen. 
Statistics for identica 


TWO WEEKS: Av. No. Production Percent Shipments Percent Orde 
Softwoods: Mills 1935 of 1934 1935 of 1934 1935 Percent 
Southern Pine Association........+.eeeeeees « 155 53,920,000 117 56,399,000 112 59,476,000 34 
West Coast Lumbermen’s Association..... coe «6426 198,323,000 107 227,327,000 135 39,897,000 117 
Western Pine Association............+eee0+- 112 75,303,000 76 94,644,000 111 05,182,000 137 
California Redwood Association........... . 15 12,116,000 86 00,000 108 20:776.000 > 
Pe CE ccvccsbeceeenetscevewtreoees 17 4,267,000 188 87,000 117 6.448.000 = 
Northern Pine ......-ceeccecsecsssccsevccces 8 2,600,000 138 4,000 90 3°233'000 52 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 19 4,097,000 159 8,000 112 2,222.000 ie 
Northeastern ...- cece cece ceccccccvenceveecs 10 216,000 111 36.000 161 812'000 . 
Petal SOCCWOCES. «oc cccccccccccccscececcvocs 762 350,842,000 100 405,565,000 12: 438,046,000 131 
Hardwoods: 
Hardwood Manufacturers’ Institute.......... 134 20,926,000 YS 4,000 107 22,927,000 , 
Northern Hemlock & Hardwood Mfrs, Assn.. 19 2,428,000 58 8,000 95 3,134,000 - 
ag ape RS anal ape se rE eng ne ae a 10 998.000 104 51,000 120 599.000 om 
PEE GSE seen ecescesctsceceoweneceswcess 52 972,000 69 3,000 80 960,000 - 
SE NED 6.os ccccecdeoceacseereseoes 215 25,324,000 91 16,000 105 27,620,000 _ 
SSE ~ ccecsascconeseeoehanevres ends 948 376,166,000 9 81,000 122 165,666.000 128 
SEVENTEEN WEEKS: 
Softwoods: 
Southern Pine Association........+seeeeeeees 155 448,472,000 107 467,246,000 12: 481,124,000 1 
West Coast Lumbermen’s Association........ 426 1,443,506,000 101 1,500,767.000 124 555.434 000 - 
Western Pine Association........eeeeeeeeees 120 $38,932,000 S7 706,130,000 124 766.003 000 -” 
California Redwood Association............. 15 99,162,000 2 110,668,000 108 127915000 = 
Beuthern CyPPGGS ccccccccccccccccccecevceses 17 26,679,000 140 41,000,000 110 39,335.000 is 
Northern Pine 2. occccccccvcccvcccsccccccccces 8 9,129,000 142 22.018.000 95 20°918'000 = 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 23 25,801,000 138 19,508,000 104 25,083,000 12 
NOPtReAStOPN ccccccccccccccescsccccccceocoes 8 7,042,000 143 9,600,000 103 9.500.000 4 
Total SOftwO0dS .......cceeeeecceceseeeces 772 2,.498,723,000 99 2,876,937,000 1232 3,025,312.000 120 
Hardwoods: - 
Hardwood Manufacturers’ Institute.......... 166 201,397,000 104 69,000 117 227,795.000 15 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 23 42,953,000 104 98,000 119 38.743,000 4 
Northeastern .....ceccccecccccccsccevccccces 8 7,733,000 100 21,000 90 3'903'000 re 
scedtesreeesesaacesueeser 197 252,083,000 104 38,000 116 270 ( 414 
Grand =. eoccccccccccceecccecceeses 938 2,750,806,000 100 25,000 122 Soe7eee 








Western Pine Summary 


[Special telegram to Amertcan LuMBERMAN] 


PorTLAND, Ore., May 8.—The Western Pine 
Association reports as follows on operations of 
member mills during the two weeks ended 
May 4: 

Weekly average of identical mills, average 

number, 99: 

Production (weekly average for 7 - 

three previous years).......... 27,024,500 

Average per week 
during two weeks ended 
May 6, 1935 May 7, 1934 


Production sat .. 385,621,000 40,164,500 
Shipments saréis 45,578,500 36,601,000 
Orders received 53,534,500 36,263,500 


For 95 mills— : - 
On May 6, On May 7, 
1935 1934 


Unfilled order total.. 132,353,000 116,736,000 





West Coast Review 


[Special telegram to AMERICAN LUMBERMAN] 


SEATTLE, WaAsH., May 8.— The 519 West 
Coast Lumbermen’s Association mills giving 
production, shipments and orders during the 
two weeks ended May 4 reported: 

Production 196,840.000 

Shipments 260,197,000 32.18% over production 

Orders 239,647,000 21.74% over production 
A group of 519 mills, whose production re- 

ports for 1935 to date are complete, reported as 

follows: 

Average weekly cut for eighteen weeks: 
|e ere here omssaniiety 86,578,000 
1935 aie weeeeee $6,270,000 

Average cut for two weeks ended 


May 4 98,420,000 


\ group of 519 mills, whose production for 
the two weeks ended May 4 was 196,840,000 
feet, reported distribution as follows: Unfilled 

Shipments Orders Orders 


Rail ...... 93,566,000 110,628,000 123.039.000 
Domestic 
cargo....112.913.000 88,716,000 170,901,000 
‘] 


Export 
Local 


37.766,.000 
25,952.000 


270.197.000 


14,351,000 
25,952,000 


56,869,000 





239,647,000 


350,809,000 
A group of 426 identical mills, whose reports 
of production, shipments and orders are com- 
plete for 1934 and 1935 to date, reported as 
follows: 
Aver. for two 
weeks ended Aver. for 18 weeks ended 
May 4,1935 May 4,1935 May 6, 1934 
Production 97,333,000 85,464,000 84,314,000 
Shipments 134,598,000 91,718,000 71.469.000 
Orders 119,241,000 92,982,000 77,802,000 


1, 
7, 





Softwoods 
Southern Pine Association (North 
Carolina mills included)........... 


West Coast Lumbermen’s Association* 
(Washington and Oregon).......... 
Western Pine Association 
Empire and California)............ 


Northern Pine Manufacturers*....... 
Northern Hemlock & Hardwood Manu- 
facturers’ Association ............. 


Southern Cypress Manufacturers’ As- 
SN 1s chek waehan eed ooee ck eny ee 


Totals, Softwood 


Hardwoods 
Appalachian and Southern Hardwoods 


Northern Hardwood Pe re eee ae 


Northeastern Hardwoods ............ 


North Central Hardwoods............ 


Se, ED boinc wee nced sneeee 


ae 
*American mills. 


~) 


to to bo bo to bo t 


ee ee 


bo 


No. of 

Mills 
154 
138 





198 
1,029 
1,021 


Orders Make Further Guin 


[Special telegram to AMERICAN LuMBERMAN] 
Wasuincton, D. C., May 9.—Ten groups for the two weeks ended May 4 reported as foll 


Production 


27,467,000 


20,878, 
100,832, 


000 
000 





Shipments 
9,084,000 
5,999,000 
20,667,000 


OWS 


Orders 
32,233, 00 
30,140,00 

118,838, 0 








96,008,000 ,530,000 120,809.00 
37,560,000 7,344,000 54,099.00 
33,682,000 3,813,000 5 2,070,0¢ 
1,321,000 1,063,000 1,804,0¢ 
1,815,000 1,629,000 1,646,00 
2.173.000 1,193,000 956,0( 
2,129,000 2,030,000 1,891,0¢ 
6,288,000 8,947,000 10,836,0 
6,052,000 7,989,000 8,690,0 
2,294,000 3,096,000 3,910,0 
2,390,000 4,008,000 2,915,0 
125,000 292,000 262,01 
472,000 634,000 777,00 
178,060,000 211,686,000 222,938.01 
163,426,000 235,632,000 218,938,00 
10,579,000 1,427,000 10,986,0! 
7,893,000 0,519,000 , 7,550,00 
898,000 1,257,000 * 1,535,00 
1,351,000 1,551,000 1,496,00 
322,000 311,000 186,0 
574,000 263,000 402,0 
611,000 587,000 459,00 
502,000 509,000 397,00 
12,410,000 3,582,000 13,166,00 
10,320,000 2.842.000 9,845,00 
90,470,000 25,268,000 236,104,00 
73,746,000 ,474,000 228,783,0 





Relation of Unfilled Orders to Stocks 


Wasurneton, D. C., May 6.—Following is a statement for twelve groups of identical mills a 
ooring factories of the gross stock and unfilled order footages in thousand board feet, April 2 
Unfilled Orden 


fl 


Softwoods— 


I i a oc be Td ws Bide i 


West Coast 
California Redwood 


Northern Pine 
Northern Hemlock 


Hard woods— 


TS aie al awa gol pas aids whe ae 


Northern 


Northeastern Po eA LIAN elon 


Pe GEES oe bc ccc dccccccces 
Total Hardwood 


Flooring— 
Oo 


EE ee 
Southern Cypress aE plan erie 


EE chica kes bea Obed ce wee a's 0 


SE TERN: 6 ks hice cocewces 





Gross Stocks 











i Pi, né 6&0 6. x5ee see ts cae 


Coeereeeseseeseerteoeesesesesece 


a coce 
Maple, Beech, Birch.............ce0% 


1935 1934 1935 1934 
435,455 458,415 61,714 77,90 
1,228,546 1,328,150 387,674 352,65 
950,282 1,044,844 149,749 122,88 
284,567 85,025 41,427 32,795 
188,608 7,156 7,722 4,89: 
76,322 5.398 3.745 6,061 
55,800 2,212 4,249 3,15: 
8,415 1,722 1,213 5 
—. 

3,227,995 3,532,922 657,493 600,86 
988,367 992,85 148.059 138,50! 
97,393 107,205 5,168 7,59) 
9,235 10,870 1,520 1,391 
20,890 21,935 3,631 4,47° 
— 

1,115,885 1,132,862 158,378 151,9% 
4,343,88 4,665.784 815,871 752,88 
55,577 63,234 11,320 15,44! 
13,155 2,2 3,749 4,85! 
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2,233, 00 
0,140.0 
8,838,0 
0,809.00 
4,099.0 
2,070,0 
1,804,00 
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CHICAGO MOVEMENT 


icago receipts and shipments of lumber 
ong shingles, in thousands, were reported by 
and West, statistician, of the Board of 
ade, for the four weeks, April 1 to 27, 
Trausive, and for the year to date, Jan. 1 
ine spril 27, 1935, with comparative figures 
= the corresponding periods of 1934: 
for Receipts 

Ship- Above 

Receipts ments Shipments 














er 
a to 11935 90,782 30,479 60,303 
iri 27 § 19384 85,039 25,707 59,332 
AP 
ee +5,743  +4,772 §+971 
tan. 1 to}. 1935 352,985 111,214 = 241,771 
\pril 27 § 1934 270,079 86,184 183,895 
nc, or Dec..-. 4 82,906 +25,030 §+57,876 
les— 
writ 1 to1935 21,595 21,839 244 
jpril 27 § 1934 16,230 16,864 *634 
inc. or Dec.... +5,365 +4,975 § +390 
-1to11935 54,055 53,122 933 
rl 27 $1934 «37,41 41,044 *3,630 
inc. or Dec.... +16,641 +12,078 $44,563 


sLast figure in each group gives difference 
petween 1935 and 1934 net receipts. 


*Shipments exceeded receipts. 





Refund of Erroneous Customs 


Collections Provided 


WasHInNGTON, D. C., May 6.—The Senate 
has passed the bill (S. 1626) “for the refund- 
ing of certain countervailing customs duties 
collected upon logs imported from British Co- 
lumbia.” As the bill passed the Upper House 
it reads as follows: 

That claims for the refunding of any Cus- 
toms duties erroneously or illegally assessed 
or collected upon fir, spruce, cedar, or west- 
ern hemlock, under the provisions of para- 
graph 401 of the Tariff Act of 1922, approved 
Sept. 21, 1922 (42 Stat. L. 858, 889), because 
of the existence of the socalled “timber tax’”’ 
embodied in subdivision 2 of section 58 of 
the land and forest act of the Province of 
British Columbia, may be presented to the 
commissioner of customs not later than six 
months after the passage of this Act; and 
the commissioner of customs is hereby au- 
thorized and directed to receive, consider, and 
determine in accordance with law but with- 
out regard to any statute requiring protest, 
appeal, and the like, such claims as may have 
been presented, heretofore by way of protest 
to the collectors of customs and not allowed, 
and such claims as may hereafter be pre- 
sented within the period above named, where 
and when and only when it be found and de- 
termined that such duties were collected upon 
the erroneous interpretation of laws passed 
upon and condemned by the United States 
Customs Court, first division, in decisions 
rendered in the cases of George S. Bush & Co. 
(Inc.), and others against United States, and 
Siemons Lumber Co. against United States, 
on March 12, 1931, and reported at page 590 
in fifty-ninth Treasury Decisions: Provided, 
That no interest shall be allowed on any of 
these claims. 

Sec. 2. That the Secretary of the Treas- 
ury is hereby authorized and directed to pay, 
out of any money in the Treasury not other- 
wise appropriated, to such claimants as have 
presented or shall hereafter so present their 
claims, any amount allowed in the deter- 
mination of any claim so defined and which 
shall have been presented in accordance with 
this Act. 


Shuts Down; Can Not Sell Low 
Grade at Code 


Bremerton, Wasu., May 4.—Closing of the 
operations of the Cispus Logging Co., with 
holdings in the Port Orchard district, near here, 
as been announced by Tom Wilson, pioneer 
Pacific Northwest logger. He asserts that 
Lumber Code requirements cost him so much he 
could not remain in business. Mr. Wilson, who 
heads the Cispus Logging Co., has been oper- 
ating in the Port Orchard district for eleven 
years. He employed 110 men, with a monthly 
payroll of approximately $17,000. He declared 
that, although his timber is an inferior grade, 
under the Code the buyers are required to pay 
as much for it as for a better grade, and that 
hence he can not sell his product. 
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LIGNASAN “dipped, 


ot, 


T COSTS more not to dip than to dip. 
First, because sap stain can easily 
reduce the worth of a high grade board to 
one-half its actual value; second, it’s the 
bright lumber that gets the order; third, 
you avoid excessive accumulation of 
hard to sell, stained lumber in your yard. 


Used in cold solution, 1 lb. to 50 gallons 
of water, enough to dip 4000 to 5000 feet 
of lumber at an average cost of only 12c 
to 15c per thousand feet — LIGNASAN* 
dipped lumber is a real economy. 


Use the coupon below. 


Dip one-halfthe length 
of 50 freshly sawn, 
very sappy boards in 
LIGNASAN * solution. 
Leave other half un- 
dipped. Carefully mark 
boards for identifica- 
tion later and stack in 
lower part of an air 
seasoning pile. Inspect 
when dry and note sap 
stain control on LIG- 
NASAN*-dipped ends. 


RE6. us Pat. OFF 


* Trade Mark Registered 


SLIGNASA 


Manufactured by 
E.I. Du Pont de Nemours & Co., Wilmington, Delaware, for 
THE GRASSELLI CHEMICAL CO., INC., Cleveland, Ohio 


FOUNDED 1839 


GRASSEL|| 


THE GRASSELLI enaheamteneates 
CHEMICAL CO., INC. 
Guardian Building, Cleveland, Ohio. 





GENTLEMEN: Please send me more information and prices 
on LIGNASAN.* This is not to obligate me in any way. 


Name 





Address po 


City & State 
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COMPANY 


WELLS, MICHIGAN 


“IDEAL” MAPLE, BIRCH, 
and BEECH FLOORING 


Kiln Dried Hardwood Dimension 

White Pine and Spruce Lumber 

Hemlock and Tamarack Lumber 
All kinds of NORTHERN HARDWOODS 


WHITE CEDAR POSTS AND POLES 
LATH AND SHINGLES 

















|. STEPHENSON “| 
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ROCK MAPL 
BEECH-BIRCH 


For many years our floor- 

ing has been building trade 

for dealers. It will do the same 

for you. Order it in straight or mixed 

cars with Hemlock lumber, lath, shingles 

and posts. 

We invite your orders for Poles, Ties and Hemlock 
Tan Bark; also for Rotary Cut Northern Veneers and 
Plywood. 


THE NORTHWESTERN COOPERAGE 
& LUMBER COMPANY Chase of 1 5. cars tum 


ber Co, 1331 Monadnock Block 
GLADSTONE, MICHIGAN egy > ae 


516 Lumber Exchange 





MEMBERS MAPLE FLOORING MANUFACTURERS ASSOCIATION 

















HARD 


AND BIRCH 


FLOORIN G 


Our new flooring plant is equipped 
with the most improved type machines. 
You'll appreciate the better manufacture 
and superior quality of WELLS Flooring. 
Try a car now at low prices. 


&JWWwELLS 


LUMBER COMPANY 


( epaD 


MAAN VFA oO TVR EeER SS 
MENOMINEE MICHIGAN. 





17| Your Requirements For 17 


Harp Map.Le — Birch — Basswoop 
Sort ELM—Brown AsH—Sort MAPLe 
HEMLOCK AND WHITE PINE 


“AN BE PROMPTLY FILLED FROM THE 
LARGE, WELL BALANCED STOCKS 


OF THE 


VON PLATEN - FOX COMPANY 


AT 
17' IRON MOUNAIN, MICHIGAN 
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No Chance 


We're worrying about the boy 
His country’s cheated of the chance 
To find employment, and the joy 
Of starting high, to high advance. 
He'd like to tackle something new, 
Where someone needs somebody smart; 
The fifty-dollar jobs are few, 
But that is where he’d like to start. 


America has failed the young, 

The youngsters tell me, every day. 
They speak an almost alien tongue 

From that I heard in my own day. 
“Start at the bottom,” “Work and save,” 

“Work hard and long,” so I was told. 
But now a worker is the slave 

Of Wall Street, and its greed for gold. 


I often think about the lads 
When I was in the village school : 
The ones who had the richest dads 
Turned out the poorest, as a rule. 
The rest, whose fathers taught them truth, 
Were glad to work for any wage— 
The ones who had the least in youth 
"Most always had_the most in age. 


They found the cure for poverty 
In thinking, planning, doing things; 
These were the ones who come to be 
The present hated money-kings. 
A lot of youngsters in this land 
Became the men of circumstance— 
Although, of course, you understand 
They never really had a chance. 





We See b' the Papers 


Don’t tell, but crops are looking fine in Illinois. 

Now even the relief agencies are asking for 
relief. 

“Burglars Loot Tavern.” 
tavern will loot the burglars. 


“Strange Ailment Attacks Harvard Students.” 
Perhaps it is a desire to study. 


Well, some other 


“Poles Angry w-th France for Tying Up with 
Russia.” But it is the french who ought to be 
mad. 

Sixty percent of the Chicago world’s fair 
huildings have ben wrecked, but it was Sally 
Rand who really wrecked it. 

They are plannin* a bullfight without blood 
in Los Angeles. What we would like to see is 
something in Hollywood without bull. 


It is proposed to enrage the bulls with saxa- 
phone music, which, with any intelligent bull, 
ought to be a comparatively easy matter. 

Several ball teams are in the position of the 
boy who yells “See where I am!” just before 
he falls off the fence. 

In one way we are inclined to favor the com- 
munists. There aren't enough of them to fill all 
the offices. 

The great trouble with the Republicans and 
Democrats is that there are altogether too many 
of them for the public good. 

_ The politician’s slogan, “A Such-and-Such 
for every job” soon degenerates into the slogan, 
“A job for every Such-and-Such.” 

New York ministers demand “a campaign 
for the abolition of poverty.” One was started 
about 150 years ago by Ben Franklin when he 
advocated industry and thrift. 

Here they have gone and locked up two young 
firebugs in New York and Chicago, when they 
were merely trying to do for the building busi- 
ness what Mr. Wallace did for the farming 
business. 


Presbyterians will have a finish fight over 
fundamentalism at Cincinnati next month, and 
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our bet is that fundamentalism will lose. Noth. 
ing that is as it was is good. 


Miss Marybeth Kemp is the new blossom 
queen of Michigan. Well, she looks like a Sweet 
girl, and we trust the law has taken care of the 
relative who named her. 

The average American reads four library 
books a year. He doesn’t hesitate to make hi: 
tory, although he has never read much of jt, 

“Ensemble Suities—jacket, skirt and purse 4 
match—all three pieces for $1.95.” Why don't 
they get up some suities like that for men? 


Between Trains 


Mr. CLEMENS, Micu.—This  departmen 
played a double header here today, the Kiwanis 
Club at noon and the lecture course at night 
the former breaking the record for question. 
asking and the second for attendance. Som 
eight hundred people wanted to know wh: 
we knew about current events, and it too 
longer than you would naturally suppose. | 
you ever get discouraged about the America 
people, start talking sense to them, and yo 
will be surprised at the response. 


Fiint, Micu.—The industrial executives 
Flint dined together tonight, and brought 
along their wives, who are the foremen z 
home. About fifteen hundred of us sat dow 
together, and we hate to think of the quantity 
of food we consumed, especially at present 
prices. But, anyway, we had a great time 
and a grand occasion. 


Marietta, Ount10.—It required a_shoe-hon 
to get into the Masonic Club tonight, and th 
depression didn’t get in at all. We sang, w 
smoked, we talked, and it will be several day; 
before most of those present will realize that 
the capitalists have ruined the country, that 
business has gone to the bow-wows, and the 
only thing to do is to ask Russia what to do. 


An Unintentional Puzzle 


No, that couplet in the April 13 issue 
And the peace of the world is not made ofa 
street 
Where the avenues cross or the boulevards 


was not a find-the-missing-word puzzle. I 
was just a typographical error. However, wel 
leave it to the office poets to figure out wha 
the missing word was. 


Let Them Try It 


When someone talks about the way 
You run your business or your house, 
When someone drops around to play 
The hose upon you, and to douse 
With water that is cold as ice 
Your efforts (calling it advice), 
The way you run it, sell it, buy it, 
Then let them try it. 


Just let them try it for awhile, 

To run a house, or yard, or mill, 
Say “Take the job!” and sweetly smile— 
But don’t imagine that they will. 

They’ll loaf around your office, yes, 

And say your management’s a mess, 
The way you run your house a riot— 
But they won’t try it. 


When people come to criticize 
Your house and home, your mill or yard, 
Those very few extremely wise 
Who hold themselves in high regard, 
Not only ask them what they’d do, 
But tell them they must do it, too. j 
Be not alarmed; they’ll what and why tt, 
But they won’t try it. 
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Delegation to South America 
Confers with Washington 
Officials 


Wasnincton, D. C., May 6.—Keen interest 
yas shown by official Washington in the ob- 
iectives Of the Pacific Northwest lumber dele- 
vation to. South America, and the members of 
the delegation have been officially received by 
oficers of the Departments of Commerce and 
State. To facilitate the delegation’s work, offi- 
“al letters of introduction have been prepared 
on their behalf by the Department of Com- 
merce and addressed to American foreign com- 
merce officers located in South America. Ma- 
ior E. G. Griggs, Tacoma; L. E. Force, Se- 
ttle; and E. D. Kingsley, Portland, comprise 
the delegation sponsored by the Douglas Fir 
Exploitation & Export Co. ; 

Major Griggs, who is a veteran foreign trav- 
eller and who has previously been a member of 
lumber trade delegations, expressed optimism 
in regard to the results of the trip. He said: 

We will learn first-hand the requirements 
of the Argentine market, and many sugges- 
tions will presently be made in regard to 
changes in our manufacturing methods so as 
to make our lumber more suitable for the 
Argentine trade. Our foreign competitors 
have been in constant touch with their cus- 
tomers abroad and this contact has played 
a considerable part in building up a profitable 
outlet for their products. We can hope to 
expand our foreign markets only by taking 
the interests of our foreign customers into ac- 
count. 

Mr. Force who has been active in presenting 
to Washington authorities pertinent facts in re- 
gard to the lumber export business on the Pa- 
cific Coast, said: 

The Pacific Coast lumber industry is per- 
haps more dependent upon foreign trade than 
that same industry in any other part of the 
country. We are willing to spend money and 
efforts on the extension of our foreign trade, 
and we are desirous of having the co-opera- 
tion of the Washington authorities, 

Mr. Kingsley, who, in common with the other 
delegates, has interested himself in the possi- 
bility of developing new markets for Northwest 
lumber, said : 

South America does not possess the quality 
softwoods which we have in the Northwest. 
Our woods are not very well known, and it 
will be necessary to engage in trade promo- 
tional activities, not only in Argentina, but 
in other of the principal consuming markets. 
Just how this work can best be carried out 
will be determined on this trip. 





Sales Offices Are Consolidated 
-Lonciear, La., May 6.—Effective today, the 
Crowell & Spencer Lumber Co. (Ltd.) has an- 
nounced a consolidation of the sales departments 
of that company and the Meridian Lumber Co. 
(Ltd.), of Alco, with headquarters at Long- 
leal. The general sales office of the two com- 
panies will be under the direction of E. H. Wil- 
iamson. Mr. Williamson has been connected 
with the Meridian Lumber Co. (Ltd.) as sales 
In announcing this 


_ This change in the policy of our companies 
is primarily instigated by the desire to bet- 
ler serve and co-operate with our trade. It 
has long been the policy of these companies 
‘o maintain friendly relations with their cus- 
tomers, and this change is just another step 
toward the goal of closer relationships with 
our many friends. 

Mr. Williamson, under the new arrange- 
ment, will be better able to serve our cus- 
tomers in their lumber requirements, as he 
's fully conversant with the quality of lumber 
We produce from our genuine Calcasieu vir- 
sin longleaf yellow pine timber. 

Mr. Williamson, who has a wide acquaintance 
with buyers of longleaf yellow pine in all sec- 
tions of the country, is now located in the gen- 
eral office at Longleaf, where he hopes to have 
the pleasure of serving not only his old custom- 
ers but a constantly increasing number of both 
retail lumber dealers and industrial buyers. 
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OST built-in features of a home can be discarded 

and replaced—like a modern Hollywood husband 
— if you tire of them or find they don’t do all you 
expected. But building paper is like an old-fashioned 
spouse. It cannot be renewed without practically rebuild- 
ing the home. Obviously, then, the choice of building 
paper deserves careful consideration — before it is too 
late to change. 


When you wrap a house in Sisalkraft you get effective 
and lasting protection because: (1) it is so well reen- 
forced that it can stand abuse or careless handling in 
application without ripping or puncturing, and (2) its 
double asphalt membrane is covered to prevent drying 
out and cracking during the life of the house. Sisalkraft 
is unique in its combination of these qualities. 


The time to provide effective building paper protec- 
tion in 1935 homes is right now — when you order your 
stock of Sisalkraft. 


THE SISALKRAFT CO. 


205 W. Wacker Drive Chieago, Ill. 





REG. U.S. PATENT OFFICE 


Soundly Merechandized for Sound Uses 
Sold EXCLUSIVELY through retail dealers 
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Kansas Dealers Hold Their Biggest 
and Best Convention 


Sarina Kan., May 7%—Emerging from 
thirteen years as the Central Kansas Lumber- 
men’s Association, the lumbermen of Kansas 
held their best convention in history May 6 
and 7 in this city under their new title, Kan- 
sas Lumbermen’s Association. With a greatly 
enlarged scope, taking in the whole State, they 
also chose a new meeting place, moving from 
Memorial Hall, which has housed the annual 
convention for years, into Masonic Temple, 
where close to sixty displays were ranged in 
the great marble-walled lobbies, all in uniform 
booths. It was the most extensive display the 
association has ever known and comparable, 
lumbermen said, to that of the Southwest Lum- 
bermen’s Association, the parent organization. 

With its succession to presidency broken by 
the resignation of T. B. Pender, Clifton, who 
was first vice president the past year and due 
to be stepped up to the presidency at this con- 
vention, the association chose Bert (Bud) Gra- 
ham, Miltonvale, for the 1935 president to suc- 
ceed H. L. Hibbs, Herington, who retires after 
a successful year’s work. Other officers elected 
were: 

Lee Detter, Hutchinson, first vice president ; 
Ray Wood, Independence, second vice presi- 
dent; Dick Kueker, Salina, treasurer, and J. 
R. Montgomery, Salina, to succeed himself as 
secretary. 

Directors were chosen as follows: one-year 
term, Jake Gilstrap, Coffeyville and John Fel- 
lers, Leavenworth; two-year term, Harry Com- 
ley, Wichita; three-year term, Joe Sealey, 
Dodge City, Frank Jarvis, Winfield, L. O. 
Swalm, Parsons, and Paul Huycke, Topeka. 


"Pure Lumber Law'’ Commended 


Resolutions framed at the closing session 
Tuesday afternoon May 7, commended the Kan- 
sas legislature for the “pure lumber law” as a 
step in simplifying and clarifying purchase of 
lumber and other materials to be purchased and 
used by the State, counties and townships; 
commended work by the Red Cedar Shingle 
3ureau for the lumber industry, and the ethics 
of that association; the work of the commit- 
tee named by the Kansas association to nego- 
tiate an equitable marketing plan for cement 
and the clarified situation that resulted in un- 
derstanding and a working relationship between 
manufacturers and retail dealers; and the pur- 
chasing department of the State highway com- 
mission for requesting bids from dealers in 
counties where their material is to be used as a 
step in the right direction. 


Distribution Is Major Theme 


Fred H. Ludwig, Merritt Lumber Yards 
(Inc.), Reading, Pa., who was an outstanding 
speaker on the program, dwelt at some length 
on one of the prime considerations of the lum- 
bermen of Kansas in this year’s convention— 
distribution. Cost of distribution is too high 
at present, he said, adding that plans are now 
being made to reach the consumer in ways 
“you don’t realize.” He mentioned the truck- 
ing of lumber from Memphis, Tenn., to Den- 
ver, Colo., as a case in point, and panned the 
lumbermen for trying to give away their mer- 
chandise by cutting margins. “You are not big 
enough,” he told them, “to realize that what the 
American public wants is a firm price.” 

The Pennsylvania man had some cryptic 
words for those boys in Washington who “are 
not yet dry behind the ears” and are trying 
to run the lumberman’s business, styling them 
“just socialists, not even democrats,” and said 
lumber’s representatives had told Washington 
that all the lumber trade wants is for lumber 
to move through the retail dealer, as it alwavs 
has done. He suggested that the lumber indus- 
try may have to sell ready-built houses, as other 
lines of industry have done, as a step in com- 
petition. 

C. Arthur Bruce, of the E. L. Bruce Co., 
Memphis, Tenn., talked of merchandising and 


the relations of manufacturer-dealer. Confi- 
dence of the public and good material are essen- 
tial to maintaining business, he said, and ad- 
vised the lumbermen to bring their troubles 
home, where they originated, for a solution 
we than letting Washington try to solve 
them. 


Other speakers were W. W. Woodbridge, of 
the Red Cedar Shingle Bureau, Seattle, Wash., 
who urged ethics in business; E. G. Kelly, ex- 
tension entomologist of Kansas State College, 
Manhattan, who told the habits and ravages of 
termites; J. A. Scroggs, Kansas City, Mo., 


Hemlock and Hardwood Men Defer 
Action on Code Amendments 


_Mitwavukeg, Wis., May 8.—After extended 
discussion of the situation, its uncertainties, and 
the possibilities of early action in one or another 
directions, action on two proposed amendments 
to the Lumber Code was deferred at the regular 
spring meeting of the Northern Hemlock & 
Hardwood Manufacturers’ Association here to- 
day. The gathering was also a mass meeting 
of all lumber manufacturers of Wisconsin and 
Upper Michigan to consider Code matters. A 
special meeting of the group probably will be 
called as soon as further definite developments 
appear. The regular midsummer quarterly 
meeting is not scheduled until about the middle 
of July. The place will be Marinette, Wis., 
and the date will be fixed later. 

A considerable part of today’s meeting was 
devoted to discussion of trade extension work, 
more especially in connection with the lumber 
industry’s part in the execution of President 
Roosevelt's huge five billion dollar relief work 
fund as well as the Federal Housing Adminis- 
tration project. In regard to the relief work 
fund, Harold Crosby, formerly a member of the 
Lumber Code Authority, pointed out that the 
Civilian Conservation Corps extension will 
solve a considerable part of the problem of 
northern hemlock if it gains recognition in the 
construction of new camp buildings in the home 
territory of Wisconsin and Michigan alone. 
Arthur Upson, of the trade extension depart- 
ment of the National Lumber Manufacturers’ 
Association, reviewed the steps taken to hold 
former lumber markets for the lumber industry 
in the face of strong competition, and plans for 
gaining new outlets. Thomas R. Kerr, North- 
ern Hemlock and Hardwood trade extension 
expert, spoke of recent developments. In gen- 
eral, the favorable prospects for the industry 
to extend its volume in the next few years under 
government relief spending and private invest- 
ments in new homes under FHA have made 
trade extension work a topic as live, if not 
more so, than ever before, and President R. B. 
Goodman, Marinette, announced that it would 
be given a major place on the program of the 
midsummer convention in his home city in July. 

Percy Wilson of Chicago, regional director 
of the FHA for Illinois, Indiana, Wisconsin and 
Iowa, brought to the convention an exception- 
ally clear picture of what the Federal Housing 
Act has already done for the building industry 
under Title I, modernization, and what is being 
done under Title II, new construction. He said 
no relief project is so close to home for Jumber- 
men and other building supply trades as FHA. 
He declared it to be a gigantic sales campaign 
in which lumber is to share to the extent of 
20 percent, paint another 20 percent, with the 
remaining 60 percent of the benefits accruing 
to 132 other items of trade. He showed how 
nothing about it smacks of artificiality and 
pointed out its realities, concluding that so far 
as the building industry is concerned “the de- 
pression is over right now.” His remarks were 
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president of the Southwestern, who talked ¢o 
fidentially on “Orderly Distribution Or Chaos”. 
George Trayer, senior engineer of the Fores 
Products Laboratory, Madison, Wis., throy i 
whom the Kansas association stepped out 
front of lumber dealers the country over rs 
discuss prefabricated houses and their place in 
the future scheme of things; and Bert Easley 
Washington, D. C., assistant to the director 7: 
Mortgage Insurance, who discussed the FHA 
Incidentally, the FHA was an underlying them 
of the entire convention. 

Next year’s convention city is to be Chosen 
by the board of directors. Topeka and Inde. 
pendence besides Salina, asked for the 1936 meet- 
ing. In past years the lumbermen of Kansas 
have met annually in Salina, and there is much 
sentiment in favor of coming here again 
though members realize that as a State con. 
vention the situation is different from that jn 
the past. 


well substantiated by E. C. Fiedler, FHA d- 
rector for Wisconsin at Madison, who said jp 
the last three weeks the number of banks in the 
State committed to making FHA loans had in. 
creased from a bare 18 to approximately 200, 
with more going on the list every day. The 
public is just beginning to realize its oppor. 
tunities. 

Traffic Manager F. M. Ducker, reporting on 
the situation with respect to railroad rate ad- 
vantages enjoyed by west coast lumber many- 
facturers under a temporary 72 cent rate effec- 
tive June 10 with an expiration date of Dec. 31, 
1935, said an important development in the case 
has been the possibilities of shipping lumber 
from the Pacific ports via the Panama Canal to 
New Orleans, thence to Chicago by Mississippi 
River barge lines to further complicate the 
situation of competition with northern woods in 
their home market. 

O. T. Swan, secretary-manager, in reporting 
on association affairs generally and particularly 
with respect to the Code, said that following the 
withdrawal of the Belcher case in the Supreme 
Court of the United States, its code work had 
been modified so that instead of devoting 9 
percent of its efforts to the Code and 10 percent 
to association work, the reverse is now true. 
Code fees were cut 40 percent, one-half of 
which has been applied to trade extension work. 





Alabama Dealers Open 
Annual 


Note: A report of the remaining sessions 
of this Convention will appear in next issue 
of the American Lumberman.—Editor. 





[Special telegram to AMERICAN I UMBERMAN] 


3IRMINGHAM, ALa., May 8.—The keynote of 
the speech of President B. L. Noojin, of the 
Alabama Lumber & Building Material Dealers 
Association, as he opened the eighth annual 
meeting of the organization here today; was 
that of knowledge of the conditions existing ™ 
the industry, and the question of operating 
under Code requirements. Eliminating price 
fixing but maintaining area listing of individual 
price lists and the close co-operation of all deal- 
ers were said to be the need of the time. Her- 
bert J. West, director of the National Retail 
Lumber Dealers’ Association, addressed the 
afternoon session, relative to continued support 
of the organization fostering the present setup 
of the National Code Authority. Dr. Sterling 
Foster, State director of the NRA, brought 4 
message from the compliance director. 
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tes! New England Opposes Reduction in 
‘ Rates From West Coast Arrow brand 


Out in 
Over to P 9 8 
Place in! MancHeEsTER, N. H., May 6.—A special called those railroads which favor this proposal. We 
+ Easley | gesting of the New England Lumbermen’s As- Pelieve eastern railroads have more to gain “TIDEWATER 
rector of & <ociation was held at the Hotel Carpenter April astern lumber manufacturers. 
i¢ FHA, f 9g with an attendance of one hundred members ~ RED 
ig theme F and guests, and with President Frank E. Ken- | “v€ "Co rate — be approved by the In- 
at, of Conway, N. H., in the chair. There terstate Commerce Commission, and the lumber- 

© chosen | ere two major topics for consideration: (1) men will join a group of eastern railroad officials CYPRESS 

id Inde. F the proposed reduction in the transcontinental to carry the fight to Washington. | Such a 

136 meet. F i! rate on lumber from 90 cents to 72 cents — Hyd tage: x Mangere .. . were 
: y Ww e very , , ‘ . . 

is — en oe ee ar Coe disastrous results to lumber producers in New Here is lumber which brings lasting satisfac- 
> again, § tions, The answer to the first question was a England, and could not help but result in tion to the home builder because it com- 
ate con- P arongly worded resolution protesting against drastic reductions of lumber operations now Car- . ; we ; 
| that inf his proposed reduction of 18 cents on lumber ried on in this part of the country. ; bines beauty with durability; economy with 
moving all-rail from the west to the east coast, —_— J. Farrell, of Poland, N. Y., and Ed- lit 

also a series of telegrams was dispatched to the © ard . Treen, of New York, president and quality. 
chairman of the Eastern Traffic Executives As- econ kJ respectively of Northeastern Lum- 
ar sociation and the president of the New York ber Manufacturers’ Association, administrative bri ’ 
= Central Railroad. The New England railroads agency under the | Sao yond were on hand It brings increased sales and_ profits to the 

, “re scus ode—past, and future. . -™ 
v4 bony ee eae Selatine Several members felt that the Code had proved lumber dealer because it can be utilized 
operations in New England, by turning the lo- of benefit to the industry as a whole. One mem- 
val markets over to the west coast operators ber expressed the belief that it was not helping 
7HA di} and forcing New England lumber rates to a 2" yone in the industry at present. Mr. Farrell 
) said in} point at which they would be nonprofitable to replied that the Code had brought real gains to Fo, prompt, dependable service always 
ks in the } the carriers. The proposal has been constantly the manufacturers, and that the sane thing to 
shad in- [ jefore the railroad executives and persistently ‘0 would be to co-operate during the next few order Arrow Brand Cypress from the 

tely 200, F opposed by the eastern roads. The New York weeks and await Congressional action as to dis- 
iy. The f Central recently served notice of its intention td or continuance when the original NRA law 











efficiently for every home building use. 


S$ Oppor- F to take independent action and to join with the ¢*XP!T¢s in June. It would be folly to go ahead FLORIDA LOUISIANA 
; western roads in making this reduced through Unless the proposed new set-up is to place RED CYPRESS COMPANY 

ting on} rate. Its control of Boston & Albany would trained experts in the field to regulate operations JACKSONVILLE, FLORIDA 
rate ad- permit low rates into New England. This and compel uniform compliance all along the , 
r manu- action on the part of the Central focussed the line. 
ite effec- F attack of the lumbermen upon that road, and Mr. Treen, secretary of the Northeastern, 

Dec. 31, the following telegram was sent to its Presi- ‘eviewed the Code activities of his organiza- 

the case dent F. E. Williamson: tion during the past two years. As to the 
~ lumber Meeting New Wacteand Lambermen’s Acse- future, matters requiring particular attention in- 





Canal to} ciation here today voted to protest most vig- Cluded: Freight rates, national legislation 
ississippi f orously against the reported willingness of affecting the industry, the perfection of grading 
cate the f your railroad to concur in the proposed trans-_ rules for Northeastern softwoods and the de- 























woods in continental lumber rate reduction. Our velopment of structural stress grades, inter- 
, ne ela n Ai gn tel — ee 4 change of credit information, and extension and C Y ee FR E gy hat 
eporting Pfs ne wemeoune tn other sections, which, ‘refinement of statistical service as to produc- ; 
ticularly if adopted, will force our members to fight tion, stocks on hand and shipments, to show oe messed ae ge recog ee 
wing the > jack with every available means against current trade trends. ' wa ye 2 o e, 
Supreme 
, Also Tupelo Lumber, and have Complete 
ork had Planing Mill Facilities. 
| Strength Where Strength Is Needed [2 
ibert, Stark & Brown Cypress Co. Ltd. 
perce reng ere reng Ss INeede Manufacturers DONNER, LA. 
half : At the recent annual meeting of the advisory average net resources to each dollar of unearned 
on WOFK F committee of the Manufacturing Lumbermen’s premiums was $2.17 and one was as low as Idah 
Underwriters at Kansas City eight of the nine $1.36, the M. L. U. topped this list at $3.26. WHITE PINE — 
board members were present and scanned with Another feature of which the committee may Ponderosa— 
great satisfaction the thirty-sixth annual finan- well be proud is the long list of Government Also Ce ase 
pen cial statement, which revealed that during 1934 bureaus, leading banks and building and _ i 9 
assets had increased more than $100,000 and associations which use M. L. U. protection for Fir Wallboard $222" 2"¢ 
that the premium income had exceeded losses their mortage risks. (which West Coast Products 
and expenses despite the fact that losses on Those present at the meeting (which was elt: 
ssions lumber and woodworking risks had been un- held in the Rankin-Benedict oes) wanes William Schuette Company 
usually heavy. For five years there have been Chairman C. F. Thompson, C. L. Gray Lumber New York 
issue . . Py “ : " 4 ¢ 
these abnormally heavy losses in the industry Co.; D. S. Adams, Adams Transfer & Storage Office—220 5th Ave. PITTSBURGH, PA. 








and now the Rankin-Benedict Underwriting Co.; S. B. Bissell, Yawkey-Bissell Lumber 
Co, manager of M. L. U., expects that the Co.; W. L. Covert, West Virginia Pulp & 
MAN] cycle will swing to lower losses, but in the Paper Co.; J. B. Edwards, Hillyer-Deutsch- 

.— Meantime the drain on resources has been de- Edwards (Inc.); J. H. Kurth, Jr., Kurth Lum- J . A. MAT cel i EU 
ynote OF creased by spreading the risk, writing select ber & Manufacturing Co. (Inc.); Don Mc- 
, Of the classes of protected general business and thus Graw, Clackamas Fir Lumber Co.; and D. W. LIMITED 
Dealers F effecting a saving for subscribers that would Richardson, lumber wholesaler and secretary 
. annual F not be possible with underwriting on lumber of the committee. Mr. Thompson and Mr. 














lay; was} Plants exclusively. That lumbermen endorse Richardson were re-elected. Mills at aapreonpooreerny 

isting in Sis plan of action is indicated by the fact — ———— RAINY LAKE, Ee Z rt - 

erating f O Dec. 31, 1934, M. L. U. had 165 more lum- ° e . ONTARIO Be) 2 " 

“4 price ber subscribers than at the end of 1933. Designs Units for Making \ = CHICAGO,ILL. 
ividual Nearly $3,000,000 in liquid assets, a current i ; 

an annual premium income of approximately End Matched 


PER ORLY 
“ seg GENUINE 
Her. $2.500,000, an underwriting spread of selected Matone, WasuH., May 4.—Because of the NORTHERN WHITE PINE 
e. iit fF risks, and advantageous re-insurance contracts sudden expanding of the market for end-matched (Pinus Strobus) 








1 Retall F with London Lloyd’s rotecting against con- lumber, the Mumby Lumber & Shingle Co. has . N . 
sed the flagration evnat thoes are features of cor- designed scetndion units to meet Pacific Coast White Spruce orway Pine 
support porate strength and solidity to which the ad- demands. The company operates a plant at NORTHERN PINE LATH A SPECIALTY 
nt setup — Visory committee may justly point with pride. Bordeaux, Wash., in addition to the one here. White Pine Pattern Lumber Shed Stock 
Sterling | Another was a table listing the loss-paying C. R. Bordeaux is manager of the Malone plant, Norway Pine Piece Stuff Log Cabin Siding 
ought af “tfength of thirty-six leading fire insurance where Douglas fir, hemlock, Sitka spruce and All Items Northern Pine Boxing and Crating 








Organizations, which showed that whereas the red cedar are produced. 
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What the Associations Are 
Planning and Doing 


May 13-16—National Fire Protection Association, 


Biltmore Hotel, Atlanta, Ga. Annual. 


14-15—Arkansas Association of Lumber Deal- 
ers, Hotel Marion, Little Rock. Ark. Annual. 


14-16—Associated Cooperage Industries of 
America (Inc.), Jefferson Hotel, St. Louis, Mo. 
Annual. 


15-16—Pacific Division, National Wooden Box 
Association, Sir Francis Drake Hotel, San Fran- 
cisco. Tri-Annual. 

15-16—National-American Wholesale Lumber 

Association, Ambassador Hotel, Atlantic City, 

29—Southern Cypress Manufacturers’ Associa- 

tion, Hotel Mayflower, Jacksonville, Fla. An- 
nual, 

June 20-21—Carolina Retail Lumber & Building 
Supply Dealers’ Association, Ocean Forest Ho- 
tel, Myrtle Beach, 8. C. Summer meeting. 

June 25-27—Northwestern Lumbermen’s Associa- 
tion, Breezy Point Lodge, Pequot, Minn. Sum- 

mer convention, 


May 


May 


May 


May 


May 





Announces Date for Southern 
Cypress Annual 


JACKSONVILLE, FLa., May 6.—It has 
decided to hold the annual meeting of the 
Southern Cypress Manufacturers’ Association 
Wednesday, May 29, beginning at 10 a. m., in 
the Hotel Mayflower, this city, according to 
announcement today by Secretary T. M. True. 
Committee meetings are scheduled for the pre- 
ceding day. 

One-hundred percent attendance at the meet- 
ing is urged as, in addition to election of offi- 
cers, matters of importance will be up for con- 
sideration. These include the proposed changes 
in the constitution and by-laws recommended by 
the legal division of the NRA. 


been 





Plan Enjoyable Summer Meeting 


MINNEAPOLIS, MINN., May 6.—The second 
summer convention of the Northwestern Lum- 
bermen’s Association, to be held at Breezy 
Point near Piquot, Minn., June 25-27, is to be 
a really gala affair, according to Secretary O. 
C. Lance. Recreation and business are to be 
combined in a most pleasing way, according to 
plans now being completed. There will be two 
business sessions, with discussions of various 
dealer problems, and addresses by able speak- 
ers. Recreation features will include golf tour- 
naments for both men and women, fishing, ten- 
nis, swimming and other sports. Breezy Point 
Lodge is famous for its food and accommoda- 
tions, and special rates are being made for the 
period of the convention. Reservations will be 
taken care of through the headquarters of the 
Northwestern Lumbermen’s Association, Fo- 
shay Tower, Minneapolis. 


or 


Michigan Salesmen to Golf 


Detroit, Micu., May 6.—The Michigan As- 
sociation of Traveling Lumber & Sash & Door 
Salesmen will officially open lumberdom’s golf 
season on Friday, May 24, with a tournament 
at the Meadowbrook Country Club, located 
about three miles east of Northville, Mich., on 
the Ejight-Mile Road. Play will begin at 1 
p. m.; dinner will be served at 7 p. m., and 
lumbermen generally are cordially invited. 

‘ 


Long Island Salesmen Plan to Golf 


Freeport, L. I., May 6.—The April meeting 
of the Long Island Salesmen’s Association was 
held here on April 30, with a large number of 
members present, and the new president, Al K. 
Sieber, in the chair. C. Milton Foreman, of 
Freeport, gave an interesting presentation by 
stereopticon and moving pictures of his travels 
through Mexico. Ray Guinn, chairman of pub- 
licity, told of the fine reception given the officers 
of LISA by the Westchester Allied Salesmen’s 
Association at Yonkers, N. Y., at a meeting held 
in honor of Fenimore Cady, retiring president 
of that organization. J. E. Lefler, chairman of 











the golf committee, presented the golf schedule 
for the year. The season opens on May 22 at 
the Hempstead Country Club, Hempstead, L. I. 
Stanley Cox, of the Nassau Suffolk Lumber & 
Supply Corporation, made a brief talk, in which 
he congratulated the membership on their fine 
spirit and the loyal support of the association 
during the past few years. Former president A. J. 
Pracny and President Al K. Sieber were ap- 
pointed as representatives at future meetings of 
WASA. 


Southern Pine Code Fees Reduced 


[Special telegram to AMERICAN LuMBERMAN] 


New Orteans, La., May 7.—The technical 
status of the Lumber Code has been recognized 
by the Southern Pine Association, administra- 
tive agency in southern pine territory, in adop- 
tion of a resolution slashing Code fees for the 
balance of the unexpired life of the present 
National Industrial Recovery Act. An announce- 
ment of the association said: 


At a joint meeting of the control commit- 
tee of the Southern Pine Division and the 
executive committee and finance committee 
of the Southern Pine Association held here 
May 6, the control committee voted to reduce 
Code fees from 15 cents to 10 cents per thou- 
sand feet for the month of May, based on 
April shipments; and 5 cents per thousand 
feet in June, based on May shipments. 

The control committee also determined upon 
a budget of operation which is necessary to 
carry out the provisions of the Lumber Code. 

In announcing the developments of the 
joint meeting of the committees, H. C. 
Berckes, secretary-manager of the association 
stated that the control committee did not 
feel that any action should be taken respect- 
ing Code fees beyond June, nor respecting 
budget of activities beyond that time, due to 
the fact that, technically, the Lumber Code 
expires June 16, unless Congress legislates 
further and the lumber industry seeks to go 





with the Code under such legislation. In the 
event of any later development, it was 
thought that the industry can act in due 


time. 


The joint meeting of the committee consid- 
ered amendments to the Lumber Code proposed 
by the National Industrial Recovery Board, 
legislation now pending in Congress as affecting 
the lumber industry, budgets and fees for Code 
and association activities, and various matters 
of concern to Southern Pine manufacturers. The 
Southern Pine Association executive commit- 
tee decided to hold a series of district meetings 
in southern pine producing territory to afford all 
manufacturers an opportunity to discuss and 
express their wishes on all questions now con- 
fronting the industry. Dates and places will 
be announced later. E. L. Kurth, Keltys, Tex., 
Southern Pine Association president, presided 
over the meetings. 





Surveys Possibilities of Organizing 
Special Millwork Group 


Avucusta, Ga., May 6.—M. E. Dyess, presi- 
dent Augusta Lumber Co., having been re- 
quested to make a preliminary survey and study 
of the possibilities of organizing a national asso- 
ciation for the manufacturers of special wood- 
work, has sent a questionnaire to a selected list 
of 250 manufacturers in different sections of 
the country, with which were enclosed reprints 
from an article by Henry T. Lumb, of Pough- 
keepsie, N. Y., that appeared in the March 16 
issue of the AMERICAN LUMBERMAN. The 
questions to which manufacturers are asked to 
reply cover the subjects that were suggested 
by Mr. Lumb in his article. In answering the 
questions, manufacturers are asked also to write 
their individual ideas ‘‘about anything that will 
help us to obtain a larger share of the con- 
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struction dollar and enable us to show a prof, 
able return on our investments, management 
and service.” 

It is the thought of Mr. Dyess that, should 
a sufficient number of manufacturers express ay 
interest and a desire for an organization a 
meeting will be called for an early date, to take 
action. 





Warns of Menace of New Rule on 
Mixed Carloads 


Mitwaukeg, Wis., May 6.—In a recent byl. 
letin to the members, Don S. Montgomery 
secretary Wisconsin Retail Lumbermen’s Asso. 
ciation, directed attention to the menace to re. 
tail lumber and building material dealers that 
lies in the proposed radical change in Rule 19 
of the classification that has been filed with the 
Interstate Commerce Commission. If this ap- 
plication is granted, mixed carloads of merchan- 
dise may be shipped at the carload rate of each 
commodity. Mr. Montgomery said: 

For example, a mixed carload could be 
shipped containing lumber, millwork, roofing, 
insulation, plaster, cement, brick, wire ete. 
Each item would pay the carload rate apply- 
ing to that commodity. At present on mixed 
carloads you must use the highest rate on 
any article therein, and the highest minimum 
weight upon any article therein. 

Stating that the railroads want the present 
condition to continue, and expressing a strong 
suspicion as to who proposed the change, Mr. 
Montgomery continued: 

At the hearing of the Consolidated Classi- 
fication Committee in Chicago, April 23, it 
developed that the parties advocating this 
change were the large mail order houses, 
forwarding companies and miscellaneous in- 


terests that felt that they would gain by this | 


new arrangement. Many industries, such as 
the paper industry, were divided. Cement and 
other building materials were against it 


Certain chain store establishments likewise | 


were in favor of the proposed change, pos- 
sibly by reason of the fact that they did not 
fully realize that the actual gainers by such 
revised rule would be their arch competitors, 
the mail order houses. 


Strong opposition to the change developed 
at the hearing, and Mr. Montgomery expressed 
the belief that there will be no change in this 
territory. 





Texas-Louisiana Sash & Door Jobbers 
Royally Entertained 


Lurxin, Tex., May 6—An 
event of interest to the trade was the recent 
two-day meeting in this city of the Texas- 
Louisiana Sash & Door Jobbers’ Association. 
One day was devoted to a business session, at 
which matters of general interest to the sash 
and door trade were discussed; while the sec- 
ond day was devoted to visits to the plants of 
the Lufkin Foundry & Machine Co., in Lufkin, 
the Angelina County Lumber Co., Keltys, and 
the Angelina Hardwood Co., Ewing. 

At the close of the business sessions of the 
first day, those in attendance were tendered 
a dinner, with officials of the Angelina Build- 
ing & Material Co. and their wives as joint 
hosts and hostesses. The dinner was followed 


by a dance at the Angelina Hotel, at which E. 


L. Kurth, R. W. Kurth and J. H. Kurth, Jr, 
and their wives were hosts and hostesses. 
The second day was a busy one for the vis- 
itors and their hosts. W. C. Trout, president, 
conducted them through the great operation ol 
the Lufkin Foundry & Machine Co.. which has 
been closely connected with the development ol 
the sawmill and oil business in Texas and the 
Southwest. Following this, they were drivel 
to Keltys, where a complete inspection was 
made of the Angelina County Lumber Co. plant 
with all departments in full operation. From 
there they were taken in automobiles to Ewing, 
where the plant of the Angelina Hardwood Co. 
was inspected, the day concluding with a bar- 
becue at Ewing, with G. H. Henderson, W. A. 


Henderson, and John Henderson, officers of the § 


Angelina Hardwood Co., as hosts, assisted by 
their wives and Mrs. S. W. Henderson, Sr. 
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John Broderick, of the Angelina Building 
Material Co., was 11. charge of all arrange- 
ments for this convention, and the visitors were 
nthusiastic in praise of Lufkin as a convention 
: the lumbermen as hosts. 


city and of 





Arkansas Manufacturers to Confer 


on Management 


CampEN, ArK., May 6.—J. B. Carter, secre- 
tary, committee of Arkansas manufacturers, has 
announced that a plant management conference 
will be held at the Ouachita Hotel in Camden 
on May 24, at which these four leading sub- 
jects will be discussed: Preservation of lumber ; 
manufacture of paper; rough lumber versus 
dimension; and plant management. Particular 
interest is being evidenced in the subject of 
“Rough lumber versus dimension,” and this will 
he given a thorough discussion. 

Matt H. Rothert, of the Camden Furniture 
Co., has charge of arrangements and has prom- 
ised ample entertainment, including a_ tour of 
his company’s plant, a paper mill, Rockwell 
Manufacturing Co. screen door factory, a pot- 
tery plant and an oil refinery. 





Twin Cities Dealers Protest Federal- 
State Housing Projects 


Sr. Paut, Minn., May 6.—At a meeting of 
the Twin Cities District Retail Lumber Asso- 
ciation on April 16 a resolution was adopted 
yoicing opposition to certain bills now before 
the State legislature which would permit the 
Federal and State governments to construct 
apartment houses in Minnesota; also opposing 
the low-cost housing and slum clearance proj- 
ects of the Federal government now under con- 
sideration for the Twin Cities. The resolution, 
demanding that the proposed legislation be voted 
down, was based on these premises: 

1. There is no need or emergency existing 
that would warrant either the Federal or 
State government entering into competition 
with already distressed owners of real prop- 
erty, there being sufficient available housing 
to meet all demands. 

2. Prices proposed to be charged for the 
new houses are greatly in excess of those 
now being received in the cities of Minne- 
apolis and St. Paul, and far in excess of the 
rent paid by the people whose homes will 
be replaced. 

3. If certain definite projects already pro- 
posed were carried out they would be a dis- 
tinct detriment to these cities as a whole, 
because the people now living in these dis- 
tricts would not and could not live in the 
proposed housing units; and while they are 
now in some degree segregated, they would 
be dispersed to all parts of the cities. 

4. The plan is economically unsound, and 
its failure would be a further burden upon 
the property with which it is competing. 

5. It is our belief that the Government has 
already gone too far in regulating and com- 
Peting with private interests. 


LUMBER CLUBS 


Baltimore Club Entertains at Capital 


_ Battimore, Mp., May 7.—Some fifty Wash- 
ington lumbermen responded to the invitation 
of the Baltimore Lumber Sales Club for a so- 
cial evening last night at the Continental Hotel 
in the national capital, and enjoyed a dinner 
and a floor show. The dinner was presided over 
by Arthur V. Charshee, the president of the 
Lumber Sales Club, and among the guests was 
. T. Titus, executive secretary of the Inter- 
coastal Lumber Distributors’ Association, who 
happened to be in Washington at the time and 
who was formally introduced by Mr. Charshee. 
.l€reé were no speeches, the affair being en- 
tirely informal, and the utmost good feeling 
prevailed. The delegation from Baltimore in- 
cluded, in addition to Mr. Charshee, Thomas 
Shryock Hauck, H. A. Crane and Arthur B. 

urch. Among the Washingtonians were a 
number of the most prominent representatives 
of mills and dealers. The arrangements for the 
meeting were made by William Leischman, rep- 
resenting Mixer & Co., of Buffalo, and R. P. 
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Riley, of Johnson & Wimsatt, Washington. 

The gathering was the most largely at- 
tended that has taken place for some time. 
Relations between the capital city contingent 
and the Baltimoreans are very close, every 
third monthly meeting being held in the national 
capital. 

The annual meeting of the club will be held 
in Baltimore on June 3, when officers will be 
elected and the yearly reports submitted. 


———_—_ 
Says Wood Best in Earthquake Zones 
Lonecview, WasH., May 4.—The Weyer- 


haeuser Club closed its second season of activi- 
ties at a meeting in the Weyerhaeuser plant 
cafeteria Monday night. The guest speaker for 
the evening was J. E. Mackie, of Seattle, man- 
ager of Western Red Cedar Lumber, who dis- 
cussed the “Superiority of Wood in Earthquake 
Construction.” He described in detail the Long 
Beach (Calif.), disaster, in which, he said, wood 
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buildings proved more substantial than struc- 
tures of other materials. No meetings of the 
club are scheduled for the summer months, but 
activities will be resumed next fall. 


1934 Output Was 3.4 Percent 
Larger Than 1933 


[Special telegram to .AmMFRICAN LUMBERMAN] 

Wasuincton, D. C., May 9.—Production of 
lumber in the United States last year increased 
by 3.4 percent as compared with 1933, accord- 
ing to a preliminary report covering selected 
mills, according to the Bureau of Census. This 
report was compiled from returns made by 630 
mills which contributed 55.2 percent of the total 
cut at all mills reporting for 1933. The cut of 
these mills, each of which sawed at least 2,000,- 
000 feet board measure either in 1934 or 1933, 
amounted to 7,706,665,000 feet in 1934 against 
7,450,641,000 feet in 1933. 
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Buy your Yellow Pine where you're assured Service 
and Quality—clean, bright, straight stock—so at- 
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You Can SelliLadders Now! 


This is the beginning of the season when folks need ladders for all 
the renovizing and modernizing jobs—as well as for all the annual 
Springtime chores—storm windows to come down—screens and awn- 
ings to be fitted—painting, papering and decorating—roofs to fix 
—gutters to repair—trees to be trimmed, ete. 


You can sell some Babcock Ladders by just displaying them—and 
you can stimulate sales greatly by a little merchandising effort, em- 
phasizing the lightness and safety of Babcock ladders, and their rea- 
sonable price. Let us suggest an assortment—and tell you of the sales 
methods other lumber dealers have found highly productive. 


Drop a postcard today for our catalog 
and latest prices. 


The W. W. Babcock Co., Bath, N. Y. 
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GLEANINGS FROM THE MAIL BAG | 





The article on “Selling Lumber Through 
Commission Lumber Salesmen,” by J. F. Carter, 
that was published in the 

A h April 13 issue of AMERICAN 
nother LUMBERMAN, has been the 
subject of comment in a 


e 
View of number of letters received by 
Commission this publication. Among these 

is one from the president of a 
Salesmen well known wholesale lum- 
ber concern in Oregon, who, 
among other things, says: 

The vital factors of the commission sales- 
men question lie in paragraph two and para- 
graph nineteen of the suggestions. The other 
suggestions are largely incidental and flow 
naturally in common sense. 

If the condition described in 
two were in general practice, 
evil resulting from the 
would be eliminated. 

The situation mentioned in paragraph 
nineteen contains the seeds which would de- 
feat the object of paragraph two. 

A commission salesman should be limited 
to the product of only one mill in one 
species. Otherwise some mill is paying the 
bill for securing business for his competitor. 

The force constantly bearing down prices 


paragraph 
much of the 
present methods 


lies in the fact that mills and wholesalers 
accept orders from any commission lumber 
salesman anywhere. 

% % & 


From a small town in Texas comes a most 
interesting letter written by the manager of a 
retail lumber yard owned by one of the large 
line-yard concerns of that State. This letter 
indicates that the writer is not only an aggres- 
sive merchant but that he also is a student and 
a thinker. In his letter he said: 


Your issue of March 16 contains an edi- 
torial entitled “Government Encroachment 
on Private Business Should 
Be Halted,” which has 
Lumber brought to my mind another 
problem that has to do 
Lacks with popular opinion con- 
cerning the lumber in- 

Favorable iiistry. 
°° The American Magazine 
Publicity is now running a serial 


novel by Tom Gill, entitled 
This story makes out that 
industry is a very heavy villain 


“Starlight Pass.” 
the lumber 


indeed. It glorifies the Forest Service, and 
in order to do so, it pictures a big logging 
company and its management as a ruthless, 
unscrupulous set of murderers and thieves. 

The American Magazine has a wide circu- 
lation, and its readers doubtless number up 
in the millions. There is no doubt in my 
mind that the majority of people who read 


this story, consciously or unconsciously form 
an opinion of the lumber industry as a whole 
that, to say the least, must be very detri- 
mental to it. There is no indication through- 
out the whole story as to whether the action 
is supposed to have taken place recently or 
ten or twenty or thirty years ago. It is 
likely that most readers will assume that it 
is a narration of present day events. 

As I see it, there is a direct relation be- 
tween this problem and the editorial referred 
to above. If this story has the effect on pop- 
ular opinion that it seems to me it is bound 
to have, then any demand on the part of 
the Government for closer control over log- 
ging operations, or even for Government 
ownership of forests, is going to meet with 
the approval of a large part of the public, 
and the lumber industry will be very much 
on the defensive. 

I have no solution to offer. I am con- 
vinced, however, that the problem merits the 
attention and careful thought of men much 
wiser and more experienced than I am. 

Further commenting on this subject, that 
should command not only the thought of the 
industry but some aggressive action, this dealer 
said: 

All the publicity the lumber industry seems 
to get is adverse publicity. I really think 
that it deserves a higher opinion in the 


minds of the public than it gets. In the 
course of some twenty years of association 
with men engaged in lumbering—manufac- 
turing, wholesaling and retailing of lumber— 
I have found them to be, as a class, a little 
bit more honorable than the average, and 
certainly more useful citizens than any other 
class of business men I have had the oppor- 
tunity to observe. But in the literature of 
both the novelist and the journalist, the lum- 
bermen seem to be singled out for the role 
of the heavy villain. 

Perhaps the lumber industry needs the 
services of an expert public relations spe- 
cialist to counteract the evil that has been 
done, and to build up a new concept in the 
public mind. 


This letter is in line with the statement of a 
well known lumber manufacturer recently, who 
complained that in the lay press whenever a 
lumberman or a timber owner is mentioned he 
is generally termed “a millionaire lumberman” 
or “a timber baron.” 
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A well known retail lumber and building 
material dealer, who is a regular reader of the 
AMERICAN LUMBERMAN, a 
successful business man, and 
a rather close observer, in a 
recent letter commenting on 
political and economic condi- 
tions, said: 

The country, and espe- 
cially Washington, is full 
of schemes and none of 
them seems to help much. The only scheme I 
have is to forget everything they are talking 
about now, go back to fundamentals, let the 
people alone so they can operate on the rule 
of supply and demand, balance our budget, 
and get to work just like our forefathers did. 
We got along pretty well in this country for 
150 years observing the rule of supply and 
demand, and I see no reason why it should 
be changed, To my way of thinking, the 
country is all right if we would let people 
run their own businesses, the same as they 
formerly did. 


Getting away from politics and economics, 
this dealer wrote that he recently had driven 
to Indianapolis and to Terre Haute, Ind., and, 
commenting on this trip, said: 

I drove home through 
Lafayette and observed that the farmers 
all seemed to be very busy. They use 
more tractors down there than in our sec- 
tion. The wheat looked fine all over In- 
diana, Oats are coming up; peach and pear 
blossoms were out through central and 
southern Indiana, and the country surely 
looked beautiful. I saw some building in the 
way of repairs and a few new houses. There 
wasn’t as much of it as I had expected to 
see, however, which goes to prove that the 
time is coming when the retail lumber busi- 
ress will boom, for people will have to build 
and repair before many years. 


Here's 
The 
Best 
Scheme 


Crawfordsville and 


> & & 
A Michigan dealer, writing to the AMERICAN 
[.UMBERMAN for information as to where he 
could secure plan books 


Dealer's showing small four or five 

room houses, commented on 

Sales the outlook for business in 
his territory, as follows: 

Are Sue yards are going 
+ mighty fine. I believe M 

Increasing 1 al chow us se to 40 vowed 


cent ahead in sales up to 
this time over last year, and I am sure our 
April sales will exceed those of April a year 
ago by at least 60 percent. We are doing 
a lot of modernization in town as well as in 
the country, and before many weeks I believe 
we will have at least a few houses started 
under Title II of the National Housing Act. 
I am more encouraged right now thanI have 
been for some time. I believe this is going 
to be the best year we have had since 1929 
or 1930. 





Probably inspired by the fact that the farm 


demand for building materials and improvement; 
of various kinds promises tp 


Losing - ae this year than it has 
: een for a long time anj 
Business hoping to encourage retail 


lumber and building materiaj 
dealers to be more aggressive 
in their efforts to build up 
this business, a corresponden, 
in Indiana in a letter to the 
AMERICAN LUMBERMAN discussing this situa. 
tion, makes the following rather interesting sug- 
gestion: 

I believe the dealers are losing a substan. 
tial amount of fence and post business as 
well as business in other lines because of 
the fact that they are carrying inadequats 
Stocks. If dealers in all lines would carry 
adequate stocks, much of the business that 
now goes to the mail order houses would be 
kept at home. Also, I believe many would-be 
buyers are deferring their purchases entirely 
when they do not find in the local dealer's 


stocks the material they want at the time 
they want it. 


Because of 
Low Stocks 


During the depression years dealers generally 
have found it desirable to maintain their stocks 
at a very low ebb, but now that there is a real 
building revival in progress and farmers in many 
sections are finding it possible to make long de- 
ferred improvements and additions to their 
buildings and equipment, it is quite likely that 
dealers will realize the advantages that will ac. 
crue to them through being always in position 


to supply promptly all of the building needs 
of their communities. 


“ere 
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From a prominent southwestern lumber dealer : 
has come to the American LUMBERMAN a let- | 
ter discussing some of the outstanding problems ) 
of the industry and referring to some conditions | 
that will affect business in the West and South- | 
west to a considerable extent. Among other | 
things, he said: | 


I had the privilege of J 

7 attending eight meetings 
Business of retail lumber dealers 4 
Kansas recently, four of J 

Better these being held in the 


dust belt area, so I had 
an opportunity to appraise 
at first hand the conditions 
out there. The oldest pio- 
neers frankly admitted 
that they have never had anything compar- 
able before. However, the citizens have met 
the situation with remarkable equanimity. 
Because of having extended liberal credits, 
some dealers in western Kansas may be 
rather badly hurt. My belief is that those 
who have settled in that section, however, 
will stay on and ultimately better days will 
dawn. I am not disturbed over retailers’ 
prices being too high. There may be some 
instances where this is true, but my active 
participation in the lumber business long 
ago convinced me that the price of the mate- 
rial is nearly always a secondary factor in 
the decision of people to erect homes. Of | 
course, if the West Coast strike upsets pro- 
duction of lumber and substantial general 
advances have to be made, the results will 
be unfortunate for a building program. I was 
told by the head of one of the big line-yard 
concerns today that he was much encoul- 
aged over the fact that several of theif 
smaller yards had reported sales of neW 
homes during the last two or three weeks. 
Hutchinson and Topeka, Kan., are building 
a number of residences now. Dealer volume 
is about equal to that of 1934, but the slump 
was so heavy during January and February 
that we are just beginning to catch up, with 
every prospect of materially increased sales. 
Oklahoma and Kansas are in very good shape 
agriculturally except for the extreme wes 
tern portion. The dust that blew in from 
that area did very little harm except to 
inconvenience the housewives. 


In the 
Southwest 
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Creosoting Companies Merged; 
River Frontage Bought 


LouisviLLE, Ky., May 6.—Bond Bros. (Inc.), 
timber and creosoting interests, of Louisville, 
have announced a deal whereby they have ac- 
quired an outstanding half interest in the Pro- 
ducers Wood Preserving Co., of Louisville, giv- 
ing full control of this company, its treating 
plant, acreage etc. At the same time the Bond 
company has purchased from the Standard Oil 
Co. of Kentucky 116 acres of ground adjoining 
the Producers Wood Preserving Co. property, 
and nine acres of additional river frontage was 
purchased from Plenge Bros., farmers; these 
acquisitions give the company approximately a 
half mile of river frontage for future construc- 
tion of a wharf for receiving and shipping ties, 
poles, timbers etc. at the wood treating plant 
here. 


Railroad Purchases in 1934 Fifty 
Percent Above 1933 


WasuinctTon, D. C., May 6.—Purchases of 
forest products by the railroads of the coun- 
try amounted to $64,271,000 in 1934, an increase 
of $21,829,000 above such expenditures for 1933, 
according to the Bureau of Railway Economics, 
of the Association of American Railroads. In- 
cluded in the 1934 expenditures were $35,605,000 
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build, and only a few of them will cost as much 
as $5,000. The houses illustrated in the booklet 
are all of popular American types, and particu- 
larly designed for wood construction. Actual 
working drawings for any of the houses illus- 
trated in the booklet are available upon pay- 
ment of a small fee. The conciseness of the 
essential information provided will appeal to 
any prospective home builder who is wondering 
how to get a good start in his search for a 
home of his own. Quantity lots of 1,000 or 
more are supplied at an actual printing cost of 
10 cents each, which includes the substitution 
of the individual manufacturer or dealer’s par- 
ticular text for the matter appearing on the in- 
side back cover. 


First Quarter Exports Were 
Third Above 1933 


WasuincTon, D. C., May 6.—United States 
exports of lumber, sawed timber and logs dur- 
ing the first quarter of this year totaled 476,- 
817 M board feet, a gain of 33 percent over 
the corresponding period of last year, according 
to W. LeRoy Neubrech, of the Forest Prod- 
ucts Division, Department of Commerce. For 
the first time this year, cumulative hardwood 
exports surpassed those of a year ago. At the 
end of March, the three months total was 
80,610 M feet, a gain of about 8 percent. This 
gain was due entirely to the sharp increase in 

March hardwood ex- 











The attractive exhibit of the Tacoma Lumbermen's Club at the Federal 
Housing Exposition held in the Tacoma (Wash.) Armory was sponsored by 
the club with the aid of the various manufacturers and trade associations. 
Its object was to show the public the different ways in which the products of 


lumber mills and wood-working factories can be 
construction 


ports, which were some 
40 percent Jarger than 
in February, and 25 
percent greater than in 
March, 1934. The gain 
was almost entirely due 
to larger exports of 
boards, planks and 
scantlings. 

Softwood exports, 
while continuing sub- 
stantially above last 
year, gained only 11 
percent in March over 
March of last year, 
whereas in February 
softwood exports were 
some 56 percent over 
February, 1934. 

From the standpoint 
of individual species, 
figures for the first 
quarter of 1935 show 
the following compari- 
son with the like period 


used in modern home 





for cross ties and $4,340,000 for switch and 
bridge ties. In 1933, cross ties purchased to- 
taled $21,746,000, and switch and bridge ties, 
$2,901,000. 





Makes Emergency Sales Tax 


Tokens of Wood 


_ Tenino, Wasu., May 4.—While other Wash- 
ington cities were in a quandry over the short- 
age of State tax tokens when the State’s new 
sales tax became effective May 1, Tenino’s fa- 
mous wooden money mill was thrown into gear, 
and a wooden token was manufactured to take 
the place of the State’s tax token. The new 
issue was printed on small pieces of wood. Each 
is valued at one-fifth of a cent. Businessmen 
here will redeem them as soon as the State’s 
tokens become available. 


Suggestions on Planning a 


Small Home 


Wasuincton, D. C., May 6—“Interesting 
Small Homes” has just been issued by The 
National Lumber Manufacturers’ Association 
and affiliated or co-operating associations, This 

oklet contains four pages of informative text 
and announcements, 37 line drawings of small 
houses, together with floor plans. Most of the 
houses shown will not cost more than $3,500 to 








of 1934: 

In the softwood boards, planks, and scant- 
lings group the most outstanding quantita- 
tive as well as percentage gain was in rough 
Douglas fir, which totaled about 110,000 M 
feet this year, being 41,000 M feet, or 60 per- 
cent, over last year’s first quarter. Dressed 
Douglas fir exports totaled 14,364 M feet, or 
about 47 percent above last year. Both rough 
and dressed southern pine were slightly 
below the 1934 figures. The “white” pines, 
redwood and hemlock held their moderate 
increases in comparison with last year, 
whereas cypress, cedar and spruce were 
under 1934. 

In the hardwood boards, planks and scant- 
lings group, oak, for the first time this year 
(as well as a greater part of last year) 
reached a point where cumulative exports 
were above the comparable period of the pre- 
vious year. At the end of the 1935 first 
quarter, oak totaled 35,557 M feet, a gain of 
15 percent over last year’s first quarter. (This 
position was made possible by a very large 
gain in March oak exports, which were 16,106 
M feet in comparison to only 10,036 M feet in 
February and 9,676 M feet in March, 1934.) 
Gains and losses in hardwood exports this 
year are fairly evenly divided. Beech, birch, 
and maple; cottonwood; the gums; and poplar 
all show moderate increases, whereas ash, 
chestnut, hickory, walnut, mahogany, 
magnolia, and wagon oak are slightly under 
last year. Hardwood small dimension stock 
exports were about 18 percent above last 


year’s first quarter. 

In the sawed timber group, Douglas fir con- 
tinued to show by far the largest quantita- 
tive as well as percentage gain over the 1934 
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first 3-month period. Southern pine exports 
were 21 percent larger, cedar exports, while 
totaling only 301 M feet, were nearly 700 per- 
cent greater than in 1934. Hemlock ex- 
ports show a fair gain over last year, while 
“treated” sawed timber was under 1934. 
Hardwood sawed timber exports totaled 99 
M feet, being about 16 M feet under last year. 

Softwood logs and hewn timber exports 


continued to gain in March, bringing the 
three months figure to 85,798 M feet, or 
nearly 70 percent greater than in 1934. The 


principal gains were in Douglas fir and hem- 


lock, the latter showing a sharp increase in 
March. 

Hardwood logs and hewn timber exports 
totaled 5,875 M feet, a gain of about 15 


percent, 





Organize Plywood Company 


SHEBOYGAN, Wis., May 5.—To continue the 
operations of the Frost Veneer Seating Co. 
(Ltd.) the Frost Veneer & Plywood Co. has 
been organized here with George L. Frost as 
president and treasurer, F. C. Thomas, vice 
president and Melvin T. Kiel, secretary. The 
company will continue to manufacture a com- 
plete line of plywood, panels, table tops, chair 
seats and chair backs. It plans to offer to the 
trade competent engineering co-operation and 
facilities in furtherance of new uses and ap- 
plications of plywood. 





Mississippi Mill Completes Ex- 


tensive Improvements 


ErHeL, Miss., May 6.—C. A. Barge, presi- 
dent of the Ethel Lumber Co., reports the com- 
pletion of extensive improvements that have 
been under way at this plant for several months. 
These improvements include installation of two 
new dry kilns; a re-manufacturing unit; dressed 
lumber shed, rough shed, and cooling shed. 

Completion of this building program has in- 
creased the efficiency of the entire operation, as- 
suring customers a more uniform quality of 
lumber due to segregation green, in the rough. 
Mr. Barge reports a very satisfactory demand 
and is quite optimistic as to the outlook for 
the lumber business. 

The Ethel Lumber Co. has established a splen- 
did reputation among buyers for the high quality 
of its central Mississippi dense shortleaf pine 
and for the excellent service rendered its cus- 
tomers. 





Ready-builts Require Larger 
Orders Than Available 


MILWAUKEE, Wis., May 6.—Rumors that 
the A. O. Smith Corporation here would manu- 
facture pre-fabricated housing have been denied 
by company officials, who stated that while con- 
siderable research work had been done by the 
firm up to a year and a half ago on the prob- 
lem of providing low-cost, ready-built homes, 
the necessity of extremely large orders to make 
the venture profitable had resulted in a tem- 
porary abandonment of the idea. According 
to rumors, believed to have started in the East, 
the Smith company was soon to place on the 
market a completely furnished, pre-fabricated 
house to sell for $3,000 to $4,000. A feature 
of the home would have been built-in furniture. 
The firm also denied rumors that it would pro- 
vide ready-built homes for model communities 
proposed by the Federal Housing program. 


Exporters Want Soft Elm and 
Cypress Classed Heavy 

Mempuis, TENN., May 7.—The National 
Lumber Exporters’ Association, Douglas Heuer, 
secretary, has petitioned the Gulf-United King- 
dom and Continental Ocean Freight Conference 
to have soft elm and cypress classed as heavy 
hardwoods. The woods have been classed as 
light hardwoods, and the ocean rate has been 
10 cents higher than on oak, gum and other 
woods. It is pointed out that the woods weigh 


approximately the same as gum and other 
woods now classed heavy hardwoods. 
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Market News from Am 


San Francisco, Calif. 


The California Market. — General con- 
ditions throughout the lumber industry in 
California reflect the tie-up in the North- 
west. Business sentiment here is definitely 
better. An intensive effort has been made 
to ship before a complete closedown takes 
place. A certain amount of new business 
has been diverted into California channels 
because of the uncertainty in the Northwest. 
There is doubt as to whether the lumber 
strike will spread into California. 

Pine.—Quite apart from the influence of 
the Northwest strike, volume is better. Some 
firms feel that prices could be advanced, 
given more co-operation among members of 
the industry, and one firm reports prices ac- 
tually advanced from $1.50 to $2. Optimistic 
reports continue to come in from the retail 
yards. The weather has been so unsettled 
that many mills have postponed openings. 


Shook.—Unsettled weather has withheld 
from the market some of the expected orders, 
but volume continues fair, and prices approxi- 
mately unchanged. The best results seem 
to be coming from the orange rather than 
vegetable growers. 





Douglas Fir.—Because of the threatened 
strike in the Northwest, sales volume is up. 
It is a seller’s market, some firms reporting 
that they can get any price they ask. 


Redwood.—One firm reports volume up 25 
percent over two preceding years. Another 
company has advanced prices $3 to $7 on 
upper grades, and $1 to $3 on commons. 
Stocks continue pretty badly broken, and 
dry stocks are scarce, because of late open- 
ing of logging operations. 


Seattle, Wash. 


West Coast Woods.—There is a tremendous 
demand for lumber and shingles, caused by 
the announcement of a general strike set for 
May 6. Some walkouts have occurred prior 
to this date. The latest news of the extent 
of the strike and other developments are be- 
ing reported to the AMERICAN LUMBERMAN by 
special wire, which appear elsewhere in this 
issue. 

Rail—Stocks here are pretty badly broken. 
secause of threatened strikes, mills won't 
take orders unless delivery is called for be- 
fore May 6. Prices are up $1 to $2 com- 
pared with a fortnight ago. The mills won't 
argue about prices. Only those with surplus 
lumber are at all eager to accept orders call- 
ing for delivery after May 6. There is a lot 
of new business with the direct selling mills 
getting the larger share. There is a good 
demand, even discounting the strike impetus. 
Most mills have order files sufficient to run 
until the middle of June, and the strike 
threat accounts for probably but twenty per- 
cent of the files. Locally there is increasing 
evidence of building revival, particularly 
modernization, for scarcity of rental prop- 
erty is seen here. 

Intercoastal— The rush to 
boosted prices $1 to $2. 
red that without the strike threat the vol- 
ume to the Atlantic coast would be small. 
Low-grade uppers and low-grade common 
dimension and boards are extremely scarce. 
Orders that call for specified lengths in No. 
3 dimension are difficult to fill, even when 
premiums are offered, and some say it is im- 
possible to buy. Refusal of striking steve- 
dores to load some ships has made space 
easier than would otherwise have been the 
case. 


Californian—This market is buying hand 
over fist. While quite a bit of it is on specu- 
lation, residence building in the Los Angeles 
area has increased. No. 3 boards and dimen- 
sion are up $3 as compared to six weeks ago. 
From Seattle to San Francisco the cost for 
freighting lumber is now $5 per thousand, 
and to Los Angeles is $5.50, with 50,000 feet 
the minimum shipment. The old schedule 
was $4 per thousand feet to both ports. The 
Conference also raised the rate on untreated 
piling by 50 cents to $1, or to $4.50 to San 


cover has 
One operator aver- 
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Francisco Bay and $5 to Los Angeles 
Treated piling calls for a general advance 
of 50 cents. The volume of lumber moving 
some declare, has recently doubled. ‘ 


Export—Chinese and Japanese markets 
continue quiet. About 90 to 95 percent of 
United Kingdom purchases are being made 


in British Columbia. The European 


conti- 
nent is buying some; currency and import 
restrictions are a serious drawback. South 


American prospects are so improved that one 


firm here is about to appoint an exclusive 
representative in that territory. Hawaii js 
taking its normal requirements. Huge ex. 


penditures by the Government in connection 
with military defense are a help, and so are 
increased exports of sugar. 


Shingles—Practically the entire red cedar 
shingle industry is oversold, with orders on 
file to last until June 15. Prices have ad- 
vanced an average of about 15 cents over 
the old Code minima, and some expect to see 
No. 1 16-inch reach $3; they are now moving 
at $2.65@2.80. Advices here are to the effect 
that British Columbia mills are also over- 
sold. On recommendation of the committee 
on control of production, the board of trus- 
tees of the Washington & Oregon Shingle 
Association petitioned the Lumber Code 
Authority for an additional production quota 
for the present period of 50 percent. On April 
27 this was granted, allowing production of 
378,000 more squares. 


Logs.—Prices are very firm. Old growth 
yellow fir is much in demand. The average 
price paid for fir logs is $20 for No. 1's, $15 
for No. 2’s, and $10 for No. 3’s, with a range 
of $1 above or below these figures, depending 
on the desirability of the raft. Low-grade 
fir supplies are ample. Hemlock is more 
plentiful and sells at $9.50 to $10 at the boom. 
Cedar brings $10@11 and $17, and no shortage 


—_ Spokane, Wash. 


Inland Empire Pines—Several factors dur- 
ing the last two weeks have tended to give 
the market a better tone. Of especial impor- 
tance is the decision of the eastern railroads 
early in the current month to ‘inaugurate 
trial water-competitive rail rates from the 
Pacific Northwest to points between Chicago 
and St. Louis on the west, and the Atlantic 
coast on the east. The reduction, amounting 
to $2.25 to $4 per thousand feet, is opening 
a wider outlet for western pine from this 
area, but short-haul producers serving the 
eastern territory affected are expected to 
make increased efforts to prevent loss of 
their business. Announcement that the new 
rates are to be effective about June 10, are 
bringing increased inquiries. The strike sit- 
uation on the Coast is helping interior mills 
obtain some business. Western pine order 
files are being built up. Prices are holding 
firm. Local retail companies are making an 
aggressive campaign for sales and are get- 
ting more orders than for several years. 


Portland, Ore. 


West Coast Woods.—Since announcement 
of mill employees of their decision to strike, 
lumber manufacturers and wholesalers have 
been swamped with orders, which they have 
refused to book except contingent upon the 
outcome of the partial tie-up. The enforced 
reduction of output will result in the working 
off of a lot of accumulated stock. Enormous 
quantities of lumber moved out of the river 
and from Portland by rail last week, the 
water shipments being largely for the do- 
mestic trade. So far the strike has not tied 
up any mills up the Willamette Valley be- 
yond Portland, nor along the Oregon coast. 
Down the Columbia River, however, the 
strike affected some mills and some logging 
camps, such as the plants at Westport and 
Wauna. Among the logging camps down be- 
cause of the strike are Big Creek Co’s. on the 
Oregon side of the river, and the Deep Creek 
camp on the Washington side. Approximately 
50 percent of the camps in the district are 
down. It is estimated that sixteen hundred 
are striking in Portland, and approximately 
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9000 throughout the Pacific Northwest, or 
about one-third of the total employed. 

The lumber industry here was pleased to 
jearn that after June 10 it will be possible 
to ship lumber by rail to all points east of 
the Illinois-Indiana State line from here for 
72 cents, a reduction of 18 cents. The opinion 
among manufacturers is that the new rate 
will open many new markets and encourage 
a greater use of lumber in many instances. 
In the meantime the lumber men here and 
up the Willamette Valley are getting to- 
gether for the purpose of trade promotion. 


Tacoma, Wash. 


With more vessels calling here during the 
last fortnight than in any similar interval 
since the first of the year, Tacoma’s lumber 
shipments have been heavier, as mills and 
customers alike are making every effort to 
get their orders in transit before May 6, the 
date set for the calling of the general lumber 
strike. While a large portion of the water- 
borne business has been either intercoastal 
or destined for California, heavy shipments 
to the Hawaiian Islands, Japan, China and 
the United Kingdom also have been reported. 
New business has been good, but, because of 
the strike situation, operators have been a 
bit wary about booking too heavily. Most 
mill inventories have been built up and are in 
fairly good shape to withstand inroads that 
are sure to come with a general strike tie-up. 
Lumber shipments from the adjacent ports of 
Grays Harbor, Willapa Harbor and Olympia 
likewise have been heavy. Millmen here are 
enthusiastic over announcement that eastern 
railroads are planning to inaugurate a trial 
water-competitive rate, which will become 
effective the last of June. Such a rate, they 
point out, will be a distinct reduction from 
existing rates and will give operators here an 
advantage in bidding on future business. 


Warren, Ark. 


Arkansas Soft Pine.—Volume of business 
during the last ten days has been larger than 
for any similar period for more than six 
months. New business exceeds current pro- 
duction by more than 30 percent. Most mills 
are advancing practically all items of stock 
from $1 to $38. Nos. 2 and 3 common have 
been advanced because surplus stocks have 
been cleaned up; several price lists show $14, 
mill basis, for 8- and 10-inch No. 3, while 
prices on No. 2 vary from $19 to $21; other 
widths have been advanced in proportion. 
Most items of Nos. 1 and 2 dimension have 
been stepped up at least $1. Bé&better edge 
grain 3- and 4-inch flooring has been ad- 
vanced from $2 to $3—3-inch to $59 and 4-inch 
to $58—while all larger mills are asking at 
least $38, mill, for both 3- and 4-inch 
B&better flat grain flooring. End-matched 
flooring, in both flat and edge grain, has been 
advanced accordingly. Practically all pro- 
ducers are limiting sales on both end-matched 
and random-lengths stock to 4,000 to 6,000 
feet each per car. Practically all B&better 
finish items are $1 to $2 higher, with sales 
restrictions applying on 12-inch in all thick- 
nesses, and some mills are limiting the sale 
of narrower widths of finish. Supply of 
B&better base and finish, 1x8-inch, 16-foot, 
is rather limited, while 4- and 6-inch, 14-foot, 
18 none too plentiful. Random lengths in 
10-inch finish are in better supply than in 
any other width. It is becoming increasingly 
difficult for buyers to place mixed orders call- 
ing for any quantity of the above items. 
Government orders to be placed this week in 
northwest Arkansas total almost a million 
feet. All stocks of 6-inch No. 2 center 
match have been cleaned up, and surplus of 
8-inch No. 2 has been greatly reduced. One 
large wholesale concern from the Central 
West had to pay $2 more for 6-inch No. 2 
center match for some CCC camps than it 
had figured on. Due to continuous heavy 
rainfall, several operators are hard pressed 
to secure enough logs to cut their present 
quotas; most large operators are still ob- 
serving production quotas. Practically every 
operator of consequence in this territory is 
also observing the hour and wage provisions 
of the Code. Several small operators have 
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ericas Lumber Centers 


a fair log supply, but their stocks are badly 
broken, and they are turning down orders 
that were more acceptable 30 days ago. 


Hardwoods.—Demand has shown some ex- 
pansion, and prices more stability. Several 
»perators are considering making advances on 
scarce items such as 4/ and 5/4 FAS red oak. 
Orders for thick stock requiring special cut- 
ting are entered subject to delay. Oak floor- 
ing companies have built up their order files. 
Some concerns have declined to quote on 
No. 1 and better short oak flooring, or on 
No. 2 common, on which practically all mills 


57 


are oversold 30 to 90 days. The flooring mills 
report more demand for high grade flooring 
than they have had in the past year, and are 
beginning to work off their surplus. Further 
heavy rains have almost tied up logging 
operations, and log supplies at several mills 
are the shortest in many years. It will now 
be 20 to 30 days before it will be possible 
to log in the bottom lands. 


Louisville, Ky. 


Southern Hardwoods.—Trade is looking up 
just a trifle. Prices are a little firmer, but 
there is still too much cheap lumber for the 
market to be at all satisfactory. More mills 
have closed down, and production is at a 
very low ebb. The furniture and planing mill 
folks have been buying, while auto woods are 
moving on orders placed some weeks ago, 
and the box trade is more active. Flooring 
is more active than it has been in some 
time, but chiefly the low priced items, at a 
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- = =simply amazing, Mr. Holmes.” 


"Elementary, my dear Watson--Elementary”’ 


Solving the problem of finding new, desirable customers, is 
indeed “elementary” with the TWICE-A-WEEK Supplemental 
Sheets to the Lumbermen’s Credit Rating Book at your fingertips. 


New concerns starting up are immediately listed in these 
Supplemental Sheets, enabling you to go after this new business 


They also bring you the latest credit changes as they occur, 
thus providing CONTINUOUS RATING SERVICE on all of your 
accounts—without the necessity of requesting a Special Report on 
each account in which you are interested, in order to be entitled 


The NEW Spring Edition of the Credit Rating Book, in 
addition to being supplemented TWICE-A-WEEK offers— 


Exceptionally detailed classification of each busi- 


Net worth and mode of payment ratings which 
reflect much information developed through our 
exclusive trade channels. 


~ 
Street Addresses—State Maps—Digest of Commer- 


Let the Lumbermen’s Red and Blue Book Service help 
solve today’s credit and sales problems for YOU. Order your copy 
of our NEW edition today—Remember “It’s always up-to-date 
because it’s supplemented TWICE-A-WEEK.” 


30 Day Approval Plan 


If you have not used the service since inauguration of the 
improvements made possible by the merger (in 1933) of the old 
Red Book and the Blue Book, you are entitled to our 30 DAY 
APPROVAL PLAN. Inquire today. 


ADDRESS DEPT. 


Lumbermen’s Credit Association Inc. 


“a” 


99 Wall Street 
NEW YORK 
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Write us for samples. 


LENNON 


WALL PAPER COMPANY 
Joliet, Illinois 
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431 Balter Bidg.,New Orleans, La. 
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time when producers are loaded with higher 
grades. There is an increasing demand for 
poplar siding. The cooperage trade reports 
steady demand for bourbon barrel material 
and barrels, and beer barrels have been 
moving well since February, with demand 
for dry stock good. There is still an active 
demand for building lumber and cypress in 
connection with distillery construction. 


Memphis, Tenn. 


Southern Hardwoods 
ter than at any previous time during 1935, 
and shipments exceptionally heavy, with 
many deliveries being made on old orders. 
Improvement was noted in both domestic and 
export markets, but there is doubt as to con- 
tinuance of present volume. Strikes in the 
automobile industry have held up shipments 
to some extent, and there has been a general 
slowing up of demand from other consumers, 
including furniture manufacturers. Retail 
yard business, however, is good and should 
grow during the spring months. There has 
been a fair demand from manufacturers of 
boxes and crates; cottonwood for beer boxes 
is moving in increased volume, especially to 
the northern States. Export trade was good 
throughout April and shipments were excep- 
tionally heavy, because rate advances were 
to become effective May 1. English importers 
are not now buying, but are expected in the 
market again soon. Production has been 
slowed up because of rains, and, while mills 
wish to run, they are unable to get logs. 


Kansas City, Mo. 


Southwest Market.—Last week’s business 
was the best since the first of the year, and 
lumber wholesalers and manufacturers here 
were anticipating a continuation of heavy 
volume well into the early summer. South- 
western building activity exceeded expecta- 
tions. Reports from several building trades 
lines indicated activity was at its highest 
peak since 1930. Mills during the past fort- 
night have sold more lumber than they could 
produce under present conditions. The trend 
of the market was definitely upward with 
manufacturers advancing their prices. The 
strike at Pacific Northwest mills has strength- 
ened the market. It appears that the bulk of 
orders will be turned to southern pines. 


Sales have been bet- 





Retail.—Reports from 156 retail yards in 
the tenth Federal Reserve district showed 
March sales of lumber in board feet 
increased 37.1 percent, and dollar sales of all 
materials 38 percent, over February. Lum- 
ber sales were 12.4 percent, and dollar sales 
were 25.2 percent, larger than in March, 1934. 
But during the first three months of 1935, 
sales of lumber were 6.3 percent less than in 
the first three months of 1934. Lumber in- 
ventories, although showing a slight increase 
for the month, were 8 percent lighter on 
March 31 this year than on the like dats last 
year. 

Industrial.—Shipments to automotive manu- 
facturers fell off sharply as a result of the 
strike in eastern automobile plants, but the 
loss was somewhat offset by scattered sales 
to other lines, including sash and door plants, 
which hold new contracts for CCC camp sup- 
plies. Furniture trade was fairly active, 
while cooperage and box plants were laying 
in supplies for the summer’s beverage busi- 
ness. 

Southern Pine was moving steadily, and 
some wholesalers were not quoting, since 
they were unable to furnish shipment. Heavy 
rains throughout the grain belt, with the pos- 
sible exception of Kansas, have brought out 
orders from agricultural districts which have 
not been heard from all spring. Industrial 
business was active. 


Western Pines.—With inquiries from mill- 
work plants showing a decided increase, mill 
representatives reported mill facilities would 
be taxed to capacity, under present limita- 
tions, to furnish supplies if this business de- 
velops. There has been no opportunity to 
accumulate supplies, since shipments have 
been moving steadily and absorbing current 
output. There were some misgivings that 
labor difficulties on the Coast might spread to 
pine plants, and dealers here were not push- 
ing for orders, fearing that they might not be 
able to furnish shipments. 


Douglas Fir.—The market was demoralized 
by the threatened strike and by the walk- 
outs at several plants. Fir already has ad- 
vanced $2, and mill agents here will not guar- 
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antee shipments. 
have ceased. 





Shingle deliveries already 


Hardwoods.—The market is fairly 5 
but a few soft spots have developed in sur. 
plus items. There was a slight falling off 
in industrial business, which had serveg to 
bolster up the hardwood market throughout 
the spring months. Strikes in the automo. 
tive industry were responsible for the cy. 
tailment of industrial demand. 


Shingles and Lath.—Shingle deliveries from 
West Coast mills already have ceased here 
although demand has been pressing, due ty 
the rainy weather. Southern shingle mills 
were producing their maximum under current 
regulations, and the supply was reported ip. 
sufficient to meet demand. Prices were gsyp. 
stantially higher. Lath were in good demang 
as a result of activity in the small homes 
building field. 


teady, 





Houston, Tex. 


Southern Pine—Sales during the past two 
weeks increased very materially, with the re. 
sult that the larger mills advanced prices 
approximately $1. Low grade lumber has 
moved rapidly since the first of the year, go 
mills are now short of all items of No, 3. 
There are very few items in surplus at saw- 
mills; these are principally 2x10- and 2x19. 
inch No. 2. The greater number of mills are 
losing money at today’s prices, and would 
like to see an advance of $5 a thousand, but 
wish to avoid too rapid mark-ups. 


Hardwoods—While demand is fairly good, 
prices remain unsatisfactory. Heavy rains 
throughout the producing territory have 
forced most operations to close down on ac- 
count of their inability to log, so production 
is going to be curtailed. Some points in 
southern Texas have had as much as 9 inches 
of rain within the past week. 





Shingles and Lath—Because of a tendency 
on the part of some shingle mills to reduce 
prices, buying has let up, although a con- 
tinued increase in demand for shingles 
throughout Texas is indicated. Lath continue 
strong, No. 1 being freely sold at $3.75, mill 


Norfolk, Va. 


North Carolina Pine.—There has been a 
decided improvement in the demand. The 
Federal Government is buying a tremendous 
amount of lumber for new CCC camps, and 
the FHA is getting results. The bulk of the 
increase in demand has been for air dried 
and kiln dried roofers, but there also has 
been an increase in orders for small framing 
in mixed cars. Prices today are higher than 
two weeks ago on many items. Air dried 
roofers have advanced as much as $1, and all 
widths are hard to buy for quick shipment. 
Kiln dried No. 2 common roofers and dressed 
boards have also been in brisk demand, both 
for car and cargo shipment, and many of 
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the mills are out of the market entirely and 
have withdrawn their lists. The better de- 
mand for dry framing, rough and dressed, in 
mixed cars and also solid cars of one item, 
has influenced a price advance, which was 
helped by the better tone of the roofer mar- 
ket. B&better and No. 1 common grades have 
not been so active, but are improving all the 
time; it is beli¢ved that good lumber will be 
$2 to $4 higher before thirty days. The im- 
provement in demand, however, has not been 
apparent in all sections—and, in those sec- 
tions where demand is quiet, reports of low 
prices are numerous. The small framing 
mills have not as yet benefited, but many of 
the roofer mills are going to hurry around 
and buy up all the good air dried and kiln 
dried stock they can get their hands on, 
especially when prices are slowly but surely 
going upward. Shipments were heavier dur- 
ing the last half of April, and today most 
mills find their yard stocks badly broken, and 
are not in position to take on many mixed car 
orders, which are more or less attractive as 
to price ete. There are quite a few large 
mills and small mills oversold on all No. 2 
common and lower items, and they expect to 
be out of the market for at least thirty days. 
Millmen, therefore, desire to build up their 
stocks. Even with the increased working 
hours during April, it is doubtful if as much 
lumber was made as during March, because 
the weather during the first half of April was 
terrible, but since April 16 it has been all 
that could be desired. Most of the mills have 
recently gone on working basis of 50 to 55 
hours a week. 
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H. L. Hacket, of Macon, Ga., field represen- 
tative Red Cedar Shingle Bureau, was ac- 
companied on an Alabama business trip last 
week by W. W. Woodbridge, of Seattle, execu- 
tive secretary of the bureau. 


p. A. Hayward, of Washington, D. C., has 
heen named acting chief of the forest products 
division of the Department of Commerce. He 
has been assistant to Axel H. Oxholm, whose 
resignation as chief of the division is reported 
on page 38 of this issue. 

Charles L. Wheeler, of the McCormick Lum- 
her Co., San Francisco, “works by day and 
flies by night.” He is now absent from his 
headquarters in that city on a (literally) fly- 
ing trip throughout the country, planning to go 
as far east as Puerto Rico. 


Joseph Silversteen, head of the Gloucester 
Lumber Co., Rossman, N. C., on his way back 
from one of his periodical trips to New York 
stopped off May 2 in Baltimore to exchange 
ereetings with a number of local distributors, 
among whom he is well known and popular. 


The West Virginia Lumber Co., which has 
been located in the Investment Building in 
Pittsburgh, Pa., on May 1 moved to new quar- 
ters in Suite 1623, Oliver Building, in that city. 
This company, of which Paul B. Dickey is 
general manager, is an old established concern, 
well known in the trade. 


H. A. Crane, of Baltimore, Md., mill rep- 
resentative, has lately taken on the Dalton 
Lumber Co., shortleaf pine marketers at Nor- 
folk, Va., and the Hirsch Lumber Co., manu- 
facturer of longleaf and cypress. Mr. Crane 
went to Baltimore originally as the represen- 
tative of West Coast mills. 


Roy H. Felt, for many years in the lumber 
business in Salt Lake City, Utah—at different 
times as retailer, wholesaler and sawmill oper- 
ator, and recently as a cedar pole specialist— 
has been appointed clerk and purchasing agent 
of the Salt Lake City Board of Education, out 
of a field of more than sixty applicants. 


James M. Brown, president Long Lake Lum- 
ber Co., Spokane, on his return from a trip to 
New York, Boston, Washington, Chicago, 
Cleveland, Detroit and other cities, reported 
that business in the East is developing in a sat- 
isfactory manner and probably will continue 
to do so but he does not foresee anything like 
a boom. 


Levi Frank, of the P. L. Frank Lumber Co., 
Ravenna, Ohio, was elected president of the 
Ravenna Rotary Club at its annual meeting 
April 29; he is one of the four charter mem- 
bers still in the club and has missed only three 
meetings since it was organized in 1925. His 
son Earle, who has not missed a meeting since 
he joined the club several years ago, was re- 
elected secretary. 

_Arthur B. Church, for sixteen years the Bal- 
timore (Md.) representative of Robert R. 
Sizer & Co., of New York, and acting in a 
similar capacity for Frank Niles, has gone in- 
to business on his own account and made con- 
nections with several producers, whose stocks 
he is handling, besides engaging in other mar- 
keting activities. Mr. Church is one of the 
most popular members of the trade. 


"$13,146 Says | Can Do It" 


New York, May 5.—The friends and ac- 
quaintances of Frank May, well known Mem- 
phis lumberman, may be skeptical as to his 
ability as a hiker, but he is so confident that 
he can walk 325 miles in 17 days that he has 
placed a bet of $3,000 with a business competi- 
tor and joined a party of 48 men and women 
who left from Broadway and 64th Street in this 





city on this 325-mile 17-day hike to Dansville, 
N. Y. When the party began the hike, Mr. 
May, 69 years old, expressed disappointment 
because he could find no one willing to accept 
a bet for $13,146 that he could walk the dis- 
tance in 17 days, and he still held a check for 
that amount. 

During a stop at Grant’s Tomb, Mr. May, 
for the benefit of the photographers, shed his 
shoes and bared his feet to show bunion and corn 
plasters worn for protection from blisters, then 
placed his feet on a piece of ice to demonstrate 
his remedy for tired feet. The first stop for 
the night was made at Patterson, N. J., 22 
miles away, where Mr. May was still going 
strong. 





Management of Fence Manufactur- 
ing Company Is Changed 


Peoria, Itt., May 6.—W. H. Sommer has 
been elected president of. the Keystone Steel & 
Wire Co., well known; fence manufacturing 
concern, and R. E. Sommer is the new vice 
president and general ma‘nager. C. W. La Porte 
is vice president, and D. P. Sommer is vice presi- 
dent and general superintendent. Of the former 
officers and directors only Henry G. Sommer 
remains, as executive vice president and treas- 
urer. The officers and directors who have re- 
signed include W. C. Buchanan, president and 
general manager; W. W. Barton, vice presi- 
dent; E. P. Kastien, general superintendent and 
purchasing agent; Hiram E. Todd and A. G. 
Heidrich, members executive committee; and 
John V. Reynders, consulting engineer. 

—_—_—_—_—_—_—_—_—_— 


Arkansas Firm Reorganized 


Brink.ey, ArK., May 6.—The F. T. Dooley 
Lumber Co. has undergone a reorganization, 
and Norman B. Buehl, former vice president of 
the company, is now secretary-treasurer. T. E. 
Jones, former secretary-treasurer, will go to 
Cedar Rapids, Iowa, where he will be in the 
lumber business. 


Made Northwest Manager for Saw 
Manufacturer 


SEATTLE, Wasu., May 4.—N. A. Gladding, 
vice president E. C. Atkins & Co., Indianapolis, 
Ind., is in Seattle this week, accompanied by 
George T. Milligan. Mr. Milligan has just 
been appointed Pacific Northwest manager of 
E. C. Atkins & Co. He was connected with 
the Marshall-Wells Hardware Co. for many 
years and had his headquarters at Portland 
until about a year and a half ago, when he 
was transferred to Duluth, Minn. He comes 
back now to the Seattle and Portland territory 
representing this well known saw manufacturer. 

T. C. Morris, of Seattle, will continue as 
direct factory representative, serving the saw- 
mill and logging operations of the territory. 








Eastern Canada Gets Shingle 
Field Man 


The directors of the British Columbia divi- 
sion of the Red Cedar Shingle Bureau have 
announced the appointment of Maurice M. 
Walker as its field representative, to conduct a 
comprehensive program of trade promotion in 
eastern Canada. Mr. Walker is well known in 
the shingle business of British Columbia. He 
has had many years of practical experience with 
prominent shingle manufacturers. It is expected 
that he will make his headquarters in Toronto, 
but will spend most of his time on the road, 
making contacts with dealers and the construc- 
tion industry. 
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Build Sales With 


CERTIFIED LUMBER 


Why not sell your customers trade- 
marked, grade-marked lumber? 
They're accustomed to buying identi- 
fied products in foods and many other 
lines. When your customers become 
acquainted with the unvarying ex- 
cellence of Booth-Kelly Douglas Fir, 
they'll ask for it and tell all their 
friends. You can capitalize and build 
business on the reputation and con- 
sistent high quality of Booth-Kelly 
products—and our convenient and 
economical Mixed Car Service helps 
you in maintaining well rounded as- 
sortments with minimum investment. 


We'll appreciate an opportunity to 
tell you more about Booth-Kelly 
products and service. Drop us a line 
today! 


We are headquarters for Association Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 


\BocthiAtell 


“LUMBER C 
SUGENE ORE 





TWO MILLS—SPRINGFIELD & WENDLING, ORE. 
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Eastern Trade News 


[F. J. Caulkins] 


Boston, Mass., May 6.—Aside from the trend 
of lumber consumption, which does not change 
materially from week to week, the absorbing 
current developments that are to hold a whip 
hand over lumber merchandising in the imme- 
diate future, include the threat of a widespread 
cessation of production and shipments from the 
West Coast, and the prospective adoption of a 
sharply lowered transcontinental rail rate for 
the movement of lumber into eastern territory. 
Stocks at Atlantic coast terminals have been 
drawn down heavily during the past two weeks, 
as the yard men sought to cover their require- 
ments as far ahead as possible. 

The attitude of New England lumber manu- 
facturers toward the proposed cut in the trans- 
continental all-rail lumber rate from the West 
Coast to points east of Chicago was developed 
at the meeting of one hundred manufacturers in 
Manchester, N. H., on Friday April 26, as re- 
ported in another column. Today it is reported 
that the Eastern executives have formally 
adopted the new rate, and are printing a new 
tariff sheet to become effective on June 10. It 
is said that the case will now be taken before the 
Interstate Commerce Commission on appeal by 
several of the eastern trunk lines, the New Eng- 
land executives and the eastern lumber opera- 
tors, and this appeal would call for a public 
hearing at an early date. Opposition by the 
eastern railroads is based upon the inadequacy of 
their portion of the rate in covering the cost of 
hauling, also the probable reduction of carload 
shipments originating on their lines. Eastern 
lumbermen point to the effects on spruce produc- 
tion of the invasion of eastern markets twenty 
years ago by fir and hemlock from the West 
Coast, as reason enough why they should op- 
pose letting down the bars to an inflow of low- 
cost lumber from the Inland Empire and Mon- 
tana. They insist that production costs in New 
England are much higher than in the Far West. 

West Coast Fir and Hemlock—Receipts at 
the Boston docks in April reached a total of 
11,397,404 feet, against an average in April 
for the previous five years of 6,588,181 feet. 
The April total was the largest in any month 


since September, 1933, when 22,392,000 feet 
was landed here For the first three months 
of 1935 the total is 27,525,451 feet; 1934, 
20,305.4388 feet: 1933 22,646,325 feet: 1932, 
37,144,216 feet; 1931, 50,969,329 feet; 1930, 51,- 
626,040 feet. Nearly all parcels arriving in 
April were on orders and went direct to the 
dealer yards Thus local holdings at the 
distribution yards were not added to, and 
free buying from storage made such inroads 

available stocks that premium prices 
were soon in order. Small yard sizes of 
dimension are now held at $2 over Code; 
vertical grain fir flooring, $3 over; all sizes 
of uppers, $2 over, and stepping $5 over; 
No. 3 common dimension, $3 over. All sizes 


of 


boards are scarce, with the No. 2 common 
at $1 over Code, and the No. common at 
$3 over. There are very few No. 3 boards 
available at any of the Atlantic terminals. 
Hemlock from storage sells at $2 below fir. 
In the present situation, all quotations are 
subject to immediate acceptance. 


Eastern Spruce.—A number of substantial 
yard schedules have appeared in the market 
during the past week, but there is little 
pressure to sell on the part of the mills, as 
they have accumulated heavy order files, and 


a dimension schedule that is at all hard 
commands top figures. Most of the eastern 
mills have started up, and the new drives 
of logs are moving favorably toward the 
mill booms Small scantling delivered at 
Boston rate points is still available at the 
old base of $32, with the 2x8-inch at $34@36; 
10-inch, $37@38, and 12-inch, $39@40. There 


are Offerings of the smaller sizes of scantling 
from small mills as low as $30. A good run 
of dry dimension—when _  available—com- 
mands a premium of $2 to $3 over above 
quotations. Dry boards also continue scarce 
and firm in price. The 5-inch and up are 


active and firm at $28@29, with the 4- and 
5-inch matched boards at $28@30, and the 
6- and 8-inch firm at $33@35. The 2- and 
3-inch furring may be had at a price range 
of $27@29. 

Lath and Shingles.—There is increased ac- 
tivity in this class of short lumber as the 
spring repair and remodelling season reaches 
full volume. The 1%-inch lath sell at a 
range of $3.65@3.80, with the wider size at 
$4@ 4.25. 
grades of white cedar shingles, with the 
extras quite strong at $4.25@4.50; clears at 
$3.75, and 2nd clears at $3. For the West 
Coast red cedars, prices all-rail from the 
mill do not change from $4.04 for the 16-inch 
XXXXX, and $4.43 for Perfections, though 
stocks at the mills are low and there is 
bitter complaint by operators that the Code 
production quota is so low as to be really 
embarrassing to the’ shippers. For red 
cedars from local storage there has been a 
mark-up of 10 cents to: XXXXX No. 1, $3.83; 
No. 2, $3.29; No. 3, $2.95; and 18-inch perfec- 
tions are $4.16. These prices are per square 
for kiln dried stock; air dried, 15 cents less. 








Pine Boxboards.—Good average widths of 


round edge boards are being sold f.o.b. the 
mill yards at around $15@16, the latter 


being the full Code figure. The poorer lots 
move at lower prices. For delivery at Bos- 
ton rate points by rail, prices range $19@21, 
but a steadily increasing volume of this 
lumber is moved by truck to points within 
200 miles of the mill at a lower cost. Square 
edge box, 1x5-inch and up, is active and firm 
at $24@26 at the mill. 

Maple Heel Stock. 
buying of thick 
Shippers of well 





There is little snap to 
maple for the new season. 
graded stock are holding 


There is a freer call for the better 


May 11, 193; 


for $85 for standard heel maple, but ther 
are sales in this class from $70 up, The 
smaller shops that are scouring the market 
for sub-standard stock are bidding as low 
as $45@55 for air dried full length stock 
that will grade No. 2 C&Better, and a Sale 
is occasionally reported around that figure 
All of the better shops have long Since 
abandoned the use of full length maple, and 
call for the short lengths with most defects 
cut out. 


T. H. Shepard, president of Shepard & Morse 
Lumber Co. and Shepard Steamship Co., of Bos. 
ton, accompanied by Mrs. Shepard, will leave 
May 16 on an overland trip to the West Coast 
thence to the Hawaiian Islands, where they wili 
visit their daughter and son-in-law, Maj. R, G 
Barrows, and their three children. The major 
is attached to the Army station in Honoluly 
Mr. and Mrs. Shepard will be away from Bos. 
ton two months. 


Edward V. French, a vice president of the 
Atlantic Lumber Co., Boston, manufacturer, 
wholesaler and exporter of hardwoods, was a 
passenger on the April sailing of the Cunarder 
Scythia for his periodical visit to the hardwood 
consuming markets of northern Europe and 
Great Britain. He will remain abroad two 
months. 

Farnham W. Smith, manager of the home 
office of Blanchard Lumber Co., of Boston, re- 
turned to his office today from a three weeks’ 
sojourn in Bermuda. A new name is added to 
the executive personnel of the Blanchard Lum- 
ber Co. Herbert E. Harwood, who since the 
death of H. W. Blanchard in 1930 has been a 
director of the company, will hereafter devote 
a major portion of his time to executive duties 
in connection with the management of the busi- 
ness. His wife was Marjory Blanchard, a daugh- 
ter of the late Herbert W. Blanchard and a sister 
of Scott Blanchard and of the late Wells Blan- 
chard. Mr. Harwood will continue to devote a 





Drying Battery Separators in Jersey 


RipceFieLtp, N. J., May 6.—Development of 
modern methods of drying Port Orford cedar 
has encouraged. an increasing number of east- 
ern plants to utilize these methods to dry Port 
Orford cedar products, particularly battery 
separators, in their local plants. An outstand- 


tice on the Pacific Coast, the Robt. Wick Lum- 
ber Co. uses a high-powered Moore cross-cir- 
culation veneer dryer to season separator blanks 
on low temperatures. 

Billets or logs are shipped from the Coast 
to the Ridgefield plant, where they are sliced 











Seasoning costly Port Orford cedar battery separators in high-powered Moore cross-circulation veneer 
dryer at plant of Robt. Wick Lumber Co., Ridgefield, N. J. 


ing example of this is found at the plant of 
Robt. Wick Lumber Co., in Ridgefield, which 
has a capacity of a million battery separators 
per week, making them of Port Orford cedar 
and Douglas fir. Separators are grooved pieces 
of veneer used to separate the “grids” in stor- 
age batteries used in automobiles, mine cars, 
submarines etc. Because high-priced Port Or- 
ford cedar has proved so satisfactory for this 
purpose, over 90 percent of all separators are 
made of this wood, which grows only in a small 
section of Oregon and California. 

Making separators is a specialized process, 
requiring the finest manufacturing facilities and 
drying equipment. Following established prac- 


into sheets 1/10 of an inch thick, each large 
enough to make four separators. These thin 
veneer sheets are then stacked eight to ten 
deep, and dried on low temperatures, down to 
a moisture content of 10 percent. . 
Running the dried blanks through grooving 
machines which cut grooves 1/20 of an inch 
deep, is a real test of drying, for if it is not 
perfectly done, the blanks will cup and split. 
As separators are made from high-priced wood, 
excessive culls can not be tolerated. 
According to Jack Michaels, manager of the 
Robt. Wick Lumber Co., battery separators are 
probably the most accurately machined wood 
product on the market today, cuts being made 
within an accuracy of 1/1000 of an inch. 
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there ee : : R. T. Ti ; cecutive secretar 

° ; time to his business as a factor . =e itus, executive secretary of the In- 
a. portion of his time tercoastal Lumber Distributors’ Association, 
rKet in co . 


: returned last week from attendance at the 
4 low The trustees of Porten Towne, 10. opens LCA meeting in Chicago, at which the pres- 
Stock a large pulp and paper plant at Lincoln, N. H., ent status of the Lumber Code was thor- A RAILROAD 
| Sale occupy space in another column, offering for oughly discussed. Mr. Titus declares that 
Sure. rompt sale about ten miles of heavy relay rails, as the socalled “7 point program” suggested 
Since go a Clark bandmill and sawmill equipment to by NRA is of primary importance to the 


Poers be removed from the old lumber mill at Lincoln, manufacturers, it will be ‘their problem to 
: The trustees will hereafter concentrate upon the determine just how far they are inclined 
€ to go in supporting the revamped NRA pro- 














Morse production of pulp and pager. gram. He stated that so far as wages and 
a nc . ; 
head Baltimore, Md. “eM tho Five locomotives in 
Soast North Carolina Pine.—Business has under- A project of vital importance is being de- e 
y will gone some expansion, though the buying is veloped at the State House in Albany, which running order. 
R G still of a cautious character. Building shows if consummated as now proposed will plant 
ras a pick-up. Box making, however, is reported a gigantic mid-Hudson freight port on the ° 
najor to be quite dull. There is somewhat more east side of the river, either in the vicinity Over 10 miles of 60 
oluly, lumber on the wharves. Prices are steadier. of Poughkeepsie or at Wappingers Falls— ° 
Bos- Longleaf Pine.—Construction by the dis- possibly one at each location. Such a ter- and 70-lb. relay rails 
tilling industry is providing a gratifying out- minal or terminals would serve a wide terri- ° h = 
f the let for longleaf. Some other sizable jobs are tory and at a much lower dockage cost than wit joints 
calling for stocks. Prices realized are fairly is possible at the larger centers of popula- 
turer, good. tion. A special commission has been mak- 
vas a Cypress.—Demand continues to lag, but ing a study of the project, and its very fa- ALSO 
arder some of the cooperage plants are in the mar- vyorable report is now in the hands of the 
wood ket to an extent. Local stocks are small, and _  jegislature. It is suggested that such a port . 
and orders call for prompt delivery. Quotations would prove of real economic value as a dis- + 
two ap bene - ne a ee oe SS a lumber ——. ” CLARK 8 BAND MILL 
ugias Pir ¢ Scott anchard, manager o e New 
coast have resulted in a stiffening in quota- york office of the Blanchard Lumber Co., left 
home tions. The mills are refusing to book orders friday for a three weeks’ vacation. 
n, re- except for prompt shipment—not beyond 


veeks’ the time when the strike is expected to go into Detroit, Mich. And carriage, twin 









































































effect. Assortments in the largest distribut- : 2 
pa ing yards at eastern points are being worked Building activity continues and, though engine drive, to- 
‘ down. Distributors of West Coast lumber not yet normal, is three or four times greater ° 
e the in this market are studying the effect of the than that of a year or two ago. Much large gether with other 
een a reduction in overland freight rates that has construction is in prospect, and, at a recent ° 
levote been proposed by the railroads. This reduc- FHA meeting here, Federal Housing Admin- sawmill and wood- 
duti tion will amount to about $3.50 per thousand istrator Moffett was told that $64,000,000 ° ° 
— feet, and will doubtless be promptly passed worth of building is planned in this city. working equipment 
i. on to the buyers and in the end reach the con- This includes much factory construction— 
a sumer. such as steel mill, automobile plant addi- , 
sister Hardwoods.—A noticeable increase in the tions, Federal building etc. Modernization 
Blan- movement has developed. Prices are making and repair work under Title I of the Na- RAYMOND U. SMITH Trustee 
rote a some response. Export shippers find their tional Housing Act seems to be doing fairly ? 
activities attended with formidable difficulties, well. Little progress has been made in For THE PARKER - YOUNG CO. 
anes: financing new buildings under Title II, the RE 
NEW YORK N Y new residential construction being financed LINCOLN, NEW HAMPSHI 
i - a more or less along traditional lines. 
) New York, May 7.—There have been Apprehension as to the possible effect on 
freer sales and heavier arrivals of the West lumber supply and prices of the West Coast ™=—— 
Coast woods by water during April than in strike situation, while still in evidence, 
Lum- any monthly period in the past twenty Seems to have lessened somewhat. The even Ri h rd Shi in Cor 
$-Cir- months, and the offices here, both wholesale — = demand for — & oe market ic a pp g p. 
lanks and retail, credit this buying enthusiasm to probably accounts for th fe tocks are very Established 47 
1anks - ‘ : low and, if anything like a large demand stablished 18 
the labor troubles in lumbering and ship- hould a 1 the West C : siteatl RK 
re ping circles on the Northwest coast, for *%0U ae - ee 44 Beaver Street, NEW YO 
Coast : z ean . oo would be regarded very seriously. The feel- 
siiced yards here are covering their requirements ing seems to be that in some way the strike 
and 20 forestalling a possible shortage of situation will be alleviated when the time Ocean Freight Brokers 
— stock at the terminals later on. Nearly all comes for absolutely necessary replacement d C t t 
lumber arriving in April was on order and ; ait F 
é of inventory. Ir 
went direct to the buyers, leaving at the * | an on rac o 5 
terminals but a few scattered parcels to add ‘ 
to available stocks, which have melted Buffa O, N. Ve Foreign Forwarders, Customs Bro- 
sharply during the past two weeks. In this The lumber trade has been stimulated kers. We handle all classes of cargo 
situation there has been a general mark-up lately by the threat of a serious strike at the and attend to collectior of invoices. 
of prices for both fir and hemlock dimension Pacific coast mills, and advances in prices. 
and boards at the distribution yards, sales Wholesalers have been taking orders subject Special department handling export lumber shipments 
being made today at about $2 over Code for’ to the ability of the mills to ship, and prompt 
; the smaller dimension sizes. No 3 common deliveries of fir and shingles have been hard 
oa boards are very scarce and are firm at $3 - obtain, Some gy ee — have 
se over Code. Quotations are made subject to een arriving here by lake-and-rail, but this 
we prompt acceptance, and schedules calling for ™ovement will probably slow down in the hatar*tetpartyot <. OU 
< mill shipment are accepted subject to delay ear future, as a reduction of 15 cents per Fine Food at Reasonable Prices 
* in assembling and moving the stock from hundred on all-rail lumber from the Coast 
a «3 the West Coast. Prices of shingles from is expected to go into effect on June 10. A 
* local storage have been marked up, but thus stiffer market in southern pine has developed 0 e ll 
fer the average is not more than 16 cents - - —_ week or two, with —_ stocks of 
— Per square. Arrivals in April were more ae yr ee small. —— build ng figures OUTSTANDING ROOM VALUES 
than offset by the increase in sales and de- owed — een unsatisfactory; they show $2 50 
feneer liveries, Yard trade on Manhattan, in Brook- aie oy taken out, but the average val- - “Pp 
lyn and Jersey City is sluggish, but reports ae ‘ much below the average. 
from the suburban sections point to a fairly . @?dwood.—Demand has dropped off. Buy- — ==, 
—_ active spring season with orders running ‘'™° eager for immediate — oy 
; largel : ‘ = ‘ manufacturers are waiting to learn the out- 
thin a" to lots for remodeling and repair come of the shows. Trade has been hurt by a Surface Measure 
> ten Details are quite complete for the forty- soft market in some woods, as well as the un- 
yn to third annual convention of the National- ay He oe See Serre ee ESTIMATOR 
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the gloom at 119th and Halsted streets one 
might see a great variety of automobiles—fifty- 
three of them, to be exact—parked in the spa- 
cious yard of the Sterling Lumber & Supply Co. 
Maybe a passerby might think the company had 
gone into the used car business. But each of 
those cars had a different owner, and they all 
were inside the dealer’s beautiful office building. 
Most of them were contractors, come together 
on invitation to learn about new products Ster- 
ling sells, or new ways to sell old products. The 
men listened attentively, asked occasional ques- 
tions, and voted enthusiastically to come back 
for similar meetings every few weeks—and the 
vote was taken even before the jovial crowd of 
builders adjourned to the basement for sand- 
wiches and what-have-you, buffet style. They 
had learned something new about lumber, in- 
sulation (a new “fill” type that is sold through 
retail lumber dealers only), the National Hous- 
ing Act, and two booklets to help them sell 
modernizing, and they had a good time. It was 
profitable to themselves, to the dealer and to 
the manufacturers represented, and a program 
that any dealer anywhere could duplicate. 
* * * 


The Huss Lumber Co., cypress specialist, has 
moved from 1549 Fullerton Avenue to larger 
quarters a few blocks away, at Racine and 
Selden Avenues, and a splendid warehousing and 
merchandising plant is in process of preparation, 
nearly completed. Alvan Huss in conversation 
with an AMERICAN LUMBERMAN representative 
this week was well pleased with business pros- 
pects, for demand is increasing after a lull due 
to bad weather. All the mills whose output is 
sold by the Florida-Louisiana Red Cypress Co., 
which he represents, are running, and Mr. Huss 
is taking advantage of the opportunity to round 
out his stocks to provide an assortment complete 
in every respect. 

* * « 


Rollin Crow, who for the past four years has 
been a salesman for the Edward Hines Lumber 
Co., calling on the railroad trade, suffered a 
compound fracture of his left leg April 24 in an 
elevator in a Chicago hotel, when his foot 
became cauglit in the elevator door; he is now 
in Chicago Memorial Hospital, and expects to 
be laid up for several weeks. His father, L. W. 
Crow, is well known in the Chicago lumber 
trade as manager of the Mears-Slayton Lumber 
Co. for many years. 

~ * 7 

Painters with gallons and gallons of gay col- 
ors were “dolling up” the fronts of the large 
sheds of the Joseph Lumber Co. when an AMEr- 
ICAN LUMBERMAN representative visited the big 
yard at Kimball and Belmont avenues last week. 
I. Callner, treasurer of the firm, said that the 
Joseph company expects a really good market 
this summer and intends to have its plant in 
good condition both to sell and to handle the 
materials. The company has one man devoting 
his entire time to promotion of business through 
FHA, and besides gratifying results under Title 
I, there are several jobs in prospect under 
Title II, but these of course take a little more 
time than a modernizing sale requires. 

+ * * 


It was raining in Chicago Monday, and com- 
paratively little lumber was moving out of the 
retail yards, which meant that the dealers were 
not so much in the mood to buy another car or 
two of lumber, but in his La Salle Street office 
Walter B. Vanlandingham, president Vanland- 
ingham-Cook Lumber Co., did not seem wor- 
ried. The rain would not stop all business, he 
knew, and neither would political arguing and 
congressional uncertainty. He looked through 
his schedule of sales made during April and thus 
far in May, counting up the cars each day, and 
the result was quite stimulating, varying from 
around fifteen to twenty cars on some days up 
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to more than fifty cars on one day, and above 
thirty on quite a number of days. All sorts of 
lumber, too—yard lumber, industrial, railroad 
and car material, “the whole works.” Prices 
have been firming up, and there is every pros- 
pect of continued rise, with some items hard to 
find at any price. “Lumber prices are on the 
way up, a housing problem is ahead of us, part 
of it here now, and I wouldn’t be surprised at 
anything,” he said. 
* 7 

Approval, for insurance under Title II of the 
National Housing Act, of a $12,500 mortgage 
for the construction of a steel-panel house to be 
built in River Forest has been announced by 
Carroll H. Sudler, district FHA director. The 





Eastern Wholesaler's Envoys Arrive 
and Chicago Likes Them 


John L. Cochran, well known hardwood 
wholesaler of New York City, has two per- 
sonable representatives in Chicago now, but 
this is no competitive threat to hardwood sell- 
ers here, for the representatives are his charm- 
ing twin daughters, the Misses Alice and Ann 
Cochran, talented ballet artists. They enter- 
tained at the College Inn, Sherman Hotel, for 





The Cochran Twins, daughters of a New York hard- 
wood wholesaler, please Chicago diners with their 
dance numbers 


two weeks and now they are at the Stevens 
Hotel, dazzling diners in the Continental Room 
with a splendid repertoire of rhythm, graceful- 
ness and beauty. 

Mr. Cochran has been a reader of the AmMEr- 
ICAN LUMBERMAN for over thirty years, so 
members of the staff went over to the Con- 
tinental Room, curious to see if the girls can 
dance the ballet as well as their dad can sell 
hardwoods. A well considered decision is that 
if he can sell lumber as well as they can dance, 
his competitors had better be “on their toes.” 
For if Mr. Cochran is anything like his 
daughters, he is on his toes most of the time, 
in his work. 

Most people don’t want to force themselves 
to be “up on their toes” about their jobs, for 
it sure looks like hard work. The girls stopped, 
after their dance, at the writer’s table and 
when this question was put to them they ad- 
mitted that it was hard work—at first. “But 
it’s easy now,” said Miss Alice. “Being on 
your toes comes quite natural to you after 
you've been at it a while.” She knows whereof 
she speaks, for the Cochran Twins have been 
on the stage for some time, and in the Metro- 
politan Opera Ballet for over six years. 
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IT HAPPENED IN CHICAGO 


It was night—Wednesday night—and through 


ten-room, two-story house, a product of General 
Houses (Inc.), of Chicago, pioneer in pre- 
fabricated housing, has been purchased by Frank 
P. Ross, Oak Park operative builder, for erec. 
tion by Buurma Bros. Home Builders’ Corpora. 
tion, and is scheduled for completion by Aug. 15 
The FHA loan (first to be made on a building 
of this type) was made by Prairie State Bank 
of Oak Park, ' 
* * x 

The John S. Owen Lumber Co., of Owen 
Wis., has opened an office in the Bedford Bujlg. 
ing, 203 South Dearborn Street, to tell Chicago. 
ans about its cut-over lands which are for sale 
A local newspaper announced that the company 
had “leased office space” at this address, and 
for two or three days J. F. Harlow had to give 
most of his attention to explaining things to dis- 
appointed stenographers, salesmen and _ others 
looking for jobs. Among the rush, howeyer, 
were some who were interested in buying land. 
But it’s a tough job selling anybody land, on 
which there is work to be done, with sundry 
millions of Federal jobs in prospect from the 


work-relief fund. 
* * 


In the April 13 issue of the American Lum- 
BERMAN it was mentioned that instead of stag- 
ing a building show this spring in Oak Park 
the West Communities Building League, an or- 
ganization composed of all factors in the con- 
struction industry, intended to run a ten-week 
newspaper advertising campaign. The cam- 
paign was duly started, under the guidance of 
the Oak Park Chamber of Commerce, and for 
five weeks there was nothing in the way of 
results that any of the dealers, contractors ete. 
could say was definitely caused by the advertis- 
ing. But when No. 6 appeared, with big black 
type shouting “It Will Cost Less to Build or 
Remodel Now!” something happened; already 
at least seven inquiries, looking to the building 
of new homes, have been received by various 
subscribers to the campaign, five of these are 
really “hot,” and two of them are practically 
sold. There is not a general contractor in all 
Oak Park who does not have at least some 
business, and some have enough to keep them 
busy all summer. Painting contractors, for ex- 
ample, are swamped with orders, but not with 
painters who are really good at their trade. 

e * = 


Babe, the Big Blue Ox, is at last going to 
visit the Union Stock Yards! And Paul Bunyan 
himself is going to ride herd on the mammoth 
animal, aided and abetted by Sourdough Sam, 
the cook. But calm yourself, for America’s 
most famous, most astounding, most erratic 
hauler of logs is not to be delivered to the 
slaughtering pen. Paul and Sam are going 
to have him on display (along with them- 
selves) in the International Amphitheater, and 
those stockmen who have been watching blue 
ribbon winners parade each fall in the Inter- 
national Livestock Exposition will have a 
chance to see an ox that is an ox. It is a part 
of the annual Chicago Boy Scout Circus, which 
this year will be presented before the members 
of the national council of the Boy Scouts ol 
America as well as the usual large crowd ol 
Chicagoans, for in this silver anniversary yeat 
of Scouting the council is holding its meeting 
in the home town of the late W. D. Boyce, the 
man who brought the Boy Scout idea to Amer- 
ica. The dates are May 17 and 18, and the 
AMERICAN LUMBERMAN practically without 
doubt will have a bit of a story about it in our 
next issue. 

* * kk 

In Sauganash, restricted and _ attractive 
northwestern subdivision, nine new homes were 
in various stages of construction when af 
AMERICAN LUMBERMAN representative drove 
through the territory one day last week. Three 
had just been started within the week. Eighteen 
new homes had been built there since fall, 
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mostly ranging in price from $1,000 up to 
$25,000, but one up around $50,000; two of 
them were FHA financed, but most of them 
were cash propositions. C. W. Jacob, president 
John Bader Lumber Co., lives in Sauganash and 
it was he who tipped the reporter off to what 
was happening. He is well pleased at the in- 
creasing volume of new homes and repair and 
modernizing work, and besides he has several 
specialties that fatten his sales volume. Among 
these are play-houses, various built-in knick- 
knacks, and a remarkable new combination iron- 
ing board and stepladder, the patent on which 
is controlled by the Bader company; they are 
being jobbed to the trade as well as being sold 
at retail. Also in the display window is a 
hundle of thin boards, scraps from some cabi- 
net job; they are sold by the bundle, for 
mothers to buy so their children and husbands 
can have some wood that is easy to work with, 
and there has been developed quite a demand 
for them. 


Longleaf Pine to Egypt 


While attending the annual convention of the 
National Lumber Manufacturers’ Association in 
Chicago, F. A. McCoy, general sales manager 
Gilchrist-Fordney Co., Laurel, Miss., said that 
his company is making a shipment of 700,000 
feet of longleaf yellow pine destined for Alex- 
andria, Egypt. This shipment, which will leave 
Mobile, Ala., on May 11, is comprised entirely 
of longleaf, some of the timbers being 14x14 
inches, 50 feet long. Mr. McCoy says that long- 
leaf yellow pine is used extensively in Egypt 





and this is not the first important shipment his 
company has made to that far away country. 
While in Chicago, Mr. McCoy met Ralph Gil- 
christ, of Detroit, head of the Gilchrist-Ford- 
ney Co., for a business conference. 

The Gilchrist-Fordney Co. is one of the large 
producers of longleaf yellow pine, and it has an 
enviable standing in the trade for the high qual- 
ity of its product. 


Reviewing a Pleasant Tour 


_One of the pleasant events that transpired in 
Chicago during the recent annual convention of 
the National Lumber Manufacturers’ Associa- 
tion was a reunion of several members of the 
party who made a European tour last year as 
guests of the Oberlaender Trust, for an in- 
spection of forestry and forestry methods in 
Germany and other countries. As breakfast 
guests of Ryland Camp, of the Camp Manufac- 
turing Co., Franklin, Va., the party spent a 
pleasant hour reminiscing and comparing notes 
of the tour. Mr. Camp’s guests: 

_John W. Watzek, Jr., Crossett Watzek Gates, 
Chicago, new president National Lumber Manu- 
lacturers’ Association; Wilson Compton, Wash- 
ington, D. C., secretary National Lumber Man- 
ulacturers’ Association, and Mrs. Compton; Lee 
Robinson, Mobile River Sawmill Co., Mt. Ver- 
non, Ala.; John Raine, Meadow River Lumber 
Co., Rainelle, W. Va.; and R. B. Goodman, 
Sawyer-Goodman Co., Marinette, Wis. 

_ Mr. Camp, the host, is an enthusiastic believer 
im practical forest conservation, his company be- 
ing one of the oldest lumber manufacturing 
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concerns on the south Atlantic coast. In addi- 
tion to its other holdings, it owns a large timber 
area in the Dismal Swamp of Virginia and is 
preparing now to log that area. 


Southern Hardwoods Brought by 
Barge 


Southern hardwoods last month joined the 
increasing list of products being shipped into 
Chicago via the new lakes-to-gulf waterway, 
when two Inland Waterways barges carried 
227,000 feet of 4/4 rough oak—488 tons—from 
the Garver Lumber & Manufacturing Co. at 
Cape Girardeau, Mo., to the North Branch 
Flooring Co., located on the north branch of 
the Chicago River at Western Avenue. The 
shipment left Cape Girardeau April 13 and ar- 
rived at Chicago April 29. 

A considerable amount of West Coast lumber 
has been brought into Chicago by this route, and 
another consignment is expected to arrive within 
a week, but this is the first shipment of south- 
ern hardwoods to make the trip. 

Also it is the largest purchase of oak by the 
North Branch Company in over ten years, and 
is another evidence of the greatly improved de- 
mand for building materials resulting from 
home modernization. For, as Charles A. Brand, 
president and general manager of the company, 
remarked to an AMERICAN LUMBERMAN repre- 
sentative, oak flooring is a material for homes, 
rather than factories or stores. He mentioned 
reports of the National Oak Flooring Manufac- 





Unloading the first barge- 
loads of southern hard- 
woods to be brought to 
Chicago via the new in- 
land waterway, at the 
North Branch Flooring 
Co.'s landing 





turers’ Association, of Memphis, which showed 
shipments of 14,606,000 feet of oak flooring 
during March. “That is 143 percent of pro- 
duction,” he said, ‘and compares with an aver- 
age of 9,000,000 feet a month for the previous 
eleven months.” Mr. Brand said he planned to 
run his plant on oak exclusively for several 
weeks, to obtain a balanced stock such as he 
already has in maple. 

Mr. Brand added that he now feels especially 
pleased with his company’s policy of maintaining 
an oak and maple flooring factory in Chicago 
even after all others had abandoned flooring 
manufacture in this city. For he believes that 
the opening up of this new artery of transporta- 
tion will put Chicago, and his firm, decidedly 
back on the flooring map. The plant was es- 
tablished at this point in 1893 so as to have 
easy access to maple from the North, by lake 
steamer, and occasionally a supply still comes 
in that manner. There is special promise, Mr. 
3rand believes, in the advantages of saving in 
freight, saving in labor, and bulk shipment which 
water transport affords. 

He is not entirely alone in entertaining these 
expectations, for at a discussion Monday at the 
wholesalers’ luncheon at the Boston Oyster 
House there was some interesting speculation on 
these possibilities, and one lumberman with long 
years of varied experience ventured to predict 
that the coming years will see a really substan- 
tial increase of water-borne shipment of lumber 
—not just of West Coast woods and southern 
hardwoods, but also perhaps southern pine, and 
some lake traffic in northern woods. In the 
April 27 issue of the AMERICAN LUMBERMAN 
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was a table showing the amount of freight that 
may be saved by this method of transportation 
of lumber from the West Coast, with comments 
of lumbermen of the Pacific Northwest as to 
their expectation of traffic by water, with the 
river and lake ports. Also, it will be remem- 
bered that a few years ago a cargo of lumber 
was sent around through the Panama Canal to 
Brooklyn, transferred there to a barge for the 
voyage up the Hudson River and the Erie Canal 
to Buffalo, and brought thence to Chicago by 
lake steamer—all that effort and still there was 
a saving in freight over what all-rail shipment 
would have cost. 

What are the real commercial possibilities ot 
the lakes-to-gulf deep waterway, so far as lum- 
ber is concerned? The AMERICAN LUMBERMAN 
would welcome expressions of opinion by read- 
ers who have given special thought to this 
subject. 


Hardwood Annual to Be in Chicago 


The thirty-eighth annual convention of the 
National Hardwood Lumber Association will 
be held Sept. 19-20 at the Congress Hotel in 
Chicago, it was determined at a recent meeting 
of the executive committee at the association 
headquarters in Chicago. 

It was found that the membership had shown 
a net increase of nineteen firms, and the com- 
mittee decided that in order to encourage still 
other hardwood operators to join, the waiver of 
the customary $50 initiation fee for new mem- 
bers would be continued until the annual 
meeting. 

The association sustained a loss in its inspec- 
tion department, however, and the committee 
asked Secretary-Treasurer John W. McClure to 
bring this situation to the attention of the mem- 
bers, urging them to use this service whenever 
they can find it advantageous to do so, includ- 
ing the holding of “schools” for company in- 
spectors by association inspectors. As an added 
inducement, the additional fee of 25 cents a 
thousand for inspection of dressed lumber was 
discontinued effective immediately, placing 
dressed lumber on the same basis as rough 
lumber. 





A Progressive Retailer in Action 


_ An important feature of the Chicago market 
ior months past has been the consistent and 
large-scale advertising by the Edward Hines 
Lumber Co. 
metropolitan newspapers are used regularly, a 
modernization contest was a powerful factor 
which is still bringing business to the com- 
pany, and more recently a large, well-illustrated 
broadside was sent to home owners, loaded with 
descriptions of typical modernization and re- 
pair jobs, together with the cost per month 
under FHA financing, and of a great variety 
of items of timely interest to home owners. 
Through all this advertising customers are 
assured that Hines can recommend thoroughly 
reliable contractors who guarantee their work, 
and that Hines guarantees the materials—evi- 
dently a winning combination, for H. P. 
Goertz, manager Independence Park Lumber 
Co. (recently purchased by the Hines com- 
pany), told the AmericAN LUMBERMAN that 
within a few days after the broadside was de- 
livered to homes in his territory there had been 
a half-dozen or more requests for a certified 
contractor, and also a number of retail sales 
directly traceable to the printed announcement. 
The result has been a large volume, par- 
ticularly of modernization work, and the com- 
pany has in its files, and in the portfolios of 
its salesmen, pictures and prices on a great 
variety of jobs—all kinds of improvements 
made to all kinds of homes. Truck drivers, as 
they go out with loads of lumber and special- 
ties, keep a “weather eye open” for homes that 
seem to offer possibilities of improvement, and 
make a note of the name and address of the 
occupant of any such house, and the type of 
building it is. Then a salesman can go out 
there with a picture of what has been done on 
a similar house, and exact information as to 
how much it cost—he can talk actualities, not 
dreams, and it produces results that pay. 


Full-page advertisements in the. 
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Lest any reader may doubt that it pays, this 
sort of merchandising, it is interesting to note 
that new lumber sheds have been built, start- 
ing last fall, in Hines establishments in Jeffer- 
son Park and Forest Park, and on Archer 
Avenue, and others are now under construction 
at the Austin and Independence Park yards, 
with the idea of putting all materials under 
cover. 


No Gloom at This Sales Meeting 


A meeting of the Winton Lumber Sales Co.’s 
representatives in Wisconsin, Illinois and Mich- 
igan was held April 27 at the Sherman Hotel 
in Chicago, where they conferred with R. C. 
Winton, manager pine sales, and G. O. Swan- 
son, district sales manager, both from the Win- 
ton headquarters in Minneapolis. 

The reports of the salesmen were the most 
hopeful they have been for several years, a 
marked and happy contrast to the pessimism 
which has apparently been “standard equip- 
ment” with many salesmen on the “firing line 
of selling” during the depression. Even the 
men working the large industrial cities said 
they expect a decided improvement over 1934 
sales, and the men who work in the agricul- 
tural sections believe they are due for a much 
better lumber market in 1935 than in 1934. Mr. 
Winton, asked by the AMERICAN LUMBERMAN 
what he thought of the prospects for business, 
said: 

It is my belief that we are going to get 
quite a little more for lumber, especially for 
pine lumber, this fall than we are getting 
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this spring. It has been a long time 
I have made an optimistic statement, 


seems to me that everything points toward 
a better lumber market. Stocks of all kinds 
of western lumber are very limited and at 
many mills are badly broken. The demand 
this year has been out-running the suppl) 
and reports we get from all over the Middle 


West indicate that a lot of repairing is going 
on, as well as much more house building than 
for several years. In other words, it looks to 
me as though the demand was running ahead 
of supply right along, and the result of that 
good lumber market. 


is, of course, a 


Planning for Increased Business 


Officials of the Crossett Watzek Gates Indus- 
tries held a conference with the managers of 
the various southern enterprises last week at the 
general offices in Chicago. From out of town 
came L. J. Arnold, manager, and E. S. French, 
Crossett Lumber Co., Crossett, Ark; D. C. 
Gates and Ben Mayhew, Fordyce Lumber Co., 
Fordyce, Ark.; E. C. Gates, manager Jackson 
Lumber Co., Lockhart, Ala.; T. B. Morgan, 
manager Jackson Lumber Co. pole and piling 
division, Georgetown, S. C.; and Hollis Bur- 
roughs, sales manager Fordyce Lumber Co., 
Fordyce, Ark. Among those of the general 
office participating in the conference were Adam 
Trieschmann, E. C. Crossett, John W. Watzek, 
Jr., and John T. Erwin. 

After a general survey of the situation, the 
consensus was that there is a distinctly favor- 
able outlook for the lumber business, with a 
practically certain increase in demand. Plans 
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were laid for placing the plants of this organiza. 
tion in position to promptly fill orders for any 
demands that may be made upon them and thus 
to maintain the reputation of Crossett Watzek 
Gates Industries for quality products and 
prompt service to the trade. 
Incidentally, mention was made of the fac 
that from the plant at Crossett now is bein 
shipped 700,000 feet of fabricated lumber that 
will be used in the construction of camp build. 
ings for the National Boy Scout jamboree to 
be held in Washington in August. This material 
is being fabricated into panels and made ready 
for quick erection and for easy disassembly 
when the jamboree is over. Provisions are be- 
ing made to accommodate 35,000 Boy Scouts 
for ten days during this jamboree. Following 
this event, the buildings, for which the materia] 
is being supplied by Crossett Watzek Gates, will 
be used in the erection of Boy Scout camp 
facilities in various parts of the country. 


The "Eternal Triangle’ Goes Modern 


Having one’s diapers changed in the midst of 
an admiring throng at the Chicago Better 
Homes Exposition certainly ought to qualify 
an infant as a future lover of better homes, or 
something. Anyway it qualifies him as a rec- 
ord-breaker in box-office appeal, for the building 
show in the Straus Building was packed to 
capacity Monday afternoon when the much-her- 
alded event, the Great Chicago Talcathon, took 
place. 

Lured by laundry and linen prizes, a list of 





Future home owners (no 
doubt) getting their dia- 
pers changed were the 
center of attraction Mon- 
day at the Chicago Better 
Homes Exposition, when 
eleven mothers and one 
father entered a diaper- 
changing contest, novel 
publicity stunt. The prize- 
winning time, 29 seconds, 
is thought to be a world’s 
record. The Chicago 
building industry takes an 
interest in its customers 
at a very tender age 


* 


which would interest only parents, and by cash 
prizes, which would interest anybody, eleven 
mothers and a father lined up along the nice 
wooden tables, glanced around at the displays 
of modern improvements in homes, and under- 
took to show the modern improvements in the 
art of diaper-changing. There were others who 
had clamored for a chance in the contest—in- 
cluding an unemployed efficiency expert who 
had incorporated some of his most imposing 
efficiency principles into the folding and pinning 
art—but when they looked over the entries and 
saw what capable hands some of those mothers 
had, they decided they were not adapted to com- 
petition when the track was wet—it sure was 
raining in Chicago Monday—and so they took 
safety pins and had their names scratched. ; 

Others, not in the contest but with ideas o! 
their own, nevertheless, stood around to see 
whether these newfangled ideas of folding it 
square, and of not holding the pins in the mouth, 
really work. Well, they found out. The winner, 
who changed from this’n to that’n in the world’s 
record time of 29 seconds, did not use the ancient 
triangle but instead the modern square pack, 
and did not hold the pins in her mouth. The 
man—he had his nerve to be there anyhow—was 
only an “also ran.” 

This was just one of numerous “stunts” the 
Chicago committee has been promoting to main- 
tain a lively interest in the exposition, which 
closes May 15. They seem to work, for attend- 
ance is being maintained in most satisfactory 
manner, and exhibitors are reporting a good 
percentage of live leads and sales, among the 
wide diversity of visitors. It is seldom that a 
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committee seeks to make people “home build- 
ing conscious at such a tender age as these 
youngsters, but it may serve as a reminder to 
iymbermen that the child whose only interest 
today is diapers will be a potential customer for 
4 home of his own in a few years. And when 
he does, the lumber industry must have a worth- 
while home ready to sell him. 


"A Story That Will Thrill" 


One of the handsomest publications recently 
distributed to the buyers of fine cabinet woods 
‘s entitled “The Mahogany Book.” It is the 
work of George N. Lamb, of Chicago, is pub- 
fished by the Mahogany Association, and is 
described as a “handbook prepared for the archi- 
tect, the designer, the maker of cabinet work and 
furniture, and for those who sell and for those 
who buy. The story of mahogany is romantic- 
ally old, yet alluringly modern. It is a story 
that will thrill every lover of fine cabinet 
woods.” The book completely measures up to 
the description, and with its beautiful illustra- 
tions and interesting information should be a 
distinct addition to any wood user’s library. 


Awarding Contracts for Mis- 


souri and lowa Camps 


Kansas City, Mo., May 4.—Contract for 
lumber for construction of mess halls and 
kitchens at three CCC camps at Troy, Bowling 
Green and California, Mo., was awarded last 
week to the A. O. Thompson Lumber Co., Kan- 
sas City, Mo. The amount involved was said 
at Fort Leavenworth, Kan., to call for 30,000 
feet at a cost of about $1,000 for each job. 

The Burgner-Bowman-Matthews Lumber Co., 
Kansas City, was awarded a contract for a 
similar amount for camp buildings at Mount 
Vernon, Mo., and the L. T. Metz Lumber Co., 
Poplar Bluff, Mo., was the successful bidder 
on the camp buildings at Piedmont, Mo. 

Each camp eventually will require about 
220,000 feet of lumber, with the maximum cost 
set at $17,000. The new camps to be erected 
will be somewhat larger than those previously 
erected in Missouri. As soon as mess halls and 
kitchens are completed, the camps will be 
opened for occupancy, the men being quartered 
in tents until other buildings are completed. 

Bids for other lumber needs are scheduled to 
be opened soon. 

Bids for building materials for seven new 
CCC camps in Iowa were asked April 25 by 
State CCC officials. The camps are to be con- 
structed at Ames, Bloomfield, Knoxville, Fair- 
field, Ottumwa, Clarinda and Malvern. The 
hids will include estimates on lumber and other 
building materials including roofing, tile, sewer- 
age and cement. 








Hymeneal 


KENNEDY-ENGDAHL—The engagement of 
Miss Evelyn Karine Engdahl, of Spokane, and 
Joseph Gibson Kennedy. of Fortson. Wash.. 
members of two families well known for 
years in the lumber industry of the North- 
west. has heen announced and the wedding 
will take place early in summer. Miss Eng- 
dahl’s father was the late Enoch BPngdahl, 
of the Spokane Sash & Door Co., and her 
mother now is vice president of that firm. 
Mr. Kennedy is a son of Mr. and Mrs. Charles 
Kennedy, and is associated with his father 
in the lumber manufacturing firm of Klement 
& Kennedy. The elder Mr. Kennedy was for- 


merly with the Gibson Co. in Minnesota and 
Wisconsin. 


. HANCOCK-MOTT—Thomas Alfred Han- 
cock, son of T. H. Hancock, widely known 
retail lumber dealer of Toronto, Ont., was 
ee April 25 to Miss Margaret Evelyn 
Mott’ daughter of Judge and Mrs. Hawley 
re » Toronto. After the ceremony, per- 
— by Dr. Trevor Davies at Timothy 
as Memorial Church, the bride and groom 
to 7 Montreal, to sail on six weeks’ trip 
turn ther and the Continent. On their re- 
wen ey will reside at 247 Courtleigh Boule- 
ws a rhe groom is manager of the Leaside 
yard of T. H. Hancock (Ltd.). 








ve 
Famous Central Mississippi Shortleaf 


A complete service in Dense Shortleaf Pine, specializing in "Eased Edge" Dimen- 
sion and Mouldings—also Ceiling, Flooring, Siding, Finish and small Timbers— 
specified lengths if desired—all No. | and Better kiln dried—No. 2 and No. 3 
Dowicide dipped. Mixed Cars—Prompt Shipments. 


We've been delivering Shortleaf satisfaction for more than .20 years. 
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“SS THE TOLEDO GUARANTY CORPORATION 
Long Distance Phones: — MANUFACTURERS — CABLE ADDRESS 
TAYLOR 0248. 4214, 4215 WEST VIRGINIA HARDWOODS ““TOGCO”’ 
HEMLOCK- WHITE PINE- SPRUCE Universal Lumber Code 
Branch Offiecs: “FROM THE HEART OF THE ALLEGHENIES* 
Washington, D.C. , 1026 WOODWARD BLOG We can kiln dry and 
| Parsons, Ww. Va. WASHINGTON, D. C. surface in transit. 








These Products 
Suit the 
Modernizing 












Program 
toaTee! 


., MILCOR 


' Metal Ceilings 


MILCOR 


Metal Tile 
"Spanish" and 


"American" 











Here is a profitable tie-up with the 
modernizing program! Both Milcor 
Metal Ceiling and Tile are particu- 
larly suitable for they can be applied 
right over the old ceiling or roof... 
for a beautiful new interior or exterior. CEILINGS AND WALLS 
Write for our catalogs on Metal Ceil- ~f 

ings and Tile, Free engineering serv- 
ice is offered on specific jobs. Send 
in sketch for estimating. 


ATALOG NO 36 a 
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Milcor Steel Company 
4177 W. Burnham St. 
Milwaukee, Wis. 

Canton, Ohio Chicago, Ill. 
Kansas City, Mo. La Crosse, Wis. 














LUMBER MARKET REVIEW 


Large Gain in Southern Pine Sales Brings Mark-up 
in Quotations 


Southern pine demand has been greatly stimulated by 
the closing of Coast mills, orders during the week ended 
May 4 having been about fifty percent above the output. 
But that is not the only reason for the gain, for much pine 
is being bought for CCC camps and other Government 
projects, and building, especially in the South and South- 
west but also in other pine sales territory, has been making 
gains. Buying by yards has been stimulated by price ad- 
vances. Stocks of the weak low grades have been about 
cleaned up, and total stocks are small, bookings since the 
first of the year having exceeded the cut by about seven 
percent. Further rains in drouth-stricken territory have 
given pine sales a welcome boost. 

North Carolina pine mills report a greatly improved de- 
mand for common yard items, with prices on these stronger 
because of a corresponding strengthening in Georgia roof- 
ers; the improvement coming largely as a result of Govern- 
ment buying for CCC and other projects, but also owing 
a good deal to the FHA campaign. Air dried is scarce and 
up $1, and kiln drying mills report such low stocks that they 
feel sure of early advances. Production had been held 
down by bad weather, but has recently increased. 

Arkansas Soft Pine mills report some large sales of com- 
mons for Government projects, and much more active call 
for mixed cars of yard uppers. Log input has been low 
because of rains. Stocks of many items are more difficult 
to buy, and prices have been marked up $1 to $3 on these. 


West Coast Bookings Get Big Boost from Strike; Prices 
Advanced in All Markets 


A tie-up of about two-thirds the West Coast industry by 
strikes is indicated in telegraphic reports. As shown by 
statistics for the two weeks ended May 4, heavy orders were 
placed in the hope of obtaining shipments before the strike 
became effective, these exceeding the production for the 
period by 22 percent, and the mills speeded up shipments 
to 32 percent above the production. Under ordinary cir- 
cumstances, there would have been a tendency to defer or- 
dering until the new rail rate reductions became effective 
June 10; these undoubtedly mean a big extension of the 
potential market for West Coast woods as is admitted in 
the protests of competing eastern producing groups. 

Aside from the stimulus to buying that resulted from the 
strike threat, business had been showing steady improve- 
ment, bookings having beea ahead of production for the last 
couple of months, as a result of increased yard buying for 
spring modernization, and of Government purchases; and 
the public works program has been bringing a growing 
number of inquiries into the market. Prices, because of 
scarcity of some items, had a good undertone; and have 
now been marked up $1 to $3 because of the tie-up, with 
most mills reluctant to quote or accept new business, and 
the market’s course depending largely on developments in 
the labor situation. 

Rail territory reports general improvement in the out- 
look, but building activities much delayed by continued 
rains. Following a rather slow start, construction tends to 
win ahead of last year by a considerable margin; and re- 
tailers’ stocks generally are quite low. 

Atlantic coast wholesale stocks have continued rather 
small, most recent receipts going direct to yards. Con- 
sumption does not seem to have shown much gain, but 
distributors generally, because of the West Coast strike, 
are inclined to buy ahead of requirements. California busi- 
ness is improving, and would be better were it not for 


Statistics, Page 46 — Market Reports, 
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bad weather; the movement to that market has recently 
been heavy because of the announced strike in the North. 
west. Prices in both domestic cargo markets have already 
been marked up $1 to $3. ‘ 
Export buying has fallen off, but shipments have beep 
heavy. Oriental business is quiet, and most British Em. 
pire business is going to British Columbia, to which more 
orders have been diverted by the strike on this side. 


Western Pine Mills Report Big Increase in Bookings; 
Expect Stimulus from Rate Cut 


The western pine mills seem to be less affected by the 
strike than those in Washington and Oregon, and for this 
reason a large number of orders are being diverted to them, 
While their production during the two weeks ended May 4 
was 12 percent less than last year’s for the corresponding 
period, their bookings were 47 percent larger than last year’s, 
Further additions have been made to files of unfilled orders, 
with mill stocks about ten percent lower than last year’s, 
Business is getting a further stimulus from the announce- 
ment that a 72 cent rate will apply by rail to the Atlantic 
coast, for this means a vast strengthening in the competi- 
tive position of the western pines. There is reported to be 
an increasing local demand in the Inland Empire, and a 
turning to pine by California interests who have found it 
difficult to get fir, but the California mills have been rather 
severely handicapped by bad weather. Quotations are show- 
ing decided strength. 


Northern Pine and Hemlock and Eastern Spruce Get 
More Orders as Result of Coast Tie-up 


Northern and eastern species are affected by West Coast 
developments, but in reverse; more orders are being 
turned to them because of the threatened strike tie-up, but 
the transcontinental rate reduction will bring them much 
more severe competition. 

Northern pine bookings recently have considerably increased, 
but rains in consuming territory have been a handicap. 

Northern hemlock sales showed a big increase in the 
week ended May 4, and it is to be expected that the north- 
ern mills will get more orders as a result of the Coast tie-up. 


Eastern spruce demand has been gaining, after a few 
weeks dullness, and it is believed many orders will be 
turned to the mills as a result of the practical closing off of 
intercoastal shipments of fir. Prices continue firm. 


Hardwood Demand Is Slow, But Mill Stocks Are Smal 
Output Is Curtailed 


Hardwood demand has been poor, though it has almost 
covered the production, now greatly curtailed by floods 
in a large part of southern producing territory. Strikes 
at important automotive plants have cut down the demand 
from that industry. Furniture makers are not doing much 
buying, because they await the results from current shows, 
and because the soft appearance of the hardwood market 
discouraged action. Foreign markets did much forward 
purchasing before the expiration of the low ocean rates. 
Flooring and millwork plants and retail yards, however, 
are in the market for increased amounts, and demand for 
cooperage and beer box material has been active. Price 
advances have been made on some oak flooring items, and 
lumber items that are becoming scarce are showing 
strength, with special cutting said to be difficult to buy 
in the South, because of the impossibility of getting in logs. 
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To help dealers in Lowe Brothers products sell 
more paint, we have developed the Lowe Brothers 
Pictorial Color Chart. It contains full color illus- 
trations of many types of houses and every kind of 
room—all painted with actual paint. 

This chart eliminates all guessing about color 
schemes for exteriors and interiors. It enables you 
to make easier sales and more sales. 

National publications that reach practically every 
good home in your territory are being used to tell 
paint buyers about the Pictorial Color Chart. And 
we’re also telling them that all dealers in Lowe 
Brothers products are prepared to give them the 
helpful service that this chart makes possible. 

In addition to the Pictorial Color Chart, we pro- 
vide many more tried and proved “dealer helps,” 
new window trims and new window streamers. 
Effective booklets and folders which we mail direct 
to your prospects. And we supply you with news- 
paper advertisements all ready to run. 

May we send you full details about the Lowe 
Brothers proposition? The Lowe Brothers Com- 
pany, Dayton, Ohio. 


This book which answers more than 
100 questions about painting and deco- 
rating, is very popular with property 
owners. It is one of many effective sales 
helps furnished Lowe Brothers dealers 
to give to their customers. 


Brothers 


PAINTS e VARNISHES 


Quality Unsurpassed Since 1869 
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When they ask for 


INSULATION 


They mean 


ELOTEX 


Generally speaking, when people think about insulation 
for homes and farm buildings, they think of Celotex. 
When they think of Celotex, they think of insulation. 
The two words have become, in large measure, inter- 


changeable. 


This, of course, is the situation that naturally develops 


when a product wins and maintains a pronounced 


leadership over the years. 


And so when home owners and farmers set out to buy 
insulation, it is usually Celotex they ask for and it is 
Celotex they should get, because something else of- 
fered as a substitute, may antagonize a good customer 


—even though the substitute may be accepted ONCE! 


No other material gives all the advantages of Celotex. 
Lumber merchants appreciate the importance of main- 
taining full inventories on Celotex. See your Celotex 


representative, or write. 


THE CELOTEX COMPANY 
919 No. Michigan Avenue, Chicago, III. 





Two Outstanding Celotex Advantages— 
It is a four-purpose material that builds, 
insulates, decorates, subdues noise. All 
Celotex Cane Fibre Products are Dry- 
Rot and Termite Proofed by the exclu- 


sive Ferox Process (patented). 











BRAND 
INSULATING CANE BOARD 
Reg. U. S. Pat. Off. 


© CELOTEX 


BUILDS @ INSULATES @ DECORATES © SUBDUES NOISE 
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East and west side mills 
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THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


have reported the following average f. o. b. mill sales prices 
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on southern pine to the Southern Pine Lumbe, 











Exchange, New Orleans, La., for sales made in the period April 16-23, but, where prices for this period were not available, prices for the 
month to date have been inserted and distinguished by asterisk: 
West East West East West WBTast West East West East West Eas 
Side Side Side Side Side Side Side Side Side Side Side Side 
i Standard Drop Siding, Standard Partition, Standard No. 2 Fencing & CM No. 2 Shortleaf No. 2 Longleat 
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1x3” rift— No. 117 % x4&6"— no EE ry Met pee ax¢° 
B&better + — eo Se B&better.. 35.00 35.00) *° ‘'"*’ = , > om mae ‘ee seeelis & 1¢.. 9650 me 
meetin «49 ens go| B&better.. 30.98 *30.14 12 & 14’.. 18.93 15.46] 56, <0-50 212 
Shortleaf.. 55.13 (99-001No.1..... 29.61 30.00 No. 2 Shiplap and |i6’ ....... ae weer ***"*" 21.50 22.3; 
Longleaf st ne” Rough Finish 10-20’ Boards, Std. Leth. 2x6” 7". eae eesti 
No. 1— Assorted patterns B&better— Short!’f— 12 & 14’.. 15.75 14.50/16 ....... 18:50 suv 
: 4 ) f =. ° 2. oo “ jeer rrr 18.50 *172 
eh mew A 41.2 ery B&better.. 32.81 32.32|Inch thick— 1x8” 16.96 15.94)16’ ....... 15.86 16.39] 9.9» Si 
song eat. oss es Het ee 31.61 31.25 ee rere ere 37.25 wees 1x10” 17.08 15.20 2x8” 12 & 14’. - *19.00 
a: oN lad aliais ii Surfaced Finish ie vereree we wa 24.18 20.14/12 & 14’.. 17.04 15.19]16’ ....... - *21.09 
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vtiaiteded 7 902 q ” -- ro oF ay ” ean, 
1x4” rift— 3” $585 4108] Sep °55.80 83.76 No. 1 Shortleat 12 & 14’.. 17.33 19.00/12 ------- - 22.00 
B&better 1x10” . 19°53 48.52 5&10 61.00 59.75 Dimension 6’ 18.15 19.25 
x . 49.56 06 Qo” eee OO ee eee Cesk v-& 9 
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; NY 6 ao aw ine 63.51 60.18 Casing, Base & Jamb 12 & a 23.49 17.63 No. 1 Benatent —_ aie 
No. 1— 5&6/4 thick— 10-20’ seu ens 24.75 18.53 an4 ee x4” 26.18 23, 
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1x5&10” .. 51.47 49.31 ” 2x6 3&4x12” .. 40.00 *45.5) 
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We 8 vances 23.96 23.151No. 2 236 2.35|1x12” .... 46.17 45.71116 ..----- 28.65 ct ee 35.50 *42.00| 12x12” ..*28.09 29.50 
Seattle, Wash., May 4.—Prices for red Following are average sales prices, these Following are current quotations on oak 





cedar siding in mixed cars, new bundling, 8 
to 18 foot, f. o. b. mill, are: 


Beveled Siding, %2-inch 


Clea “e ” compe 

G-INCR 2. ccccccccces $20.50 $18.50 $16.00 
SINGH ..cccccccccee 24.50 20.50 18.00 
DE “awikeedn wands 25.50 23.50 20.50 

Clear Bungalow Siding %-inch 

DY cévedeedasbaroececnuaneweasaawnes $35.00 

EN © Site ctciedia io ince wil Aaa ae aca 45.00 
ED cin 4 ced nial tie Waleed aan knees 57.00 

Finish, B&better, S82 or 4S, 8-18’ 

82S or S4S 

or Rough 

bh ace ewe danke kweeae deemed ware $37.00 
ET antes Gri a hk trace: feb aerate gee aie aaiareesnine 42.00 
IE iat: snd Set ch in San cdi ales a oh vats ge ane 52.00 
MEE (Niall dc Gioia an treckacee o wiae aon ae 67.00 
SE” alan bre Aid We wees ate ative at onde ieremela aon 72.00 
ET (Wid kh be hk ce ee a alee ole are ak 77.00 
DS iden saw bieehedane eee esan debacle 82.00 
DEE $cetdenedchawisenweedeses daweeis 87.00 

Ceiling or Flooring, B&better, 4-18’ 

ES aaa aia ce ura acuta a wal miata oo wake wouaas ade tO $26.00 
OR i ee ep amr eee eee: 28.00 


Discount on Mouldings 6-20’, Odd Lengths 
Series 8000— 
Listing under $3 


Ee Oe 67% 

SO Be ee ge a ere rear 2% 
Series 7000— 

GN SS eee ee 67% 

BSE BO GE OUOG coc cccccccscsceeve 62% 


Clear Lattice, 5/16”, 4 to 16’ 





100 lin. ft. 
BE” @ebnenendiakidtbdetauvceeseuacecaoun $0.31 
De visenvadsakWededeeeraewadadaeawnw eka 87 
RE ES ne ee ee ae ier -52 
Seattle, May 4.—Average prices of logs: 
Fir: No. 1, $18; No. 2, $14; No. 3, $10; 
peelers, $22-25. 
yo: Shingle logs, $9-11; lumber logs, 
: Hemlock: No. 2, $9.50; for export, $12.50; 


No. 3, $8-8.50. 





MAPLE FLOORING 


Michigan and Wisconsin flooring mills re- 


port the following prices realized  f.o.b. 
spotting mill basis, during the week ended 
May : 

First Second Third 
cn aanhemes $67.52 $56.92 $45.25 





being f.o.b. mill figures based on _shortleaf 
weights, obtained by Arkansas Soft Pine 
mills during the week ended May 4: 


Flooring 
3-inch tinct 
B&better, edge grain ....... . $58.00 56. 
PE CURE o6cceccees 38.00 38.00 
Sie. FE Bs oweccceveceusss 34.06 33.00 
gg ee rr re 24.00 25.00 
Ceiling and Partition 
ee 
Partition, 3/4x4” B&better........ Nee 35.00 
Boston partition, 11/16x4” ee : pape 
idi No. 116, 1x6” etter.... 35. 
a No. 2........ 24.00 
No. 117, 1x6” B&better..........-..-.+:. 31.50 
Finish, Surfaced, B&better 
8g 6b pe ae eee ne ees hate Nba ees 43.00 
a Te a a ania alee eg a 49.00 
NE aay eel ore ao laa ale ee eae catara ale wana 67.00 
CE re oe aes ete aOR Me ene 57.00 
BOGE” 6avetccvnscccedereretseanaee wns 75.00 
Casing and Base, B&better 
Cee FE caer a hse nt eccrasevanrre’ $48.00 
weltitanee: §«— _ TERE reanaeninds 52.00 
AS a egy re 49.00 
Base, BN ho cana eraere Shaklee aan ae waul 50.00 
Moldings 
Listed at $3 and under..............+. 3% off 
Over $3 a dp dts an ia ha care ec 47% off 
Boards and Shiplap 
S48, No. 1, 1x6", 16’ 2... cccccecscecsees $33.00 
I 6h ai fone Cie Sak Stone A OE 47.00 
i EE ced elewer aces anes ca Re 22.00 
Shiplap, 158%, NO. B....ccccecservcvcces 18.50 
I ee CN aoe Ao ae a 12.50 
Ce We. OU cae crdeke reste ie aeenes 17.50 
Dimension, S48 
ie 2 ee ee nsdn ew em eh wees Camwe $24.00 
NGS ocd Fou wee be ae eee 22.00 
a Ce hs car oe ence 29.00 
ae a Sf 2 rere ee Ter errr 19.00 
0 J ere ene 17.00 
ee see ari mete Row ae 19.00 
No. 1 Lath 
We, 2. DHE Soca ce ccccsenccetsecesss $3.75 





Goop LIGHTING is a factor to be considered 
in building new homes or renovizing old ones. 
Nothing contributes more to permanent eye-in- 
jury than insufficient or improper illumination. 





flooring in carlots, f.o.b. logical points of 
origin—Memphis and Johnson City, Tenn, 
and Alexandria, La.: 


18x2%” 3X11” %x2” %x1%" 


Clr. qtd. wht... $95.00 $76.00 $63.00 $50.00 

Clr. qtd. red.... 78.00 68.00 54.00 560.00 

Sel. qtd. wht... 67.00 58.00 46.00 44.00 

Sel. qtd. red.... 60.00 53.00 45.00 44.00 

Clr. pin. wht 65.00 56.00 51.00 44.00 

Clr. pln. red.. 61.00 54.00 47.00 44.00 

Sel. pln. wht. 56.00 45.00 43.00 37.00 

Sel. pln. red.. 54.00 46.00 42.00 39.00 

No. 1 com. wht. 45.00 39.00 35.00 33.00 

No. 1 com. red.. 45.00 40.00 35.00 34.00 

me. FS COM... 6s. 30.00 28.00 20.00 20.0 
%x2” %x1l%” x2” 

Clr. qtd. wht...$72.00 $70.00 $83.00 

Clr. qtd. red.... 67.00 65.00 74.00 

Sel. qtd. wht. 58.00 56.00 60.00 

Sel. qtd. red. 58.00 56.00 59.00 

Cir. pln. wht... 58.00 55.00 63.00 

Clr. pln. red.... 56.00 55.00 58.00 

Sel. pln. wht... 54.00 52.00 53.00 

Sel. pln. red.... 53.00 51.00 46.00 

No. 1 com. wht. 45.00 40.00 42.00 

No. 1 com. red.. 45.00 40.00 40.00 

i 2 ae 25.00 24.00 18.00 


New York delivered prices may be obtained 
by adding to the above the following differ- 
entials figured on Johnson City origin: For 








may 11, 19 


r + 





ig-inch stock, $8.50; for %-inch, $4; for %- 
and f,-inch, $5. 

Chicago delivered prices may be obtained 
by adding to the above the following differ- 





RED CEDAR SHINGLES 


Seattle, Wash., May 4.—Below are listed 
average prices received for red cedar shingles 
sold direct to the trade, the average being 
= from actual sales reported by many 
mills: 





Royals: XXXXX: 
2-24" 4/2000... 223g 1-16" §/2...... 2 
OF ne cca 2:00 2-16" 5/2........ 2.10 
Perfections: 9-16" 6/3...... 1.75 
1-18” 5/2%...... 2.90 
2-18” 5/2% an 2.20 Dimensions: 
3-18" 6/2% Reape Le on eacene a0 
1-18" 5/2.. 2.69  275"-5/2-16" .... 25 
2-18" 5/2........ 2.01 1-6"-5/2%-18”" .. 3.8 
3-18" 5/2........ 1.52 1-6"-4/2-24" .... 3.58 


| 
| 
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BIRMINGHAM, ALA. 
November 5. 1934. 


Barber Asphalt Company 
International Building 
St Louis. Mo 


Gent.emen: 


We have had the pleasure of selling the 
products as manufactured by the Barber Asphalt Co.’ 
under their Genasoo Brand, such as roofing, shingles 
roofing paint, coatings, and plastic cement. During 
these thirteen years of sales by us of this product, 
we have been well pleased with the quality of product 
as manufactured, and with the service as always rendered 
by the Barber Asphalt Company 


We do not believe there is a better piece of 
merchandise in the roofing line on the American market 
today, and with their SLAM-TEST coating and Sealbsao 
features they have a product that makes an especial 
appeal. We know of no product today that carries these 
features. You can't go wrong on the Barber Asphalt Co 
and Genasco Roofing 


Yours truly 


ESTES LUMBER COMPANY. Inc. 


"acer, USO 


President 








Company) have a product that makes an 


especial appeal. 


NEW YORK 








Genasco 


Trede Marke Reg U. & Pat OF 


SLAM-TEST 
Sealbac Shingles 
Better-But No More Expensive 


We know of no other 
product today that carries these features,” 
says Thornton Estes, President of Estes ing. It’s a big help toward clinching a sale. 
Lumber Company, Birmingham, Ala. He’s And the quality and durability of Genasco 
only one of hundreds of enthusiastic deal- Slam-Test Shingles makes them stay sold. 
ers that have found Genasco Slam-Test 
Shingles to be a definite sales builder. 


It shows that the Slam-Test is convinc- 


Get the inside story of shingles by filling 
out the coupon below. It will bring you 


“We believe the Slam-Test coating of our booklet, “Propaganda vs. Facts”. It 
your Sealbac Shingles the most forward 
step taken by shingle manufacturers in’ Bancredit Finance Plan which makes 
years. We find this to be one of the best 
selling points yet found. The customer is rates to home owners for re-roofing. It 
always impressed by the Slam-Test demon- 
stration.” This is the experience of Jos. 
A. Haid, Secretary of W. F. Shawver Sons that Genasco Slam-Test Shingles can 
Co., Charleston, W. Va. 


will bring you details of the Genasco First 
money available at all-time-low interest 


will bring you our representative who will 
gladly make the Slam Test to prove to you 


“take it”. 


The BARBER ASPHALT Company 





PHILADELPHIA 
ST. LOUIS CHICAGO 
Send this coupon NOW 
The Barber Asphalt Company ALS 


Philadelphia 

Please have your representative call to demonstrate the 
Slam Test, and at the same time send further details re- 
garding your shingles and your finance plan. 


Address .... anesthetist acaba dedicate lacie 








AMERICAN LUMBERMAN 
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AUGUST H. STANGE, 81, prominent north- 
ern and western lumber manufacturer and 
leading citizen of Merrill, Wis., died unex- 
pectedly April 29, at a daughter’s home in 
Los Angeles, while on a combined. business 
and pleasure trip to the West. Five days 
earlier he had contracted a slight cold, from 
which pneumonia quickly developed, and a 
heart attack then ended a long career of 
commercial and civic usefulness. Surviving, 
besides Mrs. Stange, are two sons, Charles 
H. Stange, of Merrill, and August J. Stange, 
Stange Lumber Co. and 
Mount Emily Lumber 
Co., respectively; four 
daughters, including 
Mrs. Lydia Stange 
King, at whose home 
he was visiting at the 
time of his death; four 
sisters; thirteen grand- 
children, and six great- 
grandchildren. Born in 
Germany, he was 
brought by his parents 
to Watertown, Wis., 
when he was only an 
infant, and he was 
only a lad when he had 
to leave school, due to 
the illness of_his 
father, a laborer. The 
boy had to go to work, 
and his first job was in 
Christian Meyer’s plan- 
ing mill at Watertown, 
where he earned $100 
the first year, $150 the 
second year, and by the 
end of the fifth year 
was the highest-paid 
artisan in the shop. In 
the meantime he had organized a night school 
in a group of his young friends, to partially 
make up his education. After five years at 
the Meyer mill he went down to Racine, where 
he entered the employ of Miner & McClurg, 
sash, door and woodwork manufacturers, and 
at the age of 18 young August Stange was 
foreman of that mill. Subsequently he quit 
that to become foreman, and then superin- 
tendent, of Henry W. Wright’s mill in Racine, 
and later went to Merrill, to become general 
superintendent of the large Wright & Mc- 
Cord sawmill and sash and door plant. In 
1886 he went into business for himself, buy- 
ing up a bankrupt property. He started with 
meager equipment, but nine years later the 
Stange Lumber Co. was incorporated for 
$250,000 and eventually became known as the 
country’s largest producer of stock sash and 
doors, selling its products in the markets of 
the world, acquiring vast timber holdings, and 
at the turn of the century the company was 
employing about 1,100 men in Merrill. Mr. 
Stange, now become an important factor in 
the lumber industry, during the ensuing years 
also established other companies, including 
the Kinzel Lumber Co. at Merrill, the Wis- 
consin-Michigan Lumber Co. at Eagle River, 
and, extending operations to the West, the 
Mount Emily Lumber Co. at La Grande, Ore. 
In the meantime he had been taking a keen 





interest in the up-building of Merrill, and 
besides serving as its mayor three times 
and in other public capacities, he built its 


j3adger Hotel and Badger Theater, gave the 
city two parks, and established a strong bank. 
On their twenty-fifth wedding anniversary he 
and Mrs. Stange made a trip to Mexico, and 
in 1910 a trip around the world. This year 
they celebrated their sixty-first wedding an- 
niversary, and they received many greetings 
and well wishes on the occasion, for to 
Merrill Mr. Stange was practically a public 
institution, as an industrialist. a civic booster, 


a citizen and churchman, and as a philan- 
thropist. 
FRANK SCHOPFLIN, 61, formerly vice 


president and general manager Central Coal 
& Coke Co., Kansas City, Mo., died April 26 
at his Kansas City home of coronary throm- 
bosis. At the time of his death Mr. Schopflin 
was president of the George A. Breon Co., 
manufacturing pharmaceutical chemists. He 
left the Central company eight years ago and 
was well known among Southwestern lum- 
bermen. After several years’ experience in 
other lines of work, Mr. Schopflin in 1902 
became stenographer to Charles S. Keith, who 
at that time was assistant general manager 
and general sales agent for the Central com- 
pany. Later Mr. Schopflin was made assist- 
ant to the president, and head of the coal 
department. After he became vice president 
and general manager in 1918, he had a major 
part in the company’s development of virgin 
timber lands in the Pacific Northwest near 
Vernonia, Ore. He made many trips to the 
Northwest, particularly in connection with 
construction of the mill terminus at Ver- 








nonia, which necessitated an extension of the 
Portland, Astoria & Pacific Railroad. Aside 
from his business, Mr. Schopflin’s greatest 
interest lay in the Presbyterian church where 
he was an elder. Surviving are his widow, 
Mrs. Helen Schopflin, and three sons, Paul, 
Jack and Bill Schopflin. 


WILLIAM D. BIGGERS, 70, secretary and 
general manager Continental Screen Co., De- 
troit, died suddenly April 18. He was widely 
known in the hardware industry, which he 
entered in 1883 with the Simmons Hardware 
Co., St. Louis. After twenty years with that 
firm he became secretary and general mana- 
ger of the Walter A. Zelnecker Supply Co., 
at St. Louis, which he left to manage the 
Continental company. Besides his widow he 
is survived by three sons, one of whom is 
John David Biggers, president Libbey-Owens- 
Ford Glass Co., Toledo, Ohio. 


NBDIL G. WARNER, 35, manager Warner 
Lumber Co., Spokane, died April 23 at Spo- 
kane as a result of an injury he sustained 
on a fishing trip. He had climbed to the 
roof of a cabin to remove the covering from 
the chimney, and in descending jumped into 
what he thought was a snow drift, but which 
was a rock pile with only a thin covering of 
snow. His chest was injured and pneumonia 
developed. 


ELMER A. STUNZ, 50, lumber dealer and 
resident of Kansas City, Kan., for 30 years, 
died April 21 from the effects of a heart 
attack suffered a few days previously. He 
was active in church, Scottish rite and Ma- 
sonic work. Surviving are his widow, his 
parents, two sisters and a brother. 





THOMAS MARCH CLARK, 79, 
Clark Lumber Co., Newark, N. J., 
at his home at Elizabeth after a lingering 
illness. He had been associated with the 
company for over fifty years, and was widely 
known in the trade. His widow, a son and 
a daughter survive. 


president 
died May 2 


WILLIAM WILTON WOOD, 83, president 
W. Wilton Wood (Inc.), lumber, coal and 
building material retailer of Huntington, 


N. Y., died at his home April 22 after a short 


May 11, 193; 





illness. His widow, two sons, Hen 
and William Wilton Wood, Jr. ana em 
daughters survive. 0 
A. B. CARHART, 58, partner with his 
brother, C. E. Carhart, in the Carhart Lum. 
ber Co., line-yard concern, with headquarter, 
at Wayne, Neb., died April 23 at his hom 
in Wayne. He had been in poor health for 


a year. His widow, a son and two brothers 
survive. . 
ERNEST N. PEACOCK, 55, who went t 


the new town of Grand Coulee Dam, Wash 
last year to establish the Grand Coulee Many’ 
facturing Co., millwork concern, died Apri] 24 
He formerly lived at Big Harbor, Wash, His 
widow, three sons and two daughters gyr. 
vive. 

ROBERT A. SMITH, 72, lumber dealer at 
Lewisville, Ind., for many years, died Apri] 26 
at the home of a sister, where he had been 
bedfast for two months following a fall jp 
which he suffered a broken hip. Two sisters 
and several nephews and nieces survive, _ 


ELMER E. POWELL, 66, sawmill operator 
at Summitville, Ind., for thirty years, was 
instantly killed May 3 in an automobile aggj- 
dent near Anderson. His son Donald, driver 
of the car, escaped with minor injuries, 


ARTHUR J. PACKARD, 177, for many years 
in the lumber brokerage business at Ot- 
tumwa, Iowa, where he was _ representative 
of the Florida-Louisiana Red Cypress (Co, 
died April 13 at his home. Two daughters 
and a sister survive. 


DENVER C. SNOOK, 62, secretary-treas- 
urer Snook-Veith Lumber Co., St. Bernard 
(Cincinnati) Ohio, died April 26 at his home, 
after several months of failing health. His 
widow, a daughter, a brother and a sister 
survive. 


MATT KAMPF, 72, for twenty-five years 
operator of the retail lumber firm of Kampf 
& Murphy, Stanford, Ill., died April 23 at 
the home of his sister, Mrs. J. M. Murphy, 
his only surviving immediate relative. 


LOUIS DESOBRY, cashier Norman-Breaux 
Lumber Co., Morgan City, La., was killed 
May 4 when his car was struck by a train 
near the mill. His widow, two sons and two 
daughters survive. 


CHARLES H. HILL, 64, manager Beloit 
Lumber Co., Beloit, Wis., for the last twenty- 
two years, died at his home May 1 after two 
years illness. His widow and three children 

















survive. 
Business Changes SOUTH CAROLINA. Spartanburg—Dan Brown 
Lumber Co. succeeded by C. L. McLaurin & C.G 
ALABAMA. Bay Minette—Bay Minette Co., in- DesChamps. 
corporated by N. M. McInnis and E. S. Sibley, has TEXAS. Bowie—  Waples-Painter Lumber Co. 
acquired the plant of the Stover Manufacturing sold local yard to N. B. Gary Lumber Co. of 


Co. and will install planing mill and dry kiln. 
ARIZONA. Tucson—Eureka Builders Supply Co. 
changed name to Neal B. Waugh Lumber Co. 
CALIFORNIA. Long Beach—Harbor Mill & Panel 
Co. changed name to Hopkins Mill & Panel Co. 
Ios Gatos—Los Gatos Lumber Co. sold yard to 
Sterling Lumber Co. 


Palmdale—Palmdale-Pioneer Lumber Co. yard 
purchased by F. P. Roth, former manager. 
Placerville—J. B. Blair Lumber Co. purchased 


by Diamond Match Co. 
San Gabriel—Geib Lumber Co. succeeded by G. 
W. Maddox, 600 S. San Gabriel Blvd. 


COLORADO. Mesita—Mesita Lumber & Hard- 
ware Co. succeeded by Major Co. (Inc.). 

CONNECTICUT. Chester—Middlesex Handle Co. 
succeeded by Turner, Day & Woolworth Handle 
Co. of Louisville, Ky. 

INDIANA. Fort Wayne—Paxton-Fisher Lumber 
Co. changed name to Allen County Lumber Co. 

IOWA. Dinsdale-—Dinsdale Grain & Lumber Co. 
succeeded by North Tama Grain & Lumber Co. 

MAINE, Dover-Foxcroft—Danforth & Marsh dis- 
solved partnership and John W. Marsh succeeds. 

MARYLAND. Monkton and Riderwood—Steb- 
bins-Anderson Coal & Lumber Co. changed name 
to SteLbins-Anderson Co. 

MICHIGAN. Saginaw—Bressler Lumber Co. sue- 
ceeded by West Side Lumber Co. 

MISSOURI. Braymer—Dascomb-Daniels Lumber 
Co. sold yard to Cowley-Lanter Lumber Co. 

Kirksville—Arnold & Mills Lumber Co. changed 
name to Mills Bros. Lumber & Hardware Co. 

NEW YORK. Brooklyn—Wagman Bros. Lumber 
Co. succeeded by Wagman-Glass Lumber Corpora- 


tion, 1107 East 93rd St. 
OKLAHOMA. Mountain View—Carey, Lombard, 


Young & Co. succeeded by Mountain View Lumber 


Co. 
OREGON. Oregon City—E. & M. 
succeeded by M. & M. Lumber Co. 
PENNSYLVANIA. Conschohocken — Joseph C. 
Jones’ Sons sold lumber yard to I. F. March's 
Sons, of Bridgeport, Pa. 


Lumber Co. 





Whitesboro. 

Bredy—W. C. Bowman Lumber Co. sold local 
yard to Home Lumber Co., a co-partnership formed 
by J. A. Maxwell, W. G. Morrow and W. H. Miller, 
all of Brady. 

VIRGINIA. Newport News—Fowler-Love Lum- 
ber Co., of which Harry G. Fowler is president, 
has changed its name to Fowler Lumber Corpora- 
tion and changed the location of its principal office 
from Newport News to Elizabeth City County, 
post-office address Newport News. 

North Tazewell—Federal Lumber Co. now owned 
solely by Sam W. Cecil and Miss Allie Millard. 

WASHINGTON. Chehalis — Brown - Etheridge 
Lumber Cc.: Gordon M. Brown sold his interest in 
business to Floyd Etheridge. 

WISCONSIN. Shawano—Rusk Manufacturing Co. 
succeeded by Hotz Manufacturing Co.; manufac- 
turers of boxes, box shook and lumber. 


Incorporations 


ALABAMA, Mobile—M. & S. Lumber Co.; $2,250 
To operate a sawmill und engage in lumber manu 
facturing. Incorporators: James P. Miles, Isabel 
S. Miles, John A. Sleight and W. E. Akridge. 

CONNECTICUT. Putnam—John O. Fox Lumber 
Co. Hattie B. Fox is named as president and 
J. Otis Fox, Jr., as secretary-treasurer. 

FLORIDA. St. Petersburg—Acme Lumber Co. 
Incorporators: L. C. and E. C. Reed and E. 
Williams. 


KENTUCKY. Pineville—Creech Bros. Hardware 
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Co.; $20,000. Handles building materials. 
MASSACHUSETTS. Worcester—Kelley Lumber 
Co., 383 Shrewsbury St. James J. Kelley an in- 
corporator, 
MICHIGAN. 


Port Huron—Port Huron Building 
& Supply Co., 2315 Power St.; $1,000. 

NEW YORK. Brooklyn—Briskin Woodworking 
Corporation; $1,000. Louis Rayvid, 44 Court St. 
an incorporator. 

New York City—Continental Wood Products Cor- 
poration; $20,000. 
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Park, New York City—Cross-Bay Con- 
cting Co.; $10,000. Peter Garofano, 104-19 102nd 
= Qzone Park, an incorporator. 
"OHIO. Columbus—Art Craft Wood Co., 330 E. 
cecond Ave. H. A. Browning is head of the com- 
i y and W. E. Lukens is associated with him. 
pavilloughby Township—Daniels Lumber & Sup- 
jy Co. Incorporators: Lyle F. Daniels, Williard 
My paniels, B. W. McMillen and Harry Casswell. 


Ozone 


OREGON. Wren—McCormick-Farris Lumber Co.; 
35,000. L. H. Farris an incorporator. 

" yIRGINIA. Hampton—Hampton Lumber Co.; 
325,000. H. A. Tignor is president. 


WASHINGTON. Ellensburg—H. B. Ames (Inc.), 
washington National Bank Building; $10,000. Log- 


ging ttle—C. & H. Timber Co., 1331 Third Ave.; 
$5,000. Incorporators: R. H. Coshun, G. 8. Hinckle 
and J. G. Hinckle. 
““Seattle—Werner Timber Co., Hodge Building; 
$10,000. Incorporators: R,. W. Williams and L. B. 
and Lewis L. Stedman. 
Wenatchee—Pine Box Sales Co., Doneen_ Build- 
ing; $2,500. Incorporators: Robert F. Murray, 
joseph L. Hughes and R. L. Clinton. 
WISCONSIN. Milwaukee—Great Lakes Wrecking 
& Lumber Co., 3419 West Vliet St.; to deal in 
jumber and building materials. Incorporators: Nick 
and Sam Halicky and G. M. Sollenwerk. 
Oshkosh—Dunphy Boat Corporation; boat manu- 
facturers. Incorporators: Carlton H. Foster and 
James and Vernon E. Larsen. 


New Ventures 


ALABAMA. Cullman—F. M. Howell and asso- 
ciates of Tupelo, Miss., will erect planing mills 
here and purchase rough lumber for wholesale 


business. 

CALIFORNIA. Los Angeles—California Lumber 
Products Co., 3320 West 36th St., opened under 
management of H. O. Warde. 

Los Angeles—Flint & McNeill Lumber & Build- 
ing Supply Co. opened retail yard at 4968 S. Hunt- 
ington Drive. 

ILLINOTS. Chester—Yourtee-Roberts Sand Co. 
has opened a lumber yard, carrying complete new 
stock of lumber and building materials. 

KENTUCKY. Nicholasville—Fish Lumber Co., 
of Somerset, will open a branch yard here. 

MARYLAND. Aberdeen—Livezey Lumber Co. re- 
cently began; yeorge Kessler Livezey, Jr., and 
W. P. Sprasbaugh, proprietors. 

NEW YORK. New York City—Maxwell Lumber 





Co., 211 West 18th St.; Maxwell Bernstein, pro- 
prietor. 
OHIO. Jackson Center—W. H. Browne will open 


a lumber yard here. 

Waynesville—James R. Gibbons is opening a re- 
tail building material business here. 

OKLAHOMA. Tulsa—Economy Lumber Co., 517 
East 5th St., established here by H. H. Poarch, 
formerly with the Canfield Lumber Co. 

OREGON. Portland—Kenton Box & Crate Co., 
626 N. Columbia Blvd., has engaged in manufac- 
ture of boxes and crates. 

Woodburn—Woodburn Lumber Co. has engaged 
in business under management of O. L. Withers. 

TENNESSEE. Jefferson City—Blanc & West Coal 
& Lumber Co. will be opened with Adrian Blanc 
as manager. 

TEXAS, Austin—Capitol City Lumber Yard, 2008 
South Congress Ave.; Roy Redmond is manager. 

Austin—R. E. Rawls Lumber Co. 


Casualties 


IDAHO. Twin Lakes (P. O. at Rathdrum)—H. 
_N a sawmill was destroyed by fire; may 
rebuild. 


MINNESOTA. Austin—F. L. Crane Lumber Co. 
suffered loss by fire estimated at $150,000. Office 
and warehouse containing most valuable building 
material were saved. Business was continued, as 
shipments of building materials were on way to 


Austin. Loss covered by insurance. 
OKLAHOMA. Hugo—R. M. Fry Lumber Co. 
sawmill razed by fire; dry kiln saved. Mill will 


be rebuilt as rapidly as possible. 


. . 

New Mills and Equipment 
GEORGIA. Tifton—Crisp County Lumber Co., 
of Cordele, has leased a building here and is in- 
stalling machinery and equipment for an up-to- 
date sash, door and woodwork plant. 

_MICHIGAN. Battle Creek—Battle Creek Box 
Co. is completing plans for rebuilding its plant 
which burned last summer. 

NORTH CAROLINA. Sevier—M. L. Good Co. 
plans erection of lumber plant and yard to replace 
those recently destroyed by fire. 

. WISCONSIN. Manitowoc—Northwestern Barrel 

0., Milwaukee, is establishing a branch plant here. 





Loadings of Revenue Freight 


A report of the car service division of the 
Association of American Railroads shows the 
revenue freight loadings for the two weeks 
ended April 27, 1935, totaled, 1,169,791 cars, 
as follows : Forest products, 53,019 cars (an in- 
crease of 4,318 cars above the amount for the 
two weeks ended April 13); coal, 199,474 cars; 
coke, 11,364 cars; ore, 22,580 cars; livestock, 
26,429 cars; grain, 56,409 cars; merchandise, 
319,849 cars, and miscellaneous, 480,667 cars. 
The total loadings for the two weeks ended 
‘April 27 show an increase of 36,479 cars above 
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f How to Figure Costs for Advertising 
' In Classified Department 








Two consecutive issues.......... 55 cents a line 
Three consecutive issues.......... 75 cents a line 
Four consecutive issues.......... 90 cents a line 
Thirteen consecutive issues.......... $2.70 a line 
Twenty-six consecutive issues....... $5.40 a line 


Seven words of ordinary length make 
one line. 


Count in the signature. 
counts as two lines. 


No display except the heading is 


Heading 


permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 


equal to fourteen lines. 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 











the amount for the two weeks ended April 13. 





Too Late To Classify 


OPPORTUNITY FOR WATER SHIPPERS 


Would like to hear from western mill with water 
shipment interested in increasing sales_ several 
million to point on Great Lakes within fifty mile 
radius of two million people. We have dock, two 
yards and responsible. 

Address “K,. 87," care American Lumberman. 








SHORT METHODS OF CALCULATING PRICE 
Extensions. One hundred prices analyzed for 
quicker use. On bond paper size 17x19; left half 


shows segregated analysis; right half shows con- 
solidated. Price 60 cents coin. 
LUMBERMENS CALCULATING SERVICE 


% Western Lumber Co. 
2732 Madison St., Chicago 


WANTED 


Salesmen 








nl 











ESTABLISHED MANUFACTURER 


Of recognized lire of quality building materials 
distributed through retail lumber and _ building 
material dealers has openings for capable sales- 
men in various parts of the country. Nominal 
starting salary and expenses which will be in- 
creased in proportion to individual’s ability to pro- 
duce. For consideration give education, complete 
experience for past ten years, lines handled, age, 
married or single and territories previously worked 
in first reply. 

Address “L. 26,” 


care American Lumberman. 


LARGE CHICAGO SALES ORGANIZATION 


With excellent mill connections is interested in 
additional salesmen on profit sharing basis, han- 
dling all lines of Forest Products. 

Address “I. 31,” care American Lumberman. 








Employees 





laa 





WANTED: LUMBER OPERATION MANAGER 
35 to 50 yrs. old, experienced woods to railroad, 
double circular, mountainous West Virginia coun- 
try, commissary in connection. Must have excel- 
lent references as to ability and character. 

Address “lL. 41,’’ care American Lumberman. 


WTD.—EXP’D CRUISER FOR AMERICAN 
Walnut burils. State experience and salary. 




















WANTED 














Employees 





EXP’D MILLWORK ESTIMATOR & SALESMAN 


Familiar with listing and figuring all types of plan 
work for special woodwork plant at Denver, Colo- 


rado. State age, education, experience and salary 
expected. 
Address “L. 33,” care American Lumberman. 





WANTED A MAN TO TAKE COMPLETE CHARGE 


Of band saw mill and yard in good sized Northern 
Michigan town. Must know lumber grades thor- 
oughly. State experience and salary expected. 
Address “L. 35,’ care American Lumberman, 





WANTED—EXPERIENCED YARD FOREMAN 


Handle and Figure Lumber, City 2,000 Pop. North- 
ern Illiiois, near Chicago. Give full qualifications 
first letter. 

Acdress “L. 


>» as American Lumberman. 


ASSISTANT MANAGER 


For large wholesale Millwork concern doing busi- 
ness in Kansas City territory. Must have previous 
stock and special millwork experience. Prefer 
young man familiar with Kansas City trade terri- 
tory. Give complete information in reply. 
Address “L. 39,’ care American Lumberman. 


WANTED OFFICE MANAGER FOR RETAIL 
Lumber and fuel business in rapidly growing Cali- 
fornia city. Investment up to $19,000 preferred. 
Address “K, 70’ care American Lumberman. 


care 











Employment 


PLANING MILL, CONCENTRATION YD. SUP’T. 


Stump to cars experience (southern pine). Com- 
petent planing mill man. Railroad and car ma- 
terial a specialty. Also mixed cars, house Dills, 
moulding and trim, etc. Good reference. 

Address “K. 93,” care American Lumberman. 


POSITION WANTED 
23 yrs. exp. Gen’l Sup’t, Yard Sup’t; 
Hardwood & Hemlock Inspector; 38 yrs. 
married; best ref. 
Address ‘“‘K. 94,’"° care American Lumberman., 


“~~ 








also A-1 
of age; 





COMMISSION SALESMAN 
Wants to represent in Chicago manufacturers of 
Oregon, California, Washington and Idaho products, 
Address “L. 27.” care American Lumberman. 





OWING TO CONSOLIDATION OF LINE YARDS 


I am looking for a position as a manager. Have 
excellent references, wide experience, thoroughly 
qualified. Am at present located in the West. 
Would prefer staying in same. Am forty-two and 
have a family. Am sure I can give satisfaction. 
Address “LL, 30,” care American Lumberman. 





WANTED—POSITION AS SALESMAN 


For large well rated wholesaler of Fir, Redwood, 
Pine and Cypress, by middle aged man of long 
lumber experience and acquaintance. Now em- 
ployed and living in Washington, D. C. 

Address “L, 32,’’ care American Lumberman. 


YOUNG MAN —27 YEARS OF AGE 


Eleven years active experience in retail lumber 
business. Capable in every department. Energetic! 
Not a drifter! At present employed as yard man- 
ager. Seeks change. 

Address “L. 36,” 





care American Lumberman. 





CAPABLE RETAIL MERCHANDISER 


At present executive of large retail yard in city 


of 40,000 desires change. 15 years’ experience 
from bottom up. Knows thoroly retail lumber 
and building materials. Buying, Selling & Ac- 
counting. Age 35. Married. Conscientious, ener- 
getic and a worker. Can produce. Prefer Eastern 
half U. S. but will go elsewhere. 

Address “lL. 40,’ care American Lumberman. 





MILL & WHOLESALE LUMBER EXPERIENCE 


As ass’t sales manager selling yellow pine and 
other lumber thru commission and salaried sales- 


men and by correspondence direct to industrials; 
also exp. bookkeeper and accountant. Best ref- 
erences. 


Address “LL. 43,” care American Lumberman. 


LUMBER-PLANING MILLWORK SUP’T 
9 years full charge plant doing high-class mill- 





work. Can estimate; take work from plans, detail- 


bill into mill. 





Ek. M. WORTHING, 475 Fifth Ave., New York. 


42,” 


Address “L, care American Lumberman., 
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| WANTED | 
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FOR SALE 














Retail Lumber Yards 


WILL PAY CASH FOR GOOD RETAIL YARD 





In middlewestern city. Explain fully and state 
price first letter. Replies confidential. 
Address “L. 28," care American Lumberman. 





WE ARE INTERESTED IN BUYING, LEASING, 

Or part ownership in retail lumber and coal yard. 

State earning possibilities. All replies confidential. 
Address “L, 34," care American Lumberman. 





WANTED—TO BUY RETAIL LUMBER YARD 


In Rocky Mountain District or Western Nebraska; 
or would consider buying interest with manage- 
ment. Give full details. 

Address “‘L. 38," care American Lumberman. 





Logging Ry. Equipment 


ee ee ee a 





WANTED—OVERHEAD SKIDDING ENGINE 


Must be first-class condition with 10x12, or larger, 
cylinders. In answering give complete details. 
SANTEE RIVER HARDWOOD CO., 
St. Stephen, S. C. 





Locomotives and Cars 


WANTED: 12 TO 15 TON LIMA SHAY 


ae » First class condition. 
KURTH LUMBER MFG. COMPANY, Keltys, Texas. 


Used Machinery 


CASH FOR OLD LOG BAND SAWS AND GANGS 


$40 per ton, less the freight. 
MINER HOE WORKS, Meridian, Miss. 


WANTED—NEW OR USED SHAVING BALER 
Heavy type; A-1 condition. 
DICKINSON LUMBER COMPANY, Bemidji, Minn. 


WANTED—SHINGLE SAW MACHINE 


Automatic preferred; must be in good condition. 
THE LEWIS BROTHERS COMPANY, Lima, O. 




















FOR SALE 


Lumber and Dimension 


MILL WITH MODERN, EFFICIENT DRY KILNS 





— 








And woodworking equipment solicits inquiries for 
Appalachian Oak and other Hardwood Dimension 
cut to size. 


Address “L. 44,” care American Lumberman. 





Trucks and Tractors 


TRACTORS FOR SALE 
Caterpillar Holts, crawler type, size 5 ton or No. 35, 
adaptable to the lumber business, slight usage, 
ready to drive, price $350 each. Also one 10 ton 
No. 65, like new, $750; location Fort Bragg, N. C. 
0. C. EVANS, Mt. Sterling, Ky. 


Steel Rails 


RELAYING 4 LB. 











AND @ LB. RAILS 

Also 30s, 35s, 56s, 70s, 80s, 85s. New rails, all 
weights. Switches, frogs, second-hand locomotives. 
ROBINSON & ORR, 248 4th Ave.. Pittsburgh, Pa. 





LOOK AROUND AND SEE 


If you have some second-hand machinery, logging 
equipment or anything used in the lumber world. 


Want to sell it? Advertise in the classified sec- 
tion of the AMERICAN LUMBERMAN, 431 S. 
Dearborn St., Chicago Ill. 





Timber and Timber Lands 


FOR SALE—TIMBER 


Approximately four million feet of original growth 
longleaf virgin timber, suitable for railroad use, 
or where large sizes are required. Favorable log- 
ging conditions. Located at Irmo, 8. C., on paved 
highway. Address LORICK & LOWRANCE, Inc., 
Columbia, 8S. C. 


FOR SALE—GREATEST TIMBER LAND BARGAIN 
Ever offered. 500,000 acres in Mexico. 75% Long 
Leaf Yellow Pine; good river navigation; clear 
title; all taxes paid; must sacrifice. 

Address “K. 91,” care American Lumberman. 


FOR SALE—14,000,000 FT. HARDWOOD TIMBER 

On R. R. in Mississippi. Long bodied and superior 

quality. 
Address “K. 97,” 


HIGH GRADE HARDWOOD TIMBER FOR SALE 


A tract of high grade hardwood timber, located 
in Northern Michigan, containing 4,000,000 feet— 
maple, birch, oak, basswood—is offered for sale 
at a very reasonable price. 

Address Drawer 817, Houghton, Michigan. 











care American Lumberman. 








HARDWOOD TIMBER 


Have for sale several tracts West Virginia Hard- 
wood, one to four million feet near transportation. 
CARLETON C. PIERCE, Kingwood, West Va. 


E. ORE. BAND & RESAW PINE MILL 
And log R.R. equipt’d in pay as cut timber on R.R. 
& Hy., 50 mi. to W. end Owyhee, $22,000,000 U. 8. 
Agri. project, 350,000 acres; local mkt. U. P. R.R 
Chi. rate 68%c. $15 per M. margin on today’s mkt; 
title clear. Principals only. 

Address J. E. CAVANAGH, Baker, Ore. 








— 


Business Opportunities 


FOR SALE—LARGE WOOD WORKING PLANT 

At Oakland, California. Complete machinery and 
equipment, 60,000 feet floor space, one story. Will 
sell complete at % cost, easy terms. Owner’s Agent, 
411 Builders Exchange, Oakland. 


FOR SALE 


Planing Mill and concentration yard on I, C. Rail- 

road; well assorted stock of lumber, approximately 

two million feet timber. Other timber available. 
Address “K. 59,’ care American Lumberman. 


FOR SALE 
One complete circular sawmill, cheap. North Cen- 
tral Wisconsin. 
Address “K,. 76” 











care American Lumberman. 





IF YOU WANT TO BUY A RAILROAD 
Or railroad equipment including locomotives and 
rails—or a Clark 8’ Band Mill and other sawmill 


and woodworking equipment, sea The Parker- 
Young Co., advertisement on page 61, or address 
Raymond U. Smith, Trustee, Lincoln, New Hamp- 


for full 


Retail Lumber Yards 


FOR SALE—RETAIL LUMBER & COAL YARD 
In Central Illinois town of thirty thousand. 
Address “K. 75” care American Lumberman. 


FOR SALE OR LEASE 
Old established lumber yard in town of 
population, sixteen miles south of Chicago. 
ings for interior work, and private track. 
Address “K. 98," care American Lumberman. 


shire, information. 











10,000 
Build- 





“HUSTLING” RETAIL LUMBER YARD FOR SALE 


In the heart of Northern 
Address “L. 29,” care 


Wisconsin 
American 


Lake Region. 
Lumberman. 


FOR SALE—OLDEST RETAIL LUMBER YARD 





And allied business in city of 30,000 people in 
Evergreen State. No dust storms. New $5,000,000 
pulp mill now being built—another contemplated 


Many new families expected to locate. 
Address LANSDOWN, Everett, Washington. 





FOR SALE—SMALL LUMBER YARD 


Selling reason—age and health. Can buy stock 
and rent buildings. For particulars and pictures 
write STEEL CITY LUMBER CO.,, Mrs, Lillian 
Kniffen, 336 8, Santa Fe, Pueblo, Colo, 





FOR SALE | : 
Used Machinery 


PPP PPPPPI III III IPP, 

FOR SALE—STEARNS 60” EDGER, LEFT HaAnp 

Hill Curtis double cylinder steam nigger; set of 

nine live rolls 10x24 in. Filing Room Equipment 

200 dry_kiln trucks. 

HERMANCE MACHINE COMPANY 
Williamsport, Pa. 


WOOD-WORKING MACHINERY BARGAINS 
Writ b> 
J. LEE HACKETT COMPANY, Detroit, Mich. 


FOR SALE 


One 8’ Allis Chalmers Band Mill and Resaw—com. 
plete with power plant, planing mill unit ang 
machine shop fully equipped. Also standard gaugs 
Lima locomotives, Marion Loaders and Shovel ané 
log ears. 
SPRING CREEK LUMBER COMPANY, 
800 Broadway, Cincinnati, Ohio. 


FOR SALE: COMPLETE SAW MILL 


About 60 m capacity containing left hand single 
Band, Upright Resaw, Horizontal Resaw, Trimmer, 
Edger etc. Also Battery Boilers, Russell Cars andj 
complete Logging equipment. Will sell as whole 
or part. 

WEST LUMBER COMPANY, Lugerville, Wis, 


FOR SALE 
Shay, 24-ton, Heisler, 24-ton, American Loader and 
12 log cars, all 36” guage. 
MORRISON, GROSS & CO., Elkins, W. Va. 

















7’ CLARK & 9’ PRESCOTT BAND SAW MILLS 
Complete. 5’x10’ Coe Veneer Lathe; 3 Coe Veneer 
Slicers 11’ to 17’; all A-1 condition. Come to N, Y, 
and see them, Extraordinary value to spot pur- 
chaser. 

N. B. PAYNE, 105 W. 55 St., N. Y. City. 











FOR SALE 


One set of late model SHERMAN 
FLOORING END MATCHER. 
Address “K. 86," care American Lumberman. 





TIMBER FRAMING AND PLANING MILL 


Equipment, complete with Woods Timber Sizer, 
Yates Resaw, Greenlee Gainer, Mortiser, Borer and 
R’way cut-off Saws and plenty of tools, also Woods 
P. & M. Moulders, etc. at bargain prices. PETER 
K. BOSHCO, West Medford, Mass. 





Locomotives and Cars 


FOR SALE 
Standard Gauge Lima Geared Locomotive like new. 
Also other types of locomotives & R. R. equipment. 
Address ‘“‘K. 100," care American Lumberman. 








Miscellaneous 


WTD.: AGGRESSIVE LUMBER MERCHANTS 


In Wisconsin, Iowa and Minnesota to sell Lamella 
Trussless Barn Roof Frames. Write for Dealer 
Proposition. 
KRUSE LAMELLA LBR. & MFG. COMPANY, 
Rochester, Minnesota, 








END GRAIN FIR FLOORING 
The Everlasting Wood Floors for Factories, Shops, 
Warehouses, Printing Plants. Used in 68 Federal 
Buildings. 
WORTH LUMBER CO., Seattle, Wash. 








HAVE YOU SOMETHING TO SELL 
Advertise in the Wanted and For Sale de- 
partment when you want to sell something 
in the lumber industry. AMERICAN LUM- 
BERMAN, 431 So. Dearborn St., Chicago, IIl. 


— — 


FRESH CLEAN SAWDUST FOR SALE 


In carload lots at $1.00 per ton. DICKINSON 
LUMBER CO., Bemidji, Minn. 


WILL SELL 
5000 Openings of K.D. Fir Casement frames 4 
sacrifice price. Write us for information. 
RENUART LUMBER YDS., Inc., Coral Gables, Fila. 


FOR SALE—WOOD AND WIRE FENCING 
Portable corn cribs, silos, and snow fence. Deliv: 
ered prices gladly quoted. 

STANDARD FENCBS CoO., Lufkin, Texas. 





— 
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